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FAVORS COMMERCIAL COURT 
TO HEAR CONTROVERSIES 
OF INTERNATIONAL ASPECT 


Bar Association Report by Chair- 
man Van Amringe of Foreign 
Law Committee 


TEXT OF RECOMMENDATION 


Thinks Such Arbitration Would Do 
Much to Aid International 
Amity 








That some sort of a commercial court 
or of a separate judicial system for the 
trial of commercial causes of an interna- 
tional nature is a necessity is the recom- 
mendation made to the Association of 
the Bar of the City of New York by 
a special committee on foreign law and 
conflict of laws, the chairman of the 
committee being Guy Van Amringe. Be- 
fore such a body any disputes about in- 
surance, either with companies having 
their headquarters abroad and insureds 
of this country, or vice versa, would be 
considered among other controversies 
having an international aspect. The re- 
port carries the following conclusion: 

“Your committee has been advised by 
bankers and commercial men of interna- 
tional importance, and by the newspa- 
pers, that unless this country develops 
its foreign trade there will be a lessen- 
ing of the contentment and prosperity 
now prevailing. It is generally recog- 
nized that foreign trade is essentially 
necessary to forward our national busi- 
ness life. To protect and facilitate this 
trade we must offer to the foreign mer- 
chants, who give us justice, a similar 
justice in return. We should not forget 
that which was said under like condi- 
tions by Charlemagne to the King of 
Mercia: ‘We will order justice to be 


done. Show the same favor to our mer- 
chants.’ 


Handicapped by Courts 


“Our merchants in their domestic trade 
complain that they are greatly handi- 
capped by the courts. 

“As in England during the supremacy 
of the common law courts in the mercan- 
tile causes, the merchants have lost their 
respect for the law. They claim that the 
law is inadequate and that the whole 
structure of the law is obsolete and im- 
practical. 

“Tt is a common saying that law is not 
justice. Be that as it may, it can be said 
truthfully that law is injustice when it 
fails the people in securing their rights. 
The strength of the law is based entire- 
ly upon its successfully protecting and 
properly assisting the people in the ex- 
ercise of their real rights and true lib- 
erties. If it impedes and delays the peo- 
ple in this exercise, there is no majesty 
to it and it cannot be accorded respect. 

“Due to the long delays, the techni- 
cal procedure and high cost of legal pro- 


(Continued on Page 35) 
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of London 


150 William Street, New York 





A Corporation which has stood the test 
of time! 148 years of successful business 
Operation. World-wide interests. Abso- 
lute security. 
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DISABILITY HOLDS CENTER OF 
STAGE AT A. L. ¢. MEDICAL 
SECTION'S ANNUAL MEETING 


Controversial Aspects Up; Dr. 
Foshay Regrets Attempt 
To Get Standardization 


N. Y. “DICTATION” SCORED 


J. S. Edwards Resents Insurance 
Department Setting Pace For 
Other States 





At the annual meeting of the Medi- 
cal Section of the American Life Con- 
vention held this week at the Broad- 
moor Hotel, Colorado Springs, the stage 
was set at the closing session this morn- 
ing for the greatest general discussion 
of disability insurance heard at any in- 
surance gathering. The subject will be 
discussed from every angle and view- 
point for among the speakers are a 
medical director, an actuary, a general 
agent, an executive, claim man, inspec- 
tor, examiner and, finally, a policyholder. 
A general discussion will then take place. 
Some highly controversial aspects of the 
whole subject are scheduled to be heard. 

The subject will get under way with 
an opening address by Dr. P. Maxwell 
Foshay, second vice-president and man- 
ager of selection of the Mutual Life, 
New York, who will state the case, as 
it were, covering the general ground of 
the disability problem. At one point in 
his prepared address Dr. Foshay says it 
is unfortunate for the future develop- 
ment of disability benefits that the Na- 
tional Convention of Insurance Commis- 
sioners attempted crystallization of 
standard provisions during the period of 
evolution through which, he believes, we 
are now passing and before experience 
has been sufficient to warrant safe con- 
clusions on the subject. He even ex- 
presses the hope that generous modifica- 
tion or rescinding of that action may 
take place in the future. 

On the other hand, speaking from the 
actuarial standpoint, W. Nelson Bagley. 
assistant actuary, Travelers, welcomes 
the present trend toward uniformity, re- 
striction and limitation in writing dis- 
ability business. He believes a continu- 
ance of the income disability benefit is 
not warranted unless there are strict un- 
derwriting principles with a definite rec- 
ognition that this provision is a replace- 
ment, in part only, of lost earning power. 
Warns Against Too Restrictive Policy 

Some very plain, straight from the 
shoulder talking is booked from J. Stan- 
ley Edwards, of Denver, general agent, 
Aetna Life, in giving the agent’s view- 
point. For one thing, he resents what he 
calls a growing tendency of the New 
York Insurance Department to dictate 
insurance terms and practices for the 
rest of the nation. He says field men 
in other states have suffered from the 
cost restrictions imposed by Section 97 

(Continued on Page 6) 
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Who will be 


his next 
partner? 


When a member of a partnership dies, his heirs 
may either demand their share of the business in 
cash or demand a representation in the business. 


Either may be disastrous for the business. Few 
men can raise sufficient money on short notice to 
buy out a partner’s share. 


And no matter how able a business man the 
deceased partner may have been, his wife, son-in- 
law or brother-in-law may not make an able and 
congenial partner. 


Business Life Insurance, as written by The Trav- 
elers, automatically provides cash to buy out the 
deceased partner’s interest, thus solving this im- 
portant problem. 


The Travelers Guaranteed Cost Life insurance 
policies are businesslike contracts for business 
men. 


THE TRAVELERS 


THe TRAVELERS INSURANCE COMPANY THE TRAVELERS INDEMNITY COMPANY 


THE TRAVELERS FIRE INSURANCE COMPANY 


HARTFORD 


L. EpmMunp Zacuer, President 


CONNECTICUT 
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Aetna Life Chang 


es Affect Three Major Agencies 


Dewey R. Mason Goes to Home Office to Work With Vice-President 
K. A. Luther and R. S. Edwards Comes to New York From Detroit; 


H.K.Schoch Transferred From Boston to Detroit; The Place Brothers 


Get Boston General Agency; All Changes Effective July 1 


A number of important changes in 
the Aetna Life agency organization will 
become effective July 1 to carry out 
plans that have been worked out by 
Vice-President K. A. Luther. The chang- 
es will affect agencies at New York City, 
Boston and Detroit. 

Dewey R. Mason, general agent at 52 
Vanderbilt avenue, New York, will go 
to the home office as assistant super- 
intendent of agencies under Vice-Presi- 
dent Luther. Succeeding Mr. Mason in 
New York will come R. S. Edwards of 
Edwards & Baker of Detroit, that firm 
having resigned. The Detroit general 
agency will be consolidated with the 
Flint agency and in charge of the com- 
bined agency at Detroit will be H. K. 
Schoch, now general agent at Boston. 
Richard L. Place, agency secretary at 
the home office, will form a partnership 
with his brother Russell P. Place of 
Boston and take over the general agency 
there succeeding Mr. Schoch. ; 

Vice-President Luther in speaking of 
the changes says that he ranks Boston 
and Detroit among the Aetna’s finest 
field organizations, and the men who are 
to take charge of them, he feels, are 
highly competent and unusually well 
equipped to assume and continue the 
splendid work of these important agen- 
cies. 

In going to Detroit, Mr. Schoch as- 
sumes charge of one of the most pro- 
gressive sections of the Aetna’s terri- 
tory. Detroit has enjoyed phenomenal 
growth in recent years, now ranking 
fourth in population among American 
cities. 

This rapid expansion has tremendous- 
ly accelerated the Aetna’s growth in De- 
troit, a growth that it is expected will 
be even more marked in the immediate 
future. Taking responsibility for this 
agency’s future, Mr. Schoch faces a 


HK: SCHOCH 


highly difficult task, but.one which Mr. 
Luther has every confidence he is quali- 
fied to assume. 

Graduating from Susquehanna Univer- 
sity in 1909, Mr. Schoch had a varied 
business and teaching experience, ex- 
tending over a period of sixteen years. 
In 1924 he was made personnel and edu- 
cational director of the Grizzard Sys- 
tem of America, leaving them in 1925 to 
join the Aetna in Chicago, as assistant 
general agent to S. T. Whatley. When 
the Boston general agency was reor- 
ganized in 1928, Mr. Schoch was ap- 
pointed general agent there, where he 
has done most excellent work during 
the last two years. 


Place Brothers Get Boston Agency 

Richard L. Place and Russell P. Place 
are both Boston men. Born at Dover, 
N. H., they went to Boston at an early 
age. Both attended Ringe Technical 
School in Cambridge and were graduated 
from Harvard College. Both brothers 
served overseas in the World War, 
Richard L. Place as a lieutenant of in- 
fantry in the 5th Division, and Russell 
P. Place as an ensign in naval aviation. 
Richard L. Place has been connected 
with the Aetna since 1922. He gradu- 
ated from Harvard College in 1920 and 
soon after became associated with the 
group division of the Aetna Life with 
the Boston general agency, which was 
at that time in charge of Vice-Presi- 
dent Luther. Mr. Place went to the 
home office in 1923 as assistant in the 
group division, becoming associated with 
the life agency division in 1925 as agency 
assistant. In 1927 he was made assis- 
tant superintendent of agencies and 
later agency secretary. 

His brother, Russell P. Place, has for 
a number of years been active in legal, 
banking, and trust estate work in Bos- 
ton. Graduating from Harvard College 
in 1918, he received his law degree from 
Harvard in 1922. He practiced law and 











R. L. PLACE 


in 1928 became associated with the Lee, 
Higginson Trust of Boston. He has spe- 
cialized in trust work and estate analy- 
sis. 

Dewey Mason Goes to Home Office 

Dewey R. Mason, who has been a 
prominent figure in the metropolitan 
area both as producer and manager, and 
is a graduate of the University of Roch- 





DEWEY R. MASON 


ester, became Aetna general agent 
at 225 West Thirty-fourth street, after 
a number of years’ association with the 
L. A. Cerf Agency of the Mutual Bene- 


fit. Early this year, Mr. Mason’s agen- 
cy was combined with the former Leit- 
ner agency of the Aetna and the en- 


R. P, PLACE 


larged organization has been under his 
direction at 52 Vanderbilt avenue since. 

In going to the home office as assis- 
tant superintendent of agencies, Mr. 
Mason will bring to his new duties the 
varied experience he has enjoyed in the 
metropolitan district during the last eight 
years, having been successively an agent, 
agency supervisor and general agent. He 
has been a consistent producer of per- 
sonal business, closing one case of part- 
nership insurance in January for $1,125,- 
000. Mr. Mason will be associated 
closely with Mr. Luther in life agency 
activities of the company. His work will 
have to do chiefly with organization 
planning, sales promotion, and other ad- 
ministrative duties. 


Edwards Formerly With Luther 


R. S. Edwards, who achieved fame as 
a football plaver, in succeeding Mr. 
Mason at 52 Vanderbilt avenue, New 
York City, takes over a very important 
link in the Aetna’s metropolitan New 
York agency organization. His long and 
intensive experience in life insurance 
and organization activities, particularly 
well prepares him to continue the splen- 
did work of this agency. Mr. Edwards 
is a Dartmouth graduate, class of 1913. 
He went with the Actna in 1915 as group 
representative. After serving in the 
World War, he returned to the Aetna 
in 1919 as a home office representative 
covering New England for the group di- 
vision. Later he became associated with 
the Boston general agency under Vice- 
President Luther who was then general 
agent in Boston. In 1921 he went to 
the home office and was soon after made 
assistant secretary of the group division, 
being made secretary in 1924. His 
splendid success in this work led to his 
appointment as general agent in Detroit 
in 1925 in partnership with E. W. Baker. 
Mr. Baker resigns to devote his entire 
time to personal productions in Detroit. 
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United States Life 
Reduces Some Premiums 


NEW DISABILITY PROVISIONS 





Premiums on Ordinary and Limited Pay- 
ment Life Contracts Are Reduced 
For Younger Ages 





The United States Life has announced 
reduction of premiums on the company’s 
ordinary and limited payment life poli- 
cies at the younger ages. Reductions 
were put into effect June 1. Under the 
plan policies are written only by annu- 
al premiums and in amounts of $2,500 
and upwards. For amounts of less than 
$2,500 the company’s endowment at age 
85 rates are applicable. The announce- 
ment includes also rates for the en- 
dowment annuity at age 65, a_ policy 
providing $1,000 in the event of death 
before age 65 plus an income guaran- 
teed for 100 payments of $10 per month 
for life after that age. 

The company’s new standard disability 
provisions are now in effect; the chief 
points of difference between the new 
clause and the old one being: 

Total disability that exists for a peri- 
od of four consecutive months is pre- 
sumed to be permanent; at the end of 
the fourth month the first monthly in- 
come payment is made. No income pay- 
ment will be made unless disability con- 
tinues for at least four months and no 
payment will be made for a fractional 
month of disability. 

Any premiums falling due within the 
four months’ period will be waived and 
any premium paid during the period will 
be refunded. 

No benefit will be allowed for anv 
period of disability more than six months 
prior to the receipt at the home office 
of written notice of the claim. In the 
case of a lapsed policy any claim will 
he recognized only if made within six 
months after the due date of the first 
premium in default, provided total dis- 
ability commenced prior to the date of 
such default, or within six months of 
the end of the days of grace if total 
disability commenced within the grace 
neriod. Tn the latter case the claim will 
he subiect to the pavment of the pre- 
mium in default with interest at 6%. 
Written notice of claim must he re- 
ceived during the lifetime of the in- 
sured and during the continuance of 
disability. 

The policy may not be converted to a 
higher premium plan during the continu- 
ance of disabilitv, and no change in the 
mode of premium payment may be made 
during that period. 

Some New Rates 

Here are given a few of the new non- 
participating annual premiums on a $5,- 
O00 contract: 


Ordinary 20-Pay 
Age Life Life 
20 $66.00 $103.00 
25 74.25 112.15 
30 84.75 12345 
35 98.75 136.60 
The new total and permanent disa- 


hility rates. prior to age 60, including 
waiver of future premiums and income 
of $10 per month for each $1,000 of face 
value, are, per $1,000 of insurance, as 
follows : 

Life and 


Life and Endt. at 85 


Age Endt.at&5 (20 Payments) 
20 $2.40 $3.10 
30 3.15 3.63 
40 4.30 4.19 
50 6.22 6.25 


Disability as before must occur before 
age 60 Gvomen 55) to qualify for bene- 
fits. but the company has made an ex- 
ception in the case of endowments and 
endowment annuities navable at age 65 
on male lives only. Under such policies 
should disability occur after age 60 but 
before the maturity of the policy, the 
waiver of premium and monthly income 
benefits will be allowed to age 65. The 
extra premium for this benefit will be 
pavable to age 60 in all other cases. 

The rate of disability among women 
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is higher than among men. The month- 
ly income is $5 per month for each $1,- 
000 of insurance, and disability must 
occur before age 55 in all cases. Pre- 
mium rates are identical with those for 
men. Benefits are granted only to un- 
married business and professional wo- 
men under life and endowment plans. 





PATRICK H. KELLY DIES 





Prominent Equitable Representative in 
Central Pennsylvania Succumbs to 
Heart Disease; Long IIl 


Patrick H. Kelly, a special agent for 
the Equitable Society in Altoona, Pa., 
for more than twenty-five years, died at 
his home last Friday night, at the age 
of sixty-seven years. He had not been 
able to pay much attention to business 
for the last few years because of fail- 
ing health due to a heart affection. 

Mr. Kelly was in the newspaper busi- 
ness before entering life insurance; be- 
came successively reporter, city editor 
and part owner of the Altoona “Times.” 
So successful did he become in insur- 
ance work, however, that he later sold 
his interest in the “Times” and devoted 
all his time to his work for the Equit- 
able. He was prominent in Altoona 
civic and church circles. 





SETS NEW MAY RECORD 





Northwestern National Life Closes the 
Month With $8,021,328; Continues 
Monthly Gain Over 1929 
A May total of $8,021,328 of new bus’- 
ness for the Northwestern National Life 
of Minneapolis continues the company’s 
unbroken 1930 record of bettering each 
month the production of the same month 
of 1929 and in addition marks the sec- 
ond time in the history of the company 
that the $8,000,000 mark of monthly pro- 

duction has been passed. 

The Northwestern National  Life’s 
monthly production for 1930 has been 
most consistent: January. $5,892,198; 
February, $6.720,430: March. $6.288 496: 
April, $6,961,062; May, $8,021,328. Last 
vear in May a campaign to pass the 
$300,000,000 mark of insurance in force 
succeeded so well that little hope was 
held out for beating the Mav record 
this vear, but the month’s total topped 
it by a substantial amount. 





NOMINATE WOMAN DIRECTOR 


Miss Ellen Putnam, National Life of 
Vermont representative in Rochester. N. 
Y., has the distinction of being the first 
woman to be nominated for the direc- 
torate of the Rochester Life Underwrit- 
ers’ Association. 











STATE MUTUAL LIFE 


ASSURANCE COMPANY 
OF 


WORCESTER, MASSACHUSETTS 








A New and Complete 


STATE MUTUAL MANUAL 
IS HELPING AGENCY OFFICES 
TO RENDER PROMPT, ACCURATE 
SERVICE TO AGENTS AND 
POLICYHOLDERS 














INCORPORATED—1844 
Eighty - Six Years of Service 

















EQUITABLE DISABILITY RULES 





Society Raises Limits to $250,000 of In- 
surance; Rules on Changing 
Provisions 
The Equitable Society has increased its 
limits for the premium waiver disabil- 
ity provision and will hereafter consider 
applications for men up to $250,000 of in- 
surance provided the applicant has no 
Equitable disability income coverage. 
Any disability income coverage in the 
Equitable will count four times against 

the waiver of premium limit. 

The society is refusing requests to 
change the previous disability forms for 
the present provisions the reason being 
the increased cost with resulting con- 
fusion and probable dissatisfaction. The 
provisions will, however, be added to out- 
standing policies. 

ALTOONA ASSN. MEETING 

A luncheon meeting of the Altoon, Pa., 
Association of Life Underwriters was 
held Thursday of last week at the Penn- 
Alto Hotel. President R. S. Hersperger 
of the association, Woods agency repre- 
sentative of the Equitable Society in 
Altoona, announced that the annual elec- 
tion of officers would be held at the 
June meeting. 














MODERN PROTECTION 


N ACCORDANCE with its progressive plan for up to 


the minute service to policyholders and agents, the 
United Life and Accident Insurance Company 


ANNOUNCES 


a new line of Juvenile policies which will be issued from 
birth to age fourteen on either short or long term endow- 
ments, including twenty payment endowment at age 85. 
Additional benefits are also 
which provide for waiver of premium in the event of death 
or total and permanent disability of the premium payor. 


For complete information write direct—and directly 


EUGENE E. REED, Vice-President 


UNITED LIFE and ACCIDENT INSURANCE 
COMPANY 


United ‘.ife Bldg., Concord, New Hampshire 


Originators of Life and Accident insurance united in one policy. 


issued with these contracts 














FINDS SCHOOLS BOOST SALES 





Connecticut Mutual Educational Courses 
Being Given by T. M. Stokes 
and Associates 

The Connecticut Mutual, which is 
holding one-week sales schools in many 
of its general agencies throughout the 
country, has found that members fre- 
quently write as much business during 
the week of the school as they ordinarily 
write in a month. 

In these schools the morning session 
runs from 8:30 until 10 o’clock, at which 
time all go into the field to put in prac- 
tice the principles learned, reporting 
back to another session at 4 o’clock: in 
the afternoon. These schools are in 
charge of Thomas M. Stokes, educational 
director, assisted by Edward C. Ander- 
sen and George F. B. Smith, agency as- 
sistants. The course used is the com- 
pany’s “The A B C of Sales Results.” 
Sales demonstrations are given with the 
use of visualized selling aids. 

Schools have already been held, or will 
soon be held, in Philadelphia, Williams- 
port, New York, Baltimore, Kansas City, 
Denver, St. Louis, Washington, Boston, 
Rockford, Indianapolis, Fort Wayne, 
Newark, Providence, St. Paul, Minne- 
apolis, Chicago and Des Moines. 


HEAR HARVEY WEEKS 

Harvey Weeks, assistant secretary of 
Central Hanover Bank and Trust, New 
York, addressed the convention of the 
National Life, Vermont, at White Sul- 
phur Springs, last Thursday, on “Mer- 
chandising.” The similarity of the mer 
chandising problems confronting trust 
compan‘es and life underwriters was 
stressed particularly. 








ROCHESTER ELECTIONS 

James L. Wright, manager of the Con- 
necticut General Life in Rochester, N. 
Y., has been elected president of the 
Rochester Life Underwriters, Inc., for 
the coming year. John H. Gould has 
been named vice-president and John H 
Wright was re-elected secretary ani 
treasurer. 





PLAYS UP COOLIDGE PICTURE 

The current issue of the “Pacific Mu- 
tual News” features as a full-page spread 
a picture of himself that Calvin Coolidge: 
gave to George I. Cochran, president 0 
the Pacific Mutual, following a lunch 
with officers of the Pacific Mutual in th: 
lunch room of that company. In_ th¢ 
course of an article President Cochrat 
says: “It was only natural that such a 
man should become interested in th 


most useful and finest of all activities, 
life insurance.” 
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Ad Conference Group 
Holds Meeting Here 


DISCUSS CONVENTION PLANS 





Formulate a Number of Subjects for 
Annual Gathering at Milwaukee in 
September 





A meeting of the life group of the 
Insurance Advertising Conference which 
was also attended by a number of fire 
and casualty company advertising men, 
was held last week at the Pennsylvania 
Hotel, New York, with Henry H. Put- 
nam of the John Hancock presiding as 


chairman. Indications were that the an- 
nual meeting of the conference at Mil- 
waukee September 28 to October 1 would 
be one of the largest held. 

For the most part, the attendance in- 
cluded members of the life group, al- 
though a number of fire and casualty 
men accepted the invitation to join with 
the life men in the round table meeting. 
Prominent among these were Chauncey 
S. S. Miller of the North British, New 
York, who is general chairman for the 
Milwaukee I. A. C. gathering; Frank 
Ennis, America Fore Group, New ig 
who is secretary of the I. A. C.; 
Freeman of the same pla tel es Rig a 
mer conference secretary; and L. F. 
Tillinghast, Great American. 

Larry J. Evans, Register Life, who is 
chairman of the Life Group sessions at 
Milwaukee, told of enthusiastic plans for 
the fall gathering, Bart Leiper, Pilot 
Life, assistant chairman of the Life 
Group, and a member of the I. A. C. 
Executive Committee, served as secre- 
tary of the Round Table gathering. 

Inasmuch as the Life Group, meeting 
informally, did not have power to bind 
the conference members in any way, de- 
cision was reached to refer to the con- 
ference the consensus of opinion reached 
on numerous points under discussion. 

Outstanding in the general discussions 
was the decision that definite steps 
should be taken to determine what con- 
stitutes an ideal advertising budget, tak- 
ing into consideration the size of the 
company, and apportioning the budget 
wisely to various sales promotion pur- 
poses. C. T. Steven, Phoenix Mutual, 
announced that a questionnaire upon this 
is to be sent out through the co-opera- 
tion of the Life Insurance Sales Re- 
search Bureau to all their members and 
to I. A. C. members, as a result of which 
an effort will be made to formulate the 
ideal budget. Results are to be an- 
nounced at Milwaukee. 

_ Suggested questions for such a ques- 
tionnaire are invited from all insurance 
advertisers by Mr. Steven, who was ap- 
pointed chairman of this committee at 
the 1929 Cleveland gathering. 

Problems relating to many functions 
of insurance advertising managers were 
talked over, out of which developed a 
number of topics that are to be made 
subjects for talks or discussions at Mil- 
waukee. 


WRITES LARGE GROUP CONTRACT 





Metropolitan Life Covers Wabash Rail- 
road Employes With Approximately 
$20,000,000 Life Insurance 


The Metropolitan Life has underwrit- 
ten a large group contract covering 
about 15,000 employes of the Wabash 
Railroad Co., and its affiliated organiza- 
tions, and providing them with approx- 
imately $20,000,000 life insurance, $20,- 
000,000 accidental death and dismember- 
ment insurance, and weekly sick and ac- 
cident benefits. 

The cost of the coverage will be borne 
jointly by the employer and employes. 
Life insurance coverage will range from 
$1,000 to $3,000, accompanied in each in- 
stance by a similar amount of accidental 
death insurance. Sick and accident bene- 
fits range from $10 to $20 a week and 
will be paid when an employe is unable 
to work due to sickness or injury from 
any cause. 











HIS HOUSE 
IN 
ORDER 


That’s the pleasing picture pre- 
sented by the man who not only pro- 
vides well for his family while he is 
with them, but who makes certain 


they will be INDEPENDENT should 
he suddenly be lost to them. 


He is the husband and father who believes 
in and has acquired sufficient life insur- 
ance to assure this. 


He is among your policyholders and others 
should be. He is easily identified, not 
only through his own content but 
through happy children and an unwor- 
ried wife. 


Tell the others about him. 


The 
Prudential 


Insurance Company of America 
Home Office, Newark, New Jersey 


Epwarp D. Durrie.p, President 























Trust Income Used For 
Premiums Held Taxable 


TAX APPEAL BOARD DECISION 











Includes Both Revocable and Irrevocable 
Trusts; Congressional Intent in 


Writing Section 219(h) Analyzed 





It has been held by the Board of Tax 
Appeals that a person who sets up a 
trust, the income from which is to be 
used to pay insurance premiums on his 
life, must pay a federal tax on such in- 
come regardless of whether the trust 
created is revocable or irrevocable. The 
opinion, rendered in the case of Fred- 
erick B. Wells vs. Commissioner of In- 
ternal Revenue, says that the object of 
the statute is to prevent any evasion of 
the federal income tax by the use of 
insurance trusts. 

The respondent, in computing the pe- 
titioner’s net income for the years 1924, 
1925 and 1926, included therein the 
amounts paid each year out of trust in- 
come as premiums on insured’s policies 
in accordance with the provisions of sec- 
tion 219(h) of the Revenue Acts of 
1924 and 1926, which reads as follows: 

“Where any part of the income of a 
trust may, in the discretion of the 
grantor of the trust, either alone or in 
conjunction with any person not a bene- 
ficiary of the trust, be distributed to the 
grantor, or be held or accumulated for 
future distribution to him, or where any 
part of the income of a trust is, or may 
be, applied to the payment of premiums 
upon policies of insurance on the life 
of the grantor (except policies of insur- 
ance irrevocably payable for the pur- 
poses and in the manner specified in 
paragraph 10 of subdivision (a) of Sec- 
tion 214, such part of the income of the 
trust shall be included in computing the 
net income of the grantor.” 

The petitioner contended that Con- 
gress did not intend to apply the pro- 
visions of Section 219 (h) to situations 
where the grantor created an irrevocable 
trust and parted with all rights and bene- 
fits under such trust and under the in- 
surance policies. 

In answering this contention, the re- 
spondent analyzed the congressional in- 
tent, or purpose, in writing this par- 
ticular provision into the taxing statutes. 
The subdivision first appears in the Rev- 
enue Act of 1924, and the Committee 
of Ways and Means of the House of 
Representatives speaking with respect 
thereto, explained the purpose of Sec- 
tion 219 as follows, in Report No. 179 
of the House of Representatives on the 
revenue bill of 1924, page 21: 

This section has been rewritten in order 
to secure clarity and to prevent the evasion 
of taxes by means of estates and trusts. The 
changes made are quite important. 

It is provided in the section that in the 
case of a trust where the trustee has the 
discretion to distribute or not, the income is 
taxed to the beneficiary if distributed, and 
to the trustees if not distributed. 

Subdivision (g) of this section provides that 
where the grantor of a trust reserves the right 
to change the trust in favor of himself the 
income is taxed to the grantor. 

Subdivision (h) of this section provides that 
the income of a trust which may be distributed 
to the grantor or which may be used for the 
payment of premiums upon policies of insur- 
ance on his life shall be included in the gross 
income of the grantor. Trusts have been used 
to evade taxes by means of provisions allow 
ing the distribution of the income to the Porc 
or its use for his benefit. The purpose of this 
subdivision of the bill is to stop this evasion. 
(Italics supplied.) 

The Senate Committee on Finance in 
its report No. 398 on the internal rev- 
enue bill of 1924, page 25, spoke with ref- 
erence to Section 219 of said bill as 
follows: 


Section 219. This section has been rewrit 
ten in order to secure clarity and to prevent 
the evasion of taxes by means of estates and 
trusts 


(1) It is provided in the section that in 
the case of a trust where the trustee has the 
discretion to distribute or not the income is 
taxed to the beneficiary if distributed, and to 
the trustee if not distributed. The wording of 
subdivision (b) has been changed (1) to ex 
cept from its provisions specifically subdivisions 
(g) and (h), which lay down special rules in 
lieu of the general provisions of subdivision 
(b); (2) to permit as an additional deduction 
that part of the gross income which, pursuant to 
the terms of the will or deed, is to be used 


(Continued on Page 8) 
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Health Censeeetiinn : 
Should Be Practiced 


VALUE OF MORTALITY SAVING 





President C. W. Gold of A. L. C. Tells 
Medical Section This Work Is Neg- 
lected by Companies 
There is an 


opportunity for greater 


health conservation by the companies 
among policyholders, Charles W. Gold, 
president of the American Life Conven- 


and vice-Pre 
Life, 


tion sident of the Jefferson 
told the Medical Section 


mvention at the 


Standard 
of the Ce 
ing in Colorado Springs this week. 
benefits to life 
derived 
said Mr. Gold. 


and you can increase 


annual meet- 
“The major insurance 


companies are from mortality 


savings,” “Increase these 
your divi- 
and stockholders. 
little 


com- 


savings 
dends to policyholders 
We prate of life valuc 
effort to enc 


s, but make 


ourage longevity. The 


panics’ executives seem to be gradually 
awakening to the tremendous value of 
this conservation work. A recent article 


that since the be- 
health examination 


discloses the fact 
ginning of periodic 
campaign of the five county medical as- 
sociations of New York City, commenc- 
ing October 15, 1929, there has been a 
25% increase in demands for health ex- 
aminations. The public needs education 
along this line and there can be no bet- 
ter means of publicity than through the 
agency forces of the companies. If the 
value of proper conservation service is 
stressed at agency meetings, the agents 
will become alive to the advantages to 
themselves as ,well as to the policyhold- 
ers. No agency meeting program should 
be considered complete until the con- 
servation man of the Medical Depart- 
ment has put his message across.” 
Speaking of the underwriting phase of 
the wark of the medical department, 
Mr. Gold said that every progressive 
company needs to make gains in insur- 
ance in force. If there is normal lap- 
sation agents must be encouraged to 
send in large volumes of business so 
that the insurance in force will be in- 
creased from year to year, therefore 
adding to the company’s general prog- 
ress and profits. It is therefore the 
part of the management to determine 
how closely the Medical Department 
shall cut in its selection of risks. If the 
progress of the company justifies a 55% 
mortality—in other words, if the com- 
pany can, with a 55% mortality, make 
satisfactory gains in surplus, .it is, of 


course, extending a broader service to 
the public generally, than is that com- 
pany whose medic al departme nt and 


underwriting policy produces a 45% mor- 
tality. The intelligent medical director 
will get this viewpoint and will endeavor 
to carry out the general policy of his 
company in this direction. Manifestly, 
the difficulties with the agency force are 
lessened if the goal is a 55% rather than 
a 45% mortality, for the reason that a 
55% mortality means fewer rejections, if 
the tests are intelligently applied, than 
does a 45% mortality. After this mat- 
ter is determined, it is then a problem 
of the medical director, and his co- 
operation along that line makes for the 
good of the agency and a proper co- 
ordination of effort. Correlation of 
ideas is necessary for this co-ordination, 
he concluded. 


GETTING VALUABLE AIR DATA 


The Actuarial Society of America was 
recently given permission td use the files 
of the Aeronautics Branch of the De- 
partment of Commerce pertaining to 
safety and accidents in civil aeronautics 
in the United States for the purpose of 
obtaining all available statistical infor- 
mation on the safety of air travel. Rep- 
resentatives of the Society are now en- 
gaged in compiling statistics which 
should be of great benefit to life com- 
panies. 
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Disability Discussion 


(Continued from Page 1) 


and its recent amendments. 
sections of the West 
cannot be 


In many 
and South business 
obtained and traveling ex- 
penses paid within the limits of this 
schedule, in his opinion. This, he says, 
is government by dictation in a double 
sense; dictation by a dictator and dic- 
tation by a bureau chief or clerk pro- 


mulgating rules that have all the force 
of statutes. Mr.- Edwards holds there is 
another reason why the companies 


should be free to select their own busi- 
ness and employ their own underwriting 
rules free from the dictation of any state 
and that is that a healthier grade of 
business both physically and occupa- 
tionally is to be had in the western sec- 
tions which, he claims, are free from the 
big losses of eastern brokerage business. 

Not all the losses charged against dis- 
ability business are actually loss because 
a large amount of life insurance is writ- 
ten by reason of the disability coverage, 
is another of Mr. Edwards’ arguments. 
The public has come to expect the life 
insurance companies not to restrict their 
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CENTRAL HANOVER 


suggests that people of 
means study the value of | 
life insurance as a way 
of preventing waste in the 


settlement of their estates. 


Y our life underwriter will 


gladly explain. 


CENTRAL HANOVER 
BANK AND TRUST COMPANY 
NEW YORK 
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underwriting too narrowly and he leaves 
the warning thought that if the compa- 
nies become too restrictive, too exclusive 
and too narrow, the time may come 
when the demand they have created will 
grow and if not fulfilled by private com- 
panies may lead to a demand for gov- 
ernment insurance, 

Calls It Old Age and Unemployment 

Insurance 

Francis V. Keesling, vice-president of 
the West Coast Life, giving the execu- 
tive slant on the disability problem, 
suggests that liberal income disability 
benefits have put the companies into the 
old age and unemployment insurance 
business and for those purposes some of 
their underwriting methods are unsci- 
entific. He believes that annuities, 
health, accident, old age and unemploy- 
ment insurance should be written as such 
and that one way to guard against total 
disability abuses would be to limit dis- 
ability income to an amount not in ex- 
cess of $100 per month. A higher dis- 
ability income than this should be sought 
in another form of insurance protection. 

Others scheduled to be heard on the 
subject of disability insurance: John J. 
King, president, Hooper Holmes Bureau; 
Dr. C. R. Henry, Provident Life & Ac- 
cident; Dr. C. H. Pope of St. Louis; 
Louis L. Graham, secretary, Internation- 
al Claim Association; and Frazer Arnold, 
attorney, of Denver, speaking as the 
buyer of insurance. 

Dr. Henry W. Gibbons, Western 
States Life, is chairman of the Medical 
Section and presided during the three 
days’ meeting. Charles W. Gold, presi- 
dent of the American Life Convention, 
and vice-president of the Jefferson 
Standard Life of Greensboro, N. C., ad- 
dressed the opening session on Wednes- 
day, an account of which is given in an- 
other column. Among other well known 
speakers heard were: Dr. William Muhl- 
berg, Union Central, president, associa- 
tion of Life Insurance Medical Direc- 
tors; Dr. Henry W. Cook, Northwestern 
National; Dr. Charles P. Clark, Mutual 
Benefit; Dr. H. A. Baker, Kansas City 
Life; Dr. S. J. Streight, Canada Life; 
Dr. George Cullen, Illinois Life; Dr. J. 
T. Sheridan, Philadelphia Life; Dr. H 
H. Amsden, United Life & Accident; Dr. 
W. T. McNaughton, Old Line Life. 


SUGGESTS JOINT COMMITTEE 
Dr. Henry W. Gibbons Thinks Time Op- 


portune for Greater Co-operation 
With Insurance 

In his address as chairman of the 
Medical Section of the American Life 
Convention which held its annual meet- 
ing at Colorado Springs this week, Dr. 
Henry W. Gibbons, Western States Life, 
said there was not a full co-operation 
among all branches of the medical pro- 
fession in its relations to life insurance 
and he said companies question whether 
they are getting value received for the 
$10,000,000 to $14,000,000 they are paying 
the medical profession each year. Dr. 
Gibbons said his vision for the future 
was a committee composed of represen- 
tatives of the American Life Convention 
Medical Section, the Medical Directors’ 
Association and the companies. While 
Secretary Wilbur’s committee on cost 
of medical care is functioning would be 
an opportune time fcr consideration of 
the matter he said. 











HER FAVORITE CONTRACTS 





Sara S. Royall Features Income Bond 
for Women; Life Fully Paid-up 
at Age 60 for Men 

Sara S. Royall, for years one of the 
leaders of the Pacific Mutual Life, says: 

“My favorite contract for women is 
the Income Bond, for men the Life Fully 
Paid at Age 60. The first is ideal in its 
returns from systematic deposits and 
when coupled with a disability clause 
can’t be beat. Life Fully Paid at Age 
60 is a happy medium between Ordinary 
Life and a 20-Payment Life and gives 
maximum protection on a limited pay 
proposition that is the most flexible in- 
vestment in insurance I have ever seen. 
Naturally those are the two I sell most 
successfully.” 
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Actuaries Study Double 
Indemnity Provision 


INSTITUTE ENDS ITS MEETING 





Gathering at Chicago Last Week Dis- 
cussed Use of Special Policy 
Contracts 





The experience of the companies 
under their double indemnity policies 
and the question of discrimination in al- 
lowing special rates for larger policies in 
view of the decided saving in clerical 
expense, featured the discussions of the 
American Institute of Actuaries at the 
Edgewater Beach Hotel, Chicago, last 
week, As told in The Eastern Under- 
writer last week, James F. Little of The 
Prudential was elected president. 

The discussion of double indemnity 
was built around the question: “Should 
we anticipate an increased rate of loss 
on double indemnity on account of: In- 
creasing average attained age of policy- 
holders who have this benefit: increased 
use of automobiles; and possibility of the 
courts substituting a different contract 
for the one written by the company.” 

The actuaries were agreed that double 
indemnity under the rates now charged 
is profitable to the companies and that 
though there might be an increased rate 
of loss due to the increasing average at- 
tained age of the policyholders, there is 
a wide enough margin to continue to 
provide a profit for the companies. It 
was pointed out that the present aver- 
age experience is 55 cents, and that there 
might be an increase to as high as 80 
cents, but that this still was low enough 
to obviate the necessity for a rate in- 
crease. 

As to the increased hazard of auto- 
mobiles it was suggested that this is not 
an especially dangerous contingency be- 
cause of a fundamental human. trait, 
namely, that the person careless enough 
to be in a fatal automobile accident prob- 
ably would be careless enough to have 
dropped his insurance before the acci- 
dent. Many of the actuaries agreed 
with this novel thought. 

There is a trend in the courts toward 
broadening and expanding the double in- 
demnity coverage because of the inclu- 
sion of the double indemnity for deaths 
caused by complications resulting from 
the injury. 

The question of discrimination  in- 
volved in distribution. of special con- 
tracts calling for minimum policy limits, 
such as $5,000 or $10,000, received some 
consideration, but it was agreed that the 
laws against discrimination do not ap- 
ply in such cases, whereas it would be 
impossible to apply lower rates for larg- 
er policies to all types of coverage. 

Savings on Larger Policies 

In this connection it was agreed that 
there is a decided saving in clerical ex- 
pense and overhead when larger _poli- 
cies are issued. as compared with poli- 
cies for $1,000, and that this saving 
could well be passed on to the persons 
thoughtful and thrifty enough to pur- 
chase the larger contracts, but that the 
law acts as a bar. However, it was 
pointed out that lower rates for larger 
policies can be permitted when the mini- 
mum requirements are limited to some 
special plan. or the physical standards 
are raised, because then it is open to 
all persons able to pass. 

On the other hand it was suggested 
that the saving only applies up to a 
certain point, when the additional cost 
of inspection, medical examinations, and 
special inquiries, offsets any saving in 
clerical costs. It was suggested that it 
might be cheaper to issue ten policies 
for $10,000 to different persons than to 
issue one $100,000 policy. 

Among those to speak on special pol'- 
cies were F. D. Kineke, J. H. Evans. A. 
N. Guertin, S. C. Kattell, P. H. Evans, 
W. N. Bagley and V. R. Smith. 

In the discussion of annuities it was 
pointed out that annuity tables are con- 
tinuing to be antiquated by the lessen- 
ing mortality of annuitants, indicating 


the need for a new table to reflect the 
up-to-date condition in this field. It was 
pointed out that such a table might be 
necessary in order to provide a rate basis 
which permits a yield in excess of the 
legal limitation of interest assumption. 

There was some discussion of lower 
rate plans, those policies which are writ- 
ten at less than ordinary rates, such as 
modified life and life expectancy con- 
tracts. One of the principal objections 
was that such contracts do not build 
up large reserves for the later years 
of the policy term and that when the 
assured outlives his expectancy period 
he may find himself uninsured except to 
purchase it at very high rates. 

On the other hand it was argued that 
the specially rated contracts permit the 
sale of larger amounts of insurance to 
wage earners, that a man who might 
be disposed to take only $1,000 of or- 
dinary life insurance, could be persuaded 
to take about $5,000 of insurance under 
the life expectancy plan. 





MARRIED TO DEAD MAN 





To Get Life Insurance Woman Alleged 

to Have Had Marriage Ceremony 

After Former Husband’s Death 

The most unusual insurance case ever 
recorded in Kentucky was passed on by 
the Court of Appeals this week in which 
the evidence showed that in order to 
obtain life insurance, a woman was mar- 
ried to a man who had been dead for 
two months. The insurance involved 
was $3,000 in The Prudential. $1.850 in 
the Brotherhood of Railway Trainmen, 
and $448 in the World War Veterans. 
The facts are that Lula Lewis had been 
married to Ezra Lewis. and after ten 
vears of married life had obtained a 
divorce. Mrs. Lewis, it seems, contin- 
ued to have a genuine affection for her 
husband although she could not get along 
with him The result was that when he 
became ill she went to him, had him 
moved to her sister’s home, and cared 
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for him as though they were married. 
It seems that Lewis wanted his wife to 
have the insurance but failed to make a 
will to that effect, so that after his 
death Mrs, Lewis decided to take no 
chances on not getting the insurance so 
she procured an accomplice and went to 
another state, represented her accom- 
plice as Ezra Lewis, and in some way 
induced the court issuing the marriage 
license to date back the license and the 
ceremony was performed. 

Herbert Lewis, brother of the dead 
man, had himself appointed administrator 
of the estate and he discovered the al- 
leged facts when the case was tried in 
the Circuit Court. The court held that 
inasmuch as Mrs. Lewis had been di- 
vorced from her husband she was not 
entitled to the estate or any part of it 
on the ground of being his wife. 





MRS. GLOVER HASTINGS DEAD 

The many friends of Glover S. Hast- 
ings, head of the agency division of the 
New England Mutual Life, will sym- 
pathize with him in the death of his wife 
which occurred May 28 following six 
months’ illness. Funeral services were 
held in West Newton, Mass., on May 
30, and the burial was in Waterbury, 
Conn., May 31. 
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of livelihood? 
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velous past. 
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and child, a moral right,” 





ANSWERING AN INQUIRY 


What has the business of Life Insurance to offer to men of 
ability and address, who have the perfectly natural desire to do 
something worthwhile, who want to develop into well-to-do, 
respected citizens, justified in marrying and rearing families, and 
taking their rightful places in the civic and social activities of 


What has Life Insurance to offer to such men as a means 


It has more to offer than any other known business. 


—It offers more compensation, for less capital. 

Second —It makes possible earning while learning. 

—It pays more for less effort. 

—It enables one to live, and at the same time serve. 

—It permits one to control his own time. 

—It makes one his own boss. 

Seventh —It allows one to work or loaf, eat or starve, just 
as he pleases. 

Eighth —It is a business of the future, despite its mar- 


Ninth —It is a profession, of good to humanity. 
Tenth —It is as solid and enduring as the mountains. 


Think of this: “Life Insurance is an institution economic 
To the business man, it is a privilege and an 
opportunity. To the father, it is a sacred duty. To the mother 


There isn’t anything nobler than selling Life Insurance 


The Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 








TIE-UP OF CHICAGO COS. 





Group of Northern States Life Men Buy 
Majority Interest in Security Life 
of America 

The Northern States Life of Chicago 
will be tied up closely with the Security 
Life of America as a result of the re- 
cent purchase of a majority interest in 
the Security by a group of Hammond, 
Ind., insurance men identified with the 
Northern States Company. Both com- 
panies will, however, continue to func- 
tion as separate institutions. 

Machir J. Dorsey, chairman of the 
board of the Northern States Life, has 
been elected president of the Security 
Life, succeeding O. W. Johnson, who 
has been president of the latter com- 
pany for the past thirteen years. C. 
Edwin Johnson will be vice-president of 
each; Harry S. Tressel, secretary-treas- 
urer of the Northern States and _secre- 
tary of the Security; Lawrence Dorsey, 
assistant secretary of the Northern 
States and treasurer of the Security. 

The same group of insurance men 
bought control of the Northern States 
about two years ago and shortly after- 
wards combined it with the Crescent 
Life of Indianapolis. 





ASSISTANT ACTUARY WANTED! 





New York State Insurance Department 
Offers Position; Applications Should 
Be Filed Before June 14 
An unwritten examination will be con- 
ducted by the New York State Civil 
Service Commission at a date to be an- 
nounced to the applicant, for the posi- 
tion of Assistant Actuary of the state’s 
insurance department. Salary $3.500 to 
$4,250. Applications should be filed prior 

to June 14. 

Candidates must be competent actua- 
ries familiar with life insurance policy 
forms, mortalitv tables. methods of cal- 
culating life and disability insurance pre- 
mium rates and reserves, pension sys- 
tems. etc. They must show thorough 
training in higher mathematics (includ- 
ing differential and integral calculus), 
actuarial science, insurance accounting 
and economics. 

This competency must be indicated by 
at least three vears of experience in 
practical actuarial work in life insur- 
ance and in addition bv membership as 
fellow or associate of the Actuarial So- 
ciety of America or the American In- 
stitute of Actuaries A degree from a 
college of recognized standing with spe- 
cialization in mathematics. economics 
and statistics will be accepted in lieu of 
any two of the required years of prac- 
tical experience. 


HEAR GIFFORD PINCHOT 

Gifford Pinchot. former governor of 
Pennsylvania and Republican nominee 
for the next term. surprised the mem- 
bers of the Philadelphia Association of 
Life Underwriters recently at their May 
meeting when he appeared unexpectedlv 
and in response to manv requests, made 
a few timely remarks. The Association 
presented Mr. Pinchot with a medal 





commemorating his visit and in appre- 
ciation of the interest he has shown in 
life insurance. 






































Samuel A. Boyd Senate 
N. E. Mutual Agency 


COS FIRST BROOKLYN AGENCY 





New General Agent Has Been in Busi- 
ness Fifteen Years; Held Open 
House ‘Watuening 


The 
land Mutual 
Boyd at 


1 
‘yn, 


of the 
that of 
Court 


newest agency New Eng- 
Life, Samuel A. 
No. 16 Brook- 
was launched auspiciously on Mon- 
3y Wednesday, the 


held for 


visitors, 


street, 


this 
Mr. 


friends 


day of week, 


Boyd 


and 


day open house 
the well-equipped 
Court Street build- 
of old 
Favorable 
all 


house-warming, and the 


of offices in the 
had all 
tablished 

comments 
the 
general agent’s face was justifiably 
wlow, for it was reported that sub- 
stantial production of new business had 


suite 


ing the 
agency 


could be 


appearances cs- 


quarters. 
sides 


heard on 


during new 


been turned in to send the baby agen- 
cy off to a big start. 

Mr. Boyd enters his new connection 
with considerable insurance experience 


behind him. For the past five years he 
has been agency organizer of the John- 
son & Collins agency of the Travelers 
in New York City and saw this agency 
become in 1928 and 1929 the company’s 
leader for the entire United States and 
Canada. Prior to this association Mr. 
Boyd was general agent for the Conti- 
nental Life of St. Louis for the state 
of New Jersey with offices in Newark, 
and previous to this, with Ernest D. 
Finch, opened the Newark office of the 
Missouri State Life and was for two 
years cashier. His first experience in 
the business was as producer for the 
Diefendorf agency of the Mutual Life 
in Brooklyn. 

President 


George W. Smith, Superin- 
tendent of 


Agencies Glover S. Hastings, 


and other New England Mutual offi- 
cials in addition to many other men of 
the business sent their best wishes to 
the new agency. One of the telegrams 


was from John Fraser, general agent in 
New York City for the Connecticut Mu- 
tual. and it caused Mr. Boyd to re- 
mark: “Here’s hoping that IT can dupli- 
cate the record set by my good friend, 
‘Jack’ Fraser.” 

To assist him in the new 
Boyd has the services of Alvin Piza 
as agency supervisor and William A. 
Koster as cashier. Mr. Koster comes 
to Brooklyn from the company’s home 
office in Boston. The company’s medi- 
cal referee in the city is Dr. Arthur 
FE. Lamb, also located in the Court Street 
building. 

The Boyd organization will be the 
sixth agency that the New England Mu- 
tual has established in the New York 
district, and the first one in Brooklvn. 
The five agencies in New York Citv 
are: Allen & Schmidt. No. 217 Broad- 
way; Lathrop FE. Baldwin, No. 5 Maiden 
Lane; Stuart D. Warner, No. 25 West 
Fortv-third street; Tsadore Freid, No. 
60 East Forty-second street. and Ray- 
mond TD. Korndorfer, No. 2804 Third 
avenue, the Bronx, 


agency, Mr. 


LUNCHEON TRIBUTE TO BRAGG 





Executive Committee of Life Underwrit- 
ers Association Express Anprecia- 
tion of Educator’s Work 
The executive committee of the Tife 
Underwriters Association of New York 
gave a luncheon on Thursdav to Tames 


Elton Bragg as an expression of the 
annreciation of the Association of his 
efforts and success in conducting the 
life insurance trainine course at New 


York 
at the 


Universitv. 
Bankers’ 


The luncheon was held 
Club. 





FULTON RACK FROM COAST 

James A. Fulton, president Home Life 
of New York, has returned from the 
Pacific Coast. 


TAKES OVER ST. LOUIS COMPANY 





Insurance Department Files Bankruptcy 
Petition Against Universal Life; 
Claim $60,000 Impairment 
The Missouri Insurance Department 
took charge of the affairs of the Uni- 
versal Life of St. Louis on Wednesday, 
Superintendent Thompson filing a peti- 
tion with the Circuit Court charging that 
the company is insolvent. The petition 
goes on to say that the capital of the 
company is impaired to the extent of 
$60,000 with about $60,000 in death claims 

unpaid. 

President Henry S. Rawling said the 
receivership would be contested in the 
courts. He said the unpaid claims were 


$6,000 and they were being paid.in in- 
stalments by agreement with benefici- 
aries. Plans for reinsurance are under 


consideration he said. 

The Universal Life was organized in 
1925 with a capital of $100,000. It has 
about $4,000,000 insurance in force. 
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DEATH OF MATTHEW WALKER 





Former Provident Mutual Manager of 
Agencies Dies Suddenly; Was In- 
jured by Automobile in April 


Matthew Walker, former manager of 
agencies of the Provident Mutual Life, 
and with the Philadelphia 
company for more than forty years, died 
recently at the age of sixty-four years. 
His death was very sudden. On April 
25 he was struck by an automobile and 
suffered a badly bruised leg and arm, 
but seemed to have almost recovered. 
When his way to keep a_ business 
appointment, however, he died in a taxi- 


associated 


on 


cab. 

Mr. Walker left the Provident about 
seven years ago to go to Los Angeles 
as general agent of the Northwestern 
National Life and later became general 
agent of the Central States Life. 
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Lowe Denies Politics 
In Illinois Department 


THIRD LARGEST IN COLLECTIONS 





Director of Trade and Commerce Ad- 
resses Chicago Insurance Lawyers’ 
Club 





Leo H. Lowe, director of trade and 
commerce and head of the Illinois insur- 
ance department, sharply denied that po- 
litical influences are permitted to sway 
the supervision of insurance in that state 
at a dinner in his honor given last week 
by the Chicago Life Insurance Lawyers’ 
Club at the Union League Club. 

Among others from the state insur- 
ance department were Harry W. Han- 
son, assistant director of trade and com- 
merce; Robert E. Daly, supervisor of 
examinations; T. Loyal Anderson, actu- 
ary; and David J. Kadyk, assistant at- 
torney general. 

“It is true that many business men 
are inclined to look upon the adminis- 
tration of all public offices as inevitably 
so interwoven with politics that just and 
fair courses of action cannot be expect- 
ed,” Mr. Lowe declared. “They think 
there are influences brought to bear that 
bend decisions in line with the pressure. 
This is not the case. 

“You will be interested in knowing 
that Governor Emmerson is just as de- 
sirous as are you that no feeling of 
that kind be justified. He has expressed 
himself as emphatically in favor of a 
strictlk businesslike administration of 
this department, which has to do with 
the supervision of insurance. Governor 
Emmerson has let it be known that he 
hopes throughout his administration that 
the Tllinois insurance department service 
shall be creditable alike to the great 
business which it supervises and to the 
public which looks to it for protection.” 

Mr. Lowe declared that Illinois is the 
third largest insurance state. the pre- 
mium collections aggregating $430,000,000 
in 1929, and that $6,000,000 annually is 


collected by his department in fees and 
taxes. 





CONTINUES ADVISORY COUNCIL 





Merger of Equitable Trust and Chase 
Bank Does Not Affect Arrangements 
of Trust Departments 
The merger of the Equitable Trust, 
the Chase National Bank and the ITn- 
terstate Bank of New York, which be- 
came effective at the opening of busi- 
ness June 2, did not affect the physical 
arrangements of the trust departments 
of the Eauitahle and the Chase as they 

remain at their former locations. 

The Underwriters Advisorv Council 
will be continued, according to a letter 
sent ont over the signature of Graham 


C. Wells. chairman of the council. The 
headquarters of the council will con- 
tinue to be at 11 Broad street. 








Trust Income Taxable 
(Continued from Page 5) 


exclusively for the prevention of cruelty to chil- 
dren or animals, since contributions by indi- 
viduals to organizations for these purposes are 
deductible under Section 214 (a) (io). 


(3) Subdivision ‘®) of this section provides 
that the income of a trust which may be dis 
tributed to the grantor or which may be used 
for the payment of premiums upon policies of 
insurance on his life shall be included in_ the 
gross income of the grantor. Trusts have been 
used to evade taxes by means of. provisions al 
the distribution of the income to the 
grantor or its use for his benefit. The purpose 


of this subdivision of the bill is to stop this 
evasion. 
The provisions of the House bill have been 


altered to exclude from taxation to the granto! 
of a trust income thereof used to pay pre 
miums on insurance policies which are irrevec 
ablv payable to the henevolent organizations de 
scribed in Section 214 (a) (10). <A_ trust of 
this kind is a proper method of providing for 
a gift to such organizations, and, since the in 
come is heing used for these benevolent pur 
poses rather than for the grantor’s personal 
benefit, it should not be taxed to him. 
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Northwestern National 
Puts Out Novel Policy 


HAS NO SURRENDER’ VALUE 





New Contract Guarantees Income to 
Beneficiary to Retirement Age 
Insured Had Designated 





Northwestern National Life of Minne- 
apolis has just brought out a new month- 
ly income policy that has some unusual 
features. The new contract has just 
been explained to the company’s field 
force by President O. J. Arnold, It pro- 
vides for a monthly income of a given 
amount from the date of the insured’s 
death until the date at which he would 
have retired had he lived, ie., age 60, 
65 or 70, this date being selected at the 
time application for the policy is made. 
If death occurs within five years of the 
“retirement date,” five years’ income 
will nevertheless be paid. The policy has 
no cash surrender value. 

The purpose of the new contract is 
to provide a large guaranteed income for 
the deceased’s family at a low cost pre- 
mium. There is no excess premium re- 
quired to build up cash or other, sur- 
render values, because such values are 
unnecessary in this form of contract. 
The contract is, in fact, a near approach 
to an indemnity contract, replacing as 
it does a portion of the insured’s in- 
come when it is lost through his death. 

Rates Same At All Ages 

The company will only sell the new 
policy to those who already hold at 
least $2,500 of life insurance, either in 
the Northwestern National Life or some 
other old line company, because the con- 
tract is considered a supplemental one 
designed to facilitate the completion of 
an insurance program without substan- 
tial increase in premium outlay. The 
minimum income for which this policy 
will be issued is $25 per month. It is 
interesting to note that the rate is the 
same at all ages of issue if the income 
is payable to age 60 or 65, and that there 
is only one step up, at age 46, if the 
income is payable at age 70. The con- 
tract is non-participating. 

$10 Monthly Income Premiums 


Income Age at Annual 
Payable Issue Premium 
to age 60 20 to 50 $17.50 
to age 65 20 to 55 20.00 
to age 70 20 to 45 25.00 
to age 70 46 to 55 27.50 


Waiver of premium disability benefits 
and extra benefits for accidental death 
may be provided at slightly increased 
premiums, The accidental death benefit 
will be $1,000, payable in one sum at 
death, for each $10 of monthly income. 

In its role as a supplemental contract, 
the Income Indemnity policy fits in 
nicely in many places. The following 
are some uses to which the policy may 
be put: 

Keeping proceeds of present life in- 
surance intact after death. Many people 
have made income settlement arrange- 
ments for their present insurance which 
exhaust the proceeds in a comparative- 
ly short time after death. The present 
insurance can be left with the company 
at interest, instead, and the difference 
in the income may be made up by the 
use of this new policy. For instance, if 
a man has $17,000 of life insurance, made 
payable so as to provide an income of 
$100 a month for twenty years. he can 
instead designate that this $17,000 be 
left at interest and the difference be- 
tween the interest income and $100 a 
month can be made up by additional 
units of the Income Indemnity policy, so 
that at the date when the insured would 
have been 60 or 65, the proceeds of 
the policy are still intact. This can be 
accomplished at a cost of around $5.00 a 
month. 

Assures Old Age Fund 

A somewhat similar use applies to the 
man who is building up a fund for the 
support of himself and his wife in their 
old age through bonds, building and loan 
shares, or some other plan, and is con- 


RUTH REARDON APPOINTMENT 





Miss Reardon, Formerly With Harper 
Agency in Philadelphia, Joins Gilmartin 
Agency in Charge of New Business 
Miss A. Ruth Reardon has been made 
assistant in charge of the new business 
department of the Philadelphia agency 
of William J. Gilmartin, general agent 
for The Prudential and the Home Life. 
Mr. Gilmartin is associated with Curtin 
& Brockie, Philadelphia’s correspondents 

of Johnson & Higgins. 
Miss Reardon’s father, Daniel Joseph 
Reardon, was a well known life insur- 





A. RUTH REARDON 


ance organizer in Virginia for many 
years. She has been associated with 
the W. Rk. Harper agency of the Aetna 
Life, where her efficient service as man- 
ager of the new business division of 
that office resulted in a large increase 
in the brokerage business of that com- 
pany in Philadelphia. 

Although established only a little more 
than a year ago, Mr. Gilmartin’s agen- 
cy is rapidly attaining a position among 
the leading general agencies in the 
Quaker City. 








vinced that this is the best plan. He 
can easily be shown that this fund will 
be rapidly exhausted in event of his 
death. By providing a living income 
for his dependents through this new life 
insurance policy at a comparatively small 
outlay, the old age fund will be kept 
intact for his wife’s use when she reach- 
es old age, instead of being exhausted 
for current expenses. A _ sufficient in- 
come will enable her to carry out his 
plans for building up the old age fund. 
Many a man finds that to establish 
an adequate income for his family in the 
event of his death, he has to forego the 
satisfaction of setting aside the proceeds 
of certain policies for the education of 
his children. He can take from his pres- 
ent insurance program such insurance 
as would be necessary to provide the 
educational fund, leave this on the in- 
terest option until the children reach 
college age, and then have it made pay- 
able for college expenses. The differ- 
ence in the income can be made up at 
small expense by purchasing this new 
form, the income indemnity policy. 
For the man who is making a small 
payment each month to his father or 
mother for his or her support, this nol- 
icy fills a need. Usually he would like 
to make sure that this income would 
go on until the parent’s death. How- 
ever, to add to his life insurance a suffi- 
cient amount on the ordinary life plan 
to provide this, requires, he believes. 
too great an outlay. For a very small 
cost he can guarantee this income pav- 
ment through the new policy. By mak- 
ing his wife a secondary be neficiary she 
will receive any income remaining after 
the death of his father or mother. Mz ny 
other uses will suggest themselves, 


Caldwell Group in 
New Merger Line-up 


BANCOKENTUCKY AFFILIATION 





Deal Brings Under One Group Life, 
Fire, Accident Companies and Chain 
of Banks 





The financial groups represented by 
Rogers Caldwell of Nashville and James 
B. Brown, president of the BancoKen- 
tucky Co. of Louisville, have merged 
certain of their interests aggregating as- 
sets amounting to $615,000,000. This deal 
brings under one group control a num- 
ber of banks, life insurance companies, 
a local fire insurance company, etc., the 
principal Louisville companies being the 
Inter Southern Life, the Bank of Ken- 
tucky, Louisville Trust and the Security 
Bank of Louisville. It was announced 
that the plan involves association of the 
two companies through BancoKentucky 
securing a half interest in Caldwell & 
Co., while the Caldwell interests ac- 
quire a substantial interest in Banco- 
Kentucky. Separate headquarters will 
be continued in Nashville and Louisville. 

Insurance companies controlled other 
than the Inter Southern, at Louisville, 
are Missouri State Life, St. Louis; the 
Southwestern Life, Dallas. Tex.; South- 
eastern Life. Greenville. S. C.;: Shenan- 
doah Life, Roanoke, Va.; Home Life. 
Home Fire and the Home Accident of 
Little Rock, Ark. and the Louisville 
National Fire & Marine of Louisville. 


DALLAS GENERAL AGENT 

M. W. Hulsey of Dallas, who repre- 
sented the Tllinois Bankers’ Life Asso- 
ciation of Monmouth, Tl. as general 
agent in Texas for nineteen years, has 
been appointed general agent for the 
Illinois Bankers’ Life Assurance. which 
reinsured the Association last Novem- 
her. The new companv was granted a 
license in Texas within the last ten 
days. 








New Low Cost 
Insurance 


The 1930 dividend scale re- 
duces the net cost of Fidelity’s 
Low Rate Life Policy to very 
low figures, and offers a policy 
easy to sell in large units with 
consequent profit to the agent. 


ILLUSTRATION 














Net Cost* $10,000 
Aver. for j 
Age | Ist yr. 10th yr. | 40 yrs. 
25 | $137.90 $133.60 $136.00 
35 191.00 181.10 186.60 
45 284.50 264.40 275.10 
55 458.40 424.90 441.70 

















*Based on 1930 Dividend Scale — Not 
guaranteed. 
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Huttinger Stresses 
Organization’s Value 


MEANS SUCCESS FOR AGENT 





Assistant to Vice-President, Penn Mu- 
tual, Sees Big Advantage in Planned 
Sales Talk 





“As the Agent Sees Himself” was the 
subject of the address given by E. Paul 
Huttinger, assistant to the vice-presi- 
dent, Penn Mutual Life, before the In- 
surance Federation of Pennsylvania at 
Pittsburgh. His remarks were addressed 
particularly to the average agent who 
likes the business and wants to get ahead 
and to the unsuccessful agent who likes 
the business but has not succeeded in 
getting it to support him, 

Mr. Huttinger asserted that the first 
step to success and prosperity is organ- 
ization. This touches every department 
of life, applies to the artist, the busi- 
ness man, the engineer, the school teach- 
er. After making the decision of a ca- 
reer, organization is the first step. He 
told the agents that if they have decid- 
ed that the insurance business holds 
prosperity and success for them, they 
should do the same as Henry Ford— 
organize themselves, their raw material 
and their manufacturing process. 

“Organizing yourself,’ he said, “con- 
sists of getting into the right mental 
condition to direct a serious job with a 
definite purpose. Organizing your raw 
material is what we call ‘prospecting.’ 
The process of manufacturing a pros- 
pect into a client is what we term using 
an organized sales talk,” he continued. 
“If you are not availing yourselves of 
what your company has supplied you to 
improve your salesmanship, then you 
are preparing your exit from the 
insurance business. One cannot organ- 
ize himself unless he appoints definite 
hours for work and disciplines himself 
to follow the schedule; unless he seeks 
education and supervision which he can 
immediately use for profit—not educa- 
tion in theory, but practical points that 
have a dollar value.” 


A Definite Process 


In his discussion of how to make: a 
prospect into a client, Mr. Huttinger 
said that if the prospect is a total strang- 
er. it is necessary to arouse his curiosity 
before his interest can be aroused; and 
his interest must be aroused before his 
desire to buy will be created. That is 
an exact process timed with all the effi- 
ciency of the moving belt in the manu- 
facture of an automobile, he said. Curi- 
osity is aroused in three ways: by what 
is written to the prospect; by the ap- 
pearance before the prospect; by what 
the agent says to the prospect. Some- 
times, he continued, all three elements 
enter into the sale. 

By far the most important is what 
the agent says, said Mr. Huttinger. An 
organized sales talk is a logical, consecu- 
tive chain of ideas concretely expressed, 


persuading the prospect to buy, with at 
least three attempts to close the sale. 
The organized talk saves time for both 
the salesman and the prospect, and is 
the most effective expression. Without 
it the salesman may forget the most im- 
portant idea, the very one upon which 
the prospect may have fought. The or- 
ganized talk, he said, will make an av- 
erage agent a super-salesman. 





KENTUCKY DISABILITY CASE 





Court of Appeals. Defines “Total” as 
Used in Accident Policy; Upholds 
Company 
The Kentucky Court of Appeals has 
given its interpretation of the meaning 
of “total disability” in the case of Hen- 
ry Harris against the Provident Life 

& Accident. 

The court says that an insurance pol- 
icy must be interpreted according to its 
true character and purpose, and in the 
sense in which the insured had reason 
to suppose it was understood. The ap- 
plication of this liberal rule of construc- 
tion has been made to varying provi- 
sions of insurance and the extent of 
recovery thereunder—specifically to the 
term “total disability,” which is not giv- 
en its strict literal meaning of “absolute 
helplessness or entire physical disability.” 
but rather “inability to do substantially 
or practically all material acts in the 
transaction of the insured’s business in 
his customary and usual manners.” 

Harris, who carried an accident policy 
in the company, was accidentally shot 
in the leg. As a result one leg is four 
inches shorter than the other. The com- 
pany made payments during the time 
he was unable to move but when he re- 
turned to work and was no longer under 
a physician’s care the payments ceased. 
Harris sued to have them continued, 
but the court ruled that there was no 
basis for the suit. 





17 APPS IN ONE MONTH 

Seventeen applications in one month 
is the record of John R. Rote, seventy- 
seven years old, and attached to the 
E. A. Woods Agency in Harrisburg, Pa. 
Mr. Rote, who is the father of Stuart 
B. Rote, general agent for the Connec- 
ticut Mutual in New Jersey, has been 
with the Woods Agency for more than 
twenty-five years. The seventeen appli- 
cations were obtained during April by 
Mr. Rote. 





TAYLOR AGENCY GAINS 
The Harold L. Taylor agency of the 
Mutual Life at 521 Fifth avenue paid 
for $740,700 in May as compared with 
$478,310 for the same period in 1929. The 
paid-for to date for the year is $3,341,- 





700 compared with $1,859,160 for the 
same months last year. 
“FIRESIDE” FEATURES 
The current issue of “Northwestern 


Fireside,” put out by the Northwestern 
National Life for its policyholders, in- 
cludes articles on the United States Su- 
preme Court and plans for a small house, 
along with other interesting features. 
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FRANKFURT LIFE AFFAIRS 


Policyholders Not Adversely Affected by 
Frankfurt General Collapse; Get 
Same Dividends 


The Allianz-Stuttgarter Life which 
took over the portfolio of the Frank- 


furt Life after the collapse of its mother 
company the Frankfurt General has now 
finished its work of auditing the port- 
folio which it took over. Favorable mor- 
tality experience and good returns on 
financial investments together with 
great savings in administration expenses 
through the combination make it possi- 
ble for the company to continue the divi- 
dend rates fixed by the Frankfurt Life 
for 1930 also for the year 1931. The 
losses of the Frankfurt Life in the col- 
lapse of the Frankfurt General will thus 
not affect adversely its policyholders. 





“EQUIOWA” CONVENTIONS 





Des Moines Company to Hold Meetings 
in Buffalo; President’s Club to 
Go to Bigwin Island 
The leading agency clubs of the Equit- 
able of Iowa will meet in convention in 
the Statler Hotel, Buffalo, N. Y., July 
8 and 9. Following the general con- 
vention members of the President’s and 
Organization Clubs will take a boat trip 
to Bigwin Island where separate meet- 
ings will be held. The return trip to 
Buffalo will start on the evening of 

July 11. 

A feature of the convention will be 
presentation of the “Kirk Memorial Cup” 
to the agent who has written the best 
essay on “Meaning of Service to Pol- 
icyholders.” Last year the winner was 
F. H. Beach, Equitable representative 
at Decatur, Tl. 

The president of the President’s Club, 
Richard W. Campbell of Altoona, Pa., 
will be a convention speaker. He will 
tell of some of the interesting cases he 
closed during the past club year. 


BUFFALO LIFE ELECTIONS 





Buffalo Life Association and Buffalo Life 
Underwriters, Inc., Elect Officers 
For Coming Year 


Jay L. Lee, general agent of the Phoe- 
nix Mutual in Buffalo, has been elected 
president of the Buffalo Life Associa- 
tion, an organization composed of man- 
agers and general agents of life under- 
writing companies at Buffalo. Erwin H. 
Leiphart is the new _ vice-president; 
George W. Rhawn, treasurer; Elmer 
Basse, secretary. Harrison L. Amber, 
Warren Smith and Newton E. Turgeon 
were elected directors. 

Buffalo Life Underwriters, Inc., has 
also elected officers for the next fiscal 
vear as follows: president, Howard W. 
Smith, Aetna general agent; vice-presi- 
dents, Edward A. Dunlap and Erwin H. 
Leiphart; treasurer, Walter A. Schworm; 
secretary, Edwin H. Hannel. Four new 
directors were elected: Peter T. Allen, 
Roswell P. Bagley, Marcus R. Mabee 
and George W. Rhawn. 





BANKERS’ NATIONAL IN CONN. 

Abraham Goldstein of Hartford has 
been appointed state agent for Connec- 
ticut for the Bankers’ National Life of 
New Jersey. The company recently ex- 
panded into this territory. Mr. Gold- 
stein was associated with the Mutual 
Trust Life of Chicago for a number of 
years as one of their leading producers. 





HUGH BRANSON APPOINTMENT 

Hugh Branson, who has served the 
Bankers’ National Life for more than 
two years as field supervisor and or- 
ganizer for both the former Denver com- 
pany and the New Jersey company, has 
been appointed assistant superintendent 
of agencies assigned to the Kansas City 
office of the company. 





An agent changeth companies yearly, 
yet he wondereth why money jingleth 
not in his pockets—‘Fidelity Field 
Man.” 








| FIFTEEN YEARS OF PROGRESS 


LEGAL RESERVE LIFE INSURANCE IN FORCE 











BS i kusiem ad aad ean ee sates Giese ae $ 97,686,266 
SAIS Gi Sak Ob we ER Ge IS pe eenas losis * 182,510,188 
a eee KGa IS 6 dK SSR ols a ‘ 325,309,313 
IS 5 eis is ce Simne Soars oa enw Rue el we, hahaa toate lees ‘ 498,969,554 
SECT OT ETT eee 716,079,363 
1929........ Sos hea ak oes Minewasewias 886,589,365 
ADMITTED ASSETS 
PO ee re eee ata sian tna $ 25,193,076 
1 ee actos les! cds tales iawiteGubrees Sos GeO te 33,289,945 
SC Te ene 44,452,819 
ee ee en te ee en ae 63,955,277 
SP er ers oe ee ees 90,713,613 
SN bea oh dA-DKSE SDR AGREE OREN OS ree *133,000,000 
* Approximate 
BANKERS LIFE COMPANY 
Established 1879 Des Moines, Iowa 
GERARD S. NOLLEN, President 














AS WE SERVE 
WE PROGRESS 


Insurance in Force 


1923 - $1,000,000,000 
1927 - $1,500,000,000 
1930 - $2,000,000,000 


Massachusetts Mutual 


Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 
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Urges Insurance to 
Fight Sickness Costs 


ONLY RELIEF TO WAGE EARNER 


Dr. Christopher G. Parnall Sees Need 
of Public Compulsory Health Cov- 
erage; Agitation in Canada 








Meeting the costs of sickness and ill 
health is getting to be a big problem 
for the general masses; they find that 
living expenses these days eat up most 
of their income. The hazards of death 
and accident have been covered by in- 
surance and now there is considerable 
agitation by both insurance men and 
outsiders to meet the sickness problem 
in the same way. In an article in the 
current issue of “The Modern Hospi- 
tal,” Dr. Christopher G. Parnall, medi- 
cal director of the Rochester General 
Hospital, Rochester, N. Y., discusses how 
the cost of sickness can be equitably 
distributed through insurance. He says: 

“The public is getting restive and is 
demanding relief from what is generally 
thought to be excessive cost of illness. 
Can it get the relief, and how? I think 
the question can be answered in the 
affirmative and that the only way is 
through insurance in some form or oth- 
er. J can see only three forms: group 
insurance as in industry, voluntary in 
principle; endowment on a large scale; 
and public compulsory health insurance. 

“We have the two former and they 
are not of sufficient scope to cover the 
needs. Now, let us consider state medi- 
cine, and by this term I mean medical 
service, embracing hospital care and all 
the adjunct activities necessary to pro- 
vide for the care of sickness and the 
prevention of disease, supplied at pub- 
lic expense through taxation. I am not 
advocating state medicine. I am only 
trying to face the facts. Private prac- 
tice under a contractual relationship be- 
tween the patient and physician undoubt- 
edly has its advantages, and unquestion- 
ably for those able to pay its cost it will 
continue to be the accepted method. But 
for the wage working majority, the large 
class of those of moderate means who 
find it increasingly burdensome to meet 
the cost of sickness as they must under 
order. 

Probable Salvation 

“I do advocate and advocate most 
earnestly that we, who should know best 
how to approach this problem of dis- 
tributing the cost of sickness, give seri- 
ous thought to what is happening and 
be prepared if state medicine comes, to 
see that it is in a form that will be 
helpful and not harmful. I am afraid 
of the brand of state medicine that 
might be imposed on us by politicians 
and misguided reformers, but I really 
cannot see that state medicine in the 
form of insurance against sickness un- 
der which there is free choice by the 
patient of his physician and his hospital, 
if he needs hospital care, and in which 
every one must share, will do any great 
harm. Indeed it might conceivably be 
the salvation of the medical profession 
and the hospitals. Charity work as such 
would of course be largely done away 
with. 

“As is the case with industrial acci- 
dent insurance under compensation laws, 
the patient would be no longer a sub- 
ject for gratuitous relief and the doc- 
tors and hospitals would be sure of their 
payment for service rendered. All kinds 
of dire results were predicted with the 
advent of workmen’s compensation, but 
practically all of the states of the Union 
now have it and the medical profession, 
far from being injured, has benefited 
greatly. 

Liberal Attitude Necessary 

“In this country we should adopt more 
of the attitude of the medical profession 
of Canada. I am indebted to Dr. T. C. 
Routley, general secretary, Canadian 
Medical Association, for the information 
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that the organized profession of Canada 
has been asked by the government to 
assist in a national survey on the sub- 
ject of state health insurance. The Can- 
adian Medical Association through its 
secretary has indicated its willingness 
to participate in such a survey. Al- 
ready there is agreement that if any sys- 
tem is adopted, it should provide com- 
plete service. It should include not only 
industrial workers, but their families 
also. It has also been established as a 
basic principle that there should be free 
choice of physician by patient and of 
the patient by the physician, and that 
every legally qualified physician should 
be eligible to practice under any pro- 
posed act and that payment should be 
for services rendered according to an 
acceptable schedule of fees. 


“Canada is likely to have a system of 
state health insurance, but if it does, it 
will be a system satisfactory to the 
medical profession of the Dominion, and 
one the medical profession has had a 
part in framing. If such a system is 
evolved, it will presumably be advan- 
tageous to the public. After all, nothing 
that is actually detrimental to the med- 
profession will be good for the pub- 
ic. 

“In this country the interests of the 
hospitals and of the doctors are similar 
if not identical, but hospitals and doc- 
tors alike must realize that they are not 
the ends but only the means. The pub- 
lic is not interested in preserving any 
of our prerogatives or traditions. We 
must become more socially conscious and 
try to meet the public need, if public 
need exists. We must be active in de- 
veloping more constructive leadership 
in meeting this problem of the distri- 
bution of the burden of the cost of sick- 
ness. Some method of distributing is 
bound to come, and it is desirable, what- 
ever its form, that it be sound economic- 
ally and socially, and suited to meet the 
requirements of American life.” 


“HUSTLE FOR HUNTER” 





Equitable of Iowa Fieldmen Honoring 
R. G. Hunter This Month; Hunter 
Attending Stockholm Congress 


The slogan of the Equitable of Iowa 
agents for the month of June is “Hustle 
for Hunter.” The company is planning 
to honor its popular second vice-presi- 
dent and actuary, Robertson G. Hunter, 
who is attending the International Con- 
gress of Actuaries in Stockholm dur- 
ing the month. 

Following the convention, Mr. Hunter 
will visit other points in Europe before 
going to his birthplace in Edinburgh, 
Scotland. Upon his return to the home 
office in Des Moines, a Welcome Home 
banquet will be held, attended by com- 
pany representatives from all sections of 
the country. 

The company’s territory has been di- 
vided into four districts and in each of 
these districts the general agent or man- 
ager whose agency exceeds the allotment 
given for June by the greatest per- 
centage will become a member of the 
Welcome Home committee, as will also 
the agent in each district who pays for 
the largest volume of business in June, 
and also the agent in each district who 
has the largest number of issued appli- 
cations during the month. 





STARTS A HOUSE ORGAN 





National Benefit Life, Washington Com- 
pany Writing Colored People, 
Is Five Years Old 

The National Benefit Life of Wash- 
ington, D. C., a company with colored 
officers and agents, which is five years 
old, has started an agency publication, 
“The Trail Blazer.” It contains feature 
stories, news of App-A-Week and other 
clubs and inspirational matter. The com- 
pany has $6,212,711 of assets and nearly 
$75,000,000 of insurance in force. 
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The Best in Life, Accident and 
Health Insurance is our Specialty 


The Columbian National Life Insurance Co. 
Boston, Massachusetts 


Arthur E. Childs, President 





For further information, communicate with nearest GENERAL AGENT 
or our AGENCY DEPARTMENT, 77 Franklin St,; Boston, Massachusetts 
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Conn. General Offers 
New Low Cost Policy 


IT IS CONVERTIBLE TO AGE 65 





Contract Automatically Changes to Ordi- 
nary Life If No Conversion Option 
7 Is Chosen 





The Connecticut General has announc- 
ed the issuance of a new low cost con- 
tract with exceedingly attractive rates. 
Policies are written in amounts of $5,- 
000 or more, on the non-participating 
plan, ages fifteen to fifty-five inclusive. 
The purpose of the new contract is to 
give maximum protection when needed 
most at a minimum cost with sufficient 
flexibility to take care of future un- 
known insurance requirements. 

The new policy gives protection to age 
sixty-five. At that time, if the policy- 
holder has not exercised other options in 
the contract, it is automatically changed 
to an ordinary life policy regardless of 


the physical condition of the policyhold- 
er, so that he is never without insur- 
ance protection. At any time after the 
fifth year up to age sixty-five conversion 
may be made to any form of insurance 
except term, without medical examina- 
tion. Upon conversion a_ substantial 
guaranteed annual credit permanently 
reduces the cost of the new insurance 
each year. The amount of the credit 
depends upon the age at which policy 
was issued, the length of time it has 
been in force and the number of pre- 
miums payable under the policy to which 
conversion is made. This conversion 
privilige is an outstanding feature of the 
contract. 

The insured has three options avail- 
able at age sixty-five: conversion to any 
form of regular life or endowment in- 
surance at regular rates less the guar- 
anteed annual credit; continuance of a 
reduced but substantial amount of in- 
surance for the same annual outlay; or 
cash payment of 10% of the amount of 
the insurance. The contract contains 
the usual non-forfeiture provisions and 
three forms of disability protection ex- 
tending to age sixty. 

Comparative Rates 

Below are comparisons of the com- 
pany’s ten year term, the new convertt- 
ble to sixty-five, and ordinary life pre- 
miums without any disability benefits: 


10 Year Convertible Ord. Life 
Age Term to 65 N. P 
20 $ 7.72 $10.52 $13.04 
25 8.05 11.55 14.72 
30 8.54 12.86 16.89 
35 9.31 14.57 19.71 
4() 10.67 16.87 23.38 
45 13.57 19.94 28.35 
50 18.93 25.06 34.99 
55 28.12 34.74 45.01 


The application of the guaranteed an- 
nual credit is shown below in the case 
of an insured with $10,000 of this in- 
surance in force, taken out at age forty, 
premium $168.70. There is shown what 
the net cost will be upon conversion to 
ordinary life, after ten years and at age 
sixty-five, assuming the company’s pres- 
ent rates are still in force when the con- 
version is made. 

After Ten Years 
Regular prem. non-par. ord. life........ $349.90 
Annual credit 55.50 


Annual net cost of new ins........... $294.40 
At Age Sixty-five 

Regular prem. non-par. ord. life........ $798.80 

SSMU (CHOU: wood decades puneoccKenas 100.00 

Annual net cost of mew ims........... $698 80 

If at age sixty-five the insured elects 


to continue the same annual payment as 
is required under the original policy, the 
reduced amount of insurance (ordinary 
life) which is provided by conversion is 
determined as follows: 

Annual prem. 
Annual credit 


on original contract...... $168.70 
applicable to new contract 100.00 
Annual prem. available for new insur- 

Sis at a kb ad bend kek ae eS $268.70 
Annual prem. per thousand ord. life.... 79.88 
Reduced amount of insurance.......... 
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Apathy Over British 
Industrial Control 


ON WAY TO NATIONALIZATION 





Writer in Trade Paper Says He Can't 
Understand Indifference to 
Government Project 
The insurance business of England is 
face to face with a scheme for the na- 
tionalization of Industrial insurance 
which has been prepared by the Labor 
party. The Chancellor of the Exche- 
quer recently stated in the House of 
Parliament that the subject is to be 
thoroughly investigated as soon as the 
Government is in a position to devote 

the required time to it. 

A writer in “The Policy-Holder,” a 
Rritish insurance newspaper, came out 
with a caustic article on April 9 criticiz- 
ing the fraternity for its apathy. 


“Why such indifference should exist 
in connection with a measure of such 
magnitude, embracing as it does a 


change which, if effected will undoubt- 
edly be the means of displacing labor 
by the introduction of a comprehensive 
Government block scheme, is at the 
same time both remarkable and regret- 
table,” he wrote. “We are indeed a si- 
lent army of adversaries for our oppo- 
nents to deal with.” 
Dissension Discouraged 
Continuing he 
“Whatever be 


who discourage 


said: 

in the minds of those 
discussion on this im- 
portant subject, it is perfectly true that, 
while they are leaving it undiscussed, 
the members of the other party are not 
only discussing it freely amongst them- 
selves but they are discussing it with 
their policyholders, too! There are 
agents, and others, who are taking full 
advantage of the sleeping hare attitude 
of the private enterprise party by in- 
fluencing many of their clients into the 
nationalization’ idea. This work is pro- 
ceeding deliberately, although without 
noise or fuss. Many policyholders are 
already prepared for the change, believ- 
ing that, in a very short space of time 
all the offices transacting the business 
of industrial insurance will be under 
Government control. 

“It is quite possible that the proposal 
to acquire the business of industrial in- 
surance will be an issue at a forthcom- 
ing general election. Let it not be for- 
gotten that women now have the vote 
in a proportion in excess of the male 
vote, and the seriousness of the position 
should be evident. The nationalizers 
have their case made out, and a politi- 
cal party is already actively assisting 
them to accomplish their purpose. 

“Those who are opposed to the sug- 
gested change are anxiousiv waiting for 
the initiative to be taken by those 
whose business it is to do so. The mat- 
ter is one of urgency, for the longer pri- 
vate enterprise supporters are left alone 
with their thoughts the fewer they be- 


” 
come. 


Cc. B. KNIGHT AGENCY ITEMS 

The Charles B. Knight agency of the 
Union Central Life in New York City 
is now issuing for its agency force a 
weekly news bulletin, “Knight Life,” ed- 
ited by Maurice Ziff, agency assistant. 
Dr. Frederick B. Robinson, president of 
the City College of New York, addressed 
the Knight agency last Monday morning. 
Discussion of the Union Central’s new 
disability clause also featured this week’s 
meeting. 


MAKING FAST HEADWAY 


The newer members of the Beers & 
DeLong agency of the Mutual Benefit 
Life in New York City are making good 
records these days. This group, includ- 
ing nineteen men who began selling in 
1928, 1929 and 1930 wrote a total of 
$960,000 of business in April. 





Plan to have some gold in your pocket 
when you have silver in your hair.”— 
“Provident Notes.” 
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| |N ARCHITECTURAL LANDMARK OF 
| DIGNITY AND BEAUTY, this building is 

primarily an ideal workshop. Its 3,800 em- 

ployees enjoy the maximum of good air, 
sunlight and quiet possible in the intense life of Man- 
hattan, as well as 20th Century utilities and con- 
venience that multiply human efficiency in the day’s 
work. 
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New York Life Insurance Company 
MADISON SQUARE, NEW YORK, N. Y. 


Darwin P. Kingsley, President 
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Sees Industrial Agents 
As Social Benefactors 


WORK NOW BEING RECOGNIZED 





William J. Bradley, Home Life of Amer- 
ica, Says These Men Lay Foundation 
Of Life Insurance Structure 





“Industrial life insurance stands out 
preeminently as the one great social 
movement of the age,” declared William 
J. Bradley, Home Life of America, 
chairman of the Industrial Life confer- 
ence held recently at Pittsburgh. “The 
result of the industrial agent’s labor is 
an invisible bond which joins millions 
of Americans in a solid phalanx, in a 
really genuine League of Neighbors.” 

Mr. Bradley pointed out how the in- 
dustrial agent daily and tirelessly preach- 
es the gospel of life insurance, educates 
the entire family as to its value and use, 
and cultivates a fertile field for the larger 
producer. Years ago, he said, he was 
frowned upon, insulted and considered a 
failure by many persons who could not 
grasp the importance of the work he was 
doing; but today he receives the long- 
neglected yet well merited recognition of 
the insurance fraternity and the business 
and financial world. 

In these days of so much talk about 
million dollar policies, Mr. Bradley as- 
serted, it is well to get back to earth 
and observe the blessings brought to 
those in humble walks of life by those 
advocates of life insurance who toil day 
in and day out among those prospects 
to whom the premium on even a $1,000 
policy means much personal sacrifice. It 
is estimated, he said, that 90% of our 
policies insure their holders for $10,000 
or less, that two-thirds of these policies 
provide protection to the amount of $5,- 
000 or less and that one-third are for 
only $1,000. ‘ 

“The foundation and sustaining walls 
of the great life insurance structure are 
the small policyholders and the indus- 
trial agents,” Mr. Bradley added. “When 
the average American family think of a 
representative life insurance man, there 
arises immediately a mental picture of 
the agent they see going from home to 
home every day, of every week, of every 
year, with the debit under his arm and a 
cheery smile on his face, the guide, phil- 
osopher and friend of the American fam- 
ily circle.” 

Mr. Bradley said that he believed that 
the conference at Pittsburgh was the 
first occasion on record where an insur- 
ance conference was devoted exclusively 
to the industrial man, according an op- 
portunity for mutual co-operation, 
friendly discussion of the manifold prob- 
lems of the industrial business and for 
the better understanding of each other. | 





SUES FOR PEARMAN INSURANCE 





Widow of Man Murdered by Dr. Bass 
Trying to Collect Husband’s 
Insurance 
Mrs. Maude Pearman, widow of Wil- 
liam Pearman, who was murdered in 
March by Dr. Andrew J. Bass in a plot 
to collect $200,000 life insurance from the 
Lincoln National Life, has filed suit in 
the circuit court at Columbia, Mo., to 
force the company to pay her the face 
amount of the policies. Suit is brought 
in the widow’s legal capacity as “admin- 
istratrix of the estate of William Pear- 

man, alias William Folta.” 

Mrs. Pearman was not a party to the 
original purchase of the insurance and 
is claimed to be the chief victim of the 
tragic termination of the alleged con- 
spiracy in which her husband took part. 
As an innocent third party it is claimed 
there is some question as to whether 
Dr. Bass had a right to surrender the 
policies to the company so far as the 
rights of the widow are concerned. 

Last week Mrs. Pearman and her two 
children won a $10,000 verdict in Benton 
County, Ark., against Dr. Bass for the 
loss of support resulting from the mur- 
der of Pearman. 
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Two Day Convention 
Of Life Educators 


HELD IN HARTFORD LAST WEEK 





Teaching, Training, Correspondence 
Courses and Other Subjects Discussed 
By Insurance Company People 





Not much publicity was given to the 
conference of insurance educators held 
under the auspices of the Bureau of Life 
Insurance Sales Research at the Hotel 
,ond in Hartford for two days last week, 
but it was an interesting affair attended 
largely by the men in charge of educa- 
tion of a large group of life insurance 
companies. The conference discussed 
not only training literature and plans 
which made good but also had something 
to say about those which have fallen 
down. 

The various chairmen were John Mar- 
shall Holcombe, H. G. Kenagy, L. B. 
Hendershot and Pearce H. Young of the 
Bureau staff, and Vincent Coffin, Penn 
Mutual, each having charge of one sub- 
ject of the discussion. Among the sub- 
jects were “The Place of Correspon- 
dence Courses in the Educational Pro- 
eram,” “Methods of Teaching,” “Five 
Minute Expositions of Significant Edu- 
cational Experiments Under Way in Va- 
rious Companies,” “Developing Men for 
\gency Management” and “The Value 
of Home Office Schools for Agents.” 

Those who led off the discussions 
were J. H. Eteson, assistant superinten- 
dent of agencies, State Mutual; Earle 
W. Brailey, general agent, New England 
Mutual; Vincent B. Coffin, director of 
education, Penn Mutual; Earle E. Smith, 
educational director, Equitable of Iowa; 
Thomas M. Stokes, educational director, 
Connecticut Mutual; and D. J. Bloxham, 
supervisor field service, Travelers. 

Those Present 

The representatives of the companies 
who attended follow: R. L. Place, Aetna; 
A. B, Olson, Bankers of Nebraska; B. A. 
Hedges, Business Men’s; G. A. Brede- 
hoft, Connecticut General; R. C. White, 
Franklin; C. T. Feddeman, Fidelity Mu- 
tual; J. E. Lockwood, Guardian; H. L. 
Walker and H. W. Manning, Home of 
New York; R. J. Wood, Imperial; A. S. 
Kline, John Hancock; W. T. Plogsterth, 
Lincoln National; G. F. Davies and J. 
G. Stephenson, London; J. M. Blake, 
Massachusetts Mutual; H. B. Berwick, 
Manufacturers; J. W. Blunt and C. H. 
Munsell, Monarch of Massachusetts; W. 
T. Thach, Mutual Benefit; N. D. Phelps 
and Rk. P, Thierbach, Northwestern Mu- 
tual; E. P. Balkema, Northwestern Na- 
tional; Vincent B. Coffin, Penn Mutual; 
M. C. Terrill, Phoenix Mutual; C. A. 
Tushingham, Provident Mutual; J. Neil, 
Peoples of Indiana; L. J. Evans, Regis- 
ter; J. H. Eteson, State Mutual; D. J. 
Bloxham and W. C. Hodges, Travelers; 
T. M. Stokes, Connecticut Mutual; E. E. 
Smith, Equitable Life of Iowa; and E. 
W. Brailey, New England Mutual. 





NEW MEMPHIS MANAGER 
Edwin M. Williams has been appointed 
general agent of the Atlantic Life in 
Memphis territory. He was trained with 
the Aetna Life in Little Rock and later 
became general agent for the Central 
Life of lowa in Memphis. 





G. A. GOODRIDGE RECOVERING 

George A. Goodridge of the J. Elliott 
Hall agency of the Penn Mutual Life, 
New York, is recovering in East Orange, 
N. J., from an operation. He will re- 
turn to work in a fortnight. 





ST. LOUIS ASS’N MEETING 


Harry Wright, associate manager of 
the Equitable Society in Chicago, was 
the guest speaker at the regular month- 
ly meeting of the Life Underwriters’ As- 
sociation of St. Louis at the Hotel Stat- 
ler recently. Mr. Wright, who has 
been a million dollar producer for the 
past six years, gave some valuable ad- 
vice on how and when to sell life in- 


surance. 
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Insurance Breas Into 
Parliament Debate 


ON TAX RELIEF ON PREMIUMS 





Budget Would Lessen Income Tax Re- 
bates on Premiums Affecting 


All Policies 





In a debate on the state budget in the 
British House of Commons recently con- 
siderable excitement followed an elev- 
enth hour discovery by Captain Bourne, 
M.P., that the budget resolutions pro- 
posed to lessen the income tax rebates 
granted on life assurance premiums. 

Under the Finance Act of 1918 premi- 
ums on policies taken out before June, 
1916, may get relief up to the full stand- 
ard rate of tax, and premiums on later 
policies obtain a flat rate relief (up to 
a certain maximum) of half the stand- 
ard rate. Mr. Snowden proposes to grant 
relief as though the standard rate were 
still 4s., instead of 4s. 6d. In reply to 
Captain Bourne’s amendment adding 34d. 
to the rate of relief, he said that this 
would mean that smaller incomes out 
of which premiums were paid might 
claim back more in relief than they 
paid in tax. : 

Mr. Churchill meanwhile had perceived 
that the budget affected all policies, and 
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Excellent territory—Special Direct Contract 
Whole-hearted Home Office Co-operation 


GEORGE WASHINGTON LIFE INSURANCE CO. 
Charleston, W. Va. 
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broke into the debate with a denuncia- 
tion of the penalization of thrift, the 
discouragement of those capital accumu- 
lations which guaranteed the payment 
of death duties, and the breach of a 
virtual agreement between the state and 
the insured. It was, he declared, a pol- 
icy both vicious and short-sighted. 

W. Graham made matters rather worse 
by explaining that only people with over 
£2,000 a year would be adversely affect- 
ed, because the greater relief granted 
by the budget on the first £250 of in- 
come would cancel out the new charges 
on premiums up to that figure. 


ENTERING GEORGIA 
Five life companies were recently li- 
censed to do business in the state of 
Georgia: Bankers National Life of Jer- 
sey City, Bankers Credit Life, United 
Benefit Life, Fidelity Life and Citizens’ 
Life. 





TO HEAR CRANDALL 


Louis M. Crandall of Norwich, Conn., 
leading agent of the New England Mu- 
tual Life and well known speaker at 
sales congresses, is to speak at agency 
meetings at Pittsfield, June 12; Portland, 
Me., June 19, and Burlington, Vt., on 
June 26. 


KEFFER AGENCY FIGURES 

The R. H. Keffer agency of the Aetna 
Life, 100 William street, New York, paid 
for $3,476,455 during May, 1930, as com- 
pared to $3,427,600 for the month of May, 
1929. 

The total business paid for by this 
agency for the year to June 1 was $17,- 
638,295. 





The man who kills time murders op- 
portunity—Boston “Herald.” 
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human needs. 








Company. 





HILLSMAN TAYLOR 
President 


WHAT IS 
SALESMANSHIP? 


oy 


Product—Not a policy but a program. 
















AS ‘avarasrine J 
Vad Vag nus 


Salesmanship is the power to persuade people to purchase your 


Power—knowledge is power. Knowing your business is a primary 
factor in successful salesmanship. 


Persuade—persuasion is the fine art in salesmanship. Don’t drive 
by argument. Lead by suggestion. 


People—Know people. Study human nature. Learn to diagnose 
Talk You and Yours—not Me and Mine. 


Purchase—people don’t purchase insurance—they purchase what 
insurance will do for them. 
need with a plan that exactly fits. 


Uncover the need, then cover that 
This “Pod of P’s” in our Agency menu is one of the many helpful 
features that have made the Missouri State Life The Progressive 


More than $1,240,000,000.00 of insurance in force. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


HOME OFFICE 
ST. LOUIS, MO. 
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Practical Suggestions to Help the Man With the Rate 





eo 


Book Increase His Income and General Effickency 


It is entirely up to 


“Keep Out each individual to de- 
Of Your termine where he 
Own Way” wants to go in life 


and he can go far if 
he has a strong enough urge and enough 
will-power back of it. As President Ec- 
ker of the Metropolitan recently said in 
one of his addresses, “America is still 
the land of opportunity.” Think of Lind- 
bergh. The same day he wanted to go 
to Paris a lot of people wanted to go 
to the movies, and did. 

Examine your real desire for success, 
says “Penn Mutual News Letter.” Here 
are a few ways which will enable you to 
find out if you really want to win: 

Can you control your time? 

Can you control yourself? 

Can you control your actions? 

Can you be both master and pupil? 

Can you feel the urge for growth and 
progress? 

Can you see where you want to be in 
five years? 

Can you and do you remember the 
promises you have made to yourself to 
use what you have in ability and capacity 
to make your family proud of you? 

If you can honestly answer yes to 
these questions, says the Penn Mutual 
organ, you are quite sure to “keep out 
of your own way” and to be able to “get 
ahead of yourself.” 

x * x 


One of the 


finest 


Preventing homes in Cincinnat! 
was sold under the 
Catastrophe hammer a short time 


ago. A recent “Agen- 
cy Bulletin” of the Union Central Life 
tells the sad story. 

The home is a beautiful mansion, large 

and stately, and reminiscent of social 
affairs at which it has played host to 
many of the nation’s leaders. It has an 
appraised value of $60,000, but real es- 
tate brokers value it at $75,000 to $100,- 
000 and say that it would cost $150,000 if 
built today. At auction it brought $20,- 
000—conservatively about 25% of its 
value. Only one reason could account 
for such a transaction: it was a forced 
sale necessitated by settlement of the 
estate of its former owner. Delay is 
never pleasing to those who are impa- 
tient to obtain money due them. Heirs 
clamored for the executors to speed up 
settlement and their complaints drove 
the men in charge to sell the home at 
auction to obtain money so that the af- 
fairs could be closed more quickly. 
_It would have taken only $100,000 of 
life insurance to forestall this situation, 
says the “Agency Bulletin.” Then, the 
executors could have waited for a fa- 
vorable market in which to dispose of 
the property. The estate would have 
avoided annoying delays due to the 
shortage of cash, heirs would have re- 
ceived somewhat larger legacies, and the 
family home could have been sold for 
its actual worth. But the former owner 
turned a deaf ear to the logical argu- 
ments of the life insurance men. 
result—everyone lost. 


The 


“How can I raise 
Average the average amount 
Policy: on the policies I 
$14,100 write?” is a preva- 


lent thought in the 
minds of most young agents in the busi- 
ness. They find that the $1,000’s and 
$2,000’s come without a lot of effort, but 
it takes quite a lot of these to reach a 
sizeable production. 

A recent “Connecticut General Bulle- 
tin” says that one way to increase one’s 
average policy is to follow up business 
insurance prospects. An examination 
made of the company’s business during a 
recent month showed an average size 
business policy of $14,000, which is nearly 
three times the average size of individ- 
ual life policies in last year’s paid issue. 
The average amount on lives insured 
(several policies being written on the 
same individual in some cases) was more 
than $19,300. The business insurance 
cases during the month examined ranged 
in amount from $1,000 to $150,000, with 
more policies for $5,000, $10,000 and $25,- 
000 than for any other amount. 

The key men most commonly insured 
were corporation presidents; then came 
partners and proprietors, vice-presidents, 
treasurers, secretaries, sales managers, 
and office managers. In some _ cases 
stockholders not connected with the 
business in any executive capacity were 
covered. 


* * x 

Occasionally you 
An Agent run into a life agent 
Who Always’ who has more pros- 


Has Prospects pects than he can 
properly handle, who 
never has any difficulty keeping every 
minute occupied. He is, however, the 
exception, and any methods he uses are 
worthy of some consideration by other 
fieldmen. 

An agent of the Inter-Southern Life 
of Louisville, Ky., has a plan which is 
simple and which keeps him continuous- 
ly busy. His plan as given in “The 
Islic” is as follows: 

He writes group insurance for small 
organizations in his territory. He 
doesn’t devote much time to bigger or- 
ganizations but concentrates his efforts 
on small factories, wholesale and retail 
organizations having twenty or more em- 
ployes. After he has written the group 
case, he calls on every policyholder a 
little later in the capacity of a service 
man. He has a perfectly good reason 
for going into the home, usually gets a 
good interview, and has been particularly 
successful in securing applications for a 
great many junior-sized policies. 





THAT DESK WORK 

The life insurance agent who is in- 
clined to spend the day at his desk over 
the simple routine matters of his busi- 
ness instead of being out calling on pros- 
pects should take as his model Mussolini 
who in addition to filling his post as 
Prime Minister and head of the Italian 
Government, holds down the important 
portfolios at the head of eight other de- 
partments of state now holding nine out 
of fourteen portfolios in the cabinet. 
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THE UNITED STATES LIFE INSURANCE CO. 
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Non-Participating Policies Only 
Over 76 Years of Service to Policyholders 
Good territory for personal producers, under direct 
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Talkers and Non-Talkers 


By LOUIS W. SECHTMAN, 
Aetna Life 


There once was an agent not timid or 
cowed; 
Most surely a great little talker; 
At functions and dinners he spellbound 
the crowd 
As well as could Mayor “Jimmy” 
Walker. 


Though his mind was keen and rather 
well booked, 
He surely loved something to squawk 
at. 
But when he sold policies he overlooked 
That prospects just hate to be talked 
at. 


He forgot that his prospects had eyes 
and as such 
Might be trained to tell “which ain’t 
from which is.” 
Dependable optics which can guide them 
much 
On the road to successes and riches. 


Committing assault on _ the 
prospect’s ear, 
His guilt was a stupid insistence. 
No wonder he wondered why all through 
the year 
He’d met with such stubborn resist- 
ance. 


poor 


There once was an 


who made 
many fret 


agent 


Because though quite gifted at spieling 
He talked very little to prospects, and 


yet 
His clients all found him appealing. 


He reasoned that adults must have a 
good head. 
It pleased 
surprise 
When he cut down on sales talk and 
smiling instead 
Built up an appeal through their eyes. 


them and they showed 


And so as a friend who thinks of your 
weal 
And one who is quite in the know; 
Take my advice. Use that eye appeal 
And then watch your production grow. 





BEACON LIFE LICENSED 

The Beacon Life of Tulsa, Okla, has 
been licensed by Insurance Commission- 
er Jesse G. Read to begin operations in 
Oklahoma. The company recently com- 
pleted organization with Dr. De Zell 
Hawley, president; L. E, Mitchell, sec- 
retary; C. A. Mayo, vice-president, and 
D. E. Bradshaw, chairman of the direct- 
ing board. Dr. Hawley is widely known 
in insurance circles of the state, having 
been one of the chief organizers and 
secretary of the Atlas Life of Tulsa. 








34 Nassau Street 


DAVID F. HOUSTON 
President 








The Rewards of Consistency 


F A BUSINESS MAN takes care of his business, the business takes 
care of him. Life insurance field work is a business, and subject 
to the principles of general business. Those who achieve in this 

work are those who give it their undivided and full thought and effort. 
Isn’t this merely natural and logical? 


Life insurance field work under satisfying conditions is a career 
giving opportunity for achievement and profit according to ability and 
undivided effort. THE Mutuat Lire INsuRANcE Company or New YorkK 
affords such conditions to its field workers. Life insurance in all stand- 
ard forms, annuities, disability and double indemnity benefits, prompt 
and equitable dealings, and facilities for serving policyholders in 
practical ways combine to make its agency force successful. 


Earnest-minded men and women of character and ability contem- 
plating a career in full-time field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 


New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 


and 
Manager of Agencies 
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Hooper-Holmes Slant 
On Dr. Bass Murder Case 


COMPANIES MORE CAREFUL 





Many Companies Now Require Inspec- 
tion Reports on Large Risks Dur- 
ing Underwriting of Case 





In discussing the Bass-Pearman mur- 
der case in Missouri, the Hooper- 
Holmes Bureau in its magazine, “The 
Ounce of Protection,” makes the fol- 
lowing statement: 

“There can be no denying that life 
insurance, particularly life insurance in 
large amounts, is loaded with tempta- 
tion for those of easy conscience. The 
plot appears so easy that it has led 


more than one to his undoing. Not so 
long ago there was the Snyder case 
which shocked the nation and which 
similarly had for its direct or indirect 
end the collection of a large sum of life 
insurance. In fact, throughout the an- 
nals of the life insurance business are 
to be found, here and there, records of 
like atrocities. 

“It is easy to say that the companies 
are to blame; that they fail properly to 
examine into the applicant’s reason for 
seeking insurance on his life, and into 
the source of the premium payments. 
Nor would it be difficult to take the 
stand that inspection organizations fall 
short of their marks when such risks 
are passed. 

“The truth is that the life companies 
for years have been probing constantly 
and consistently deeper into the moral 
hazard aspects of risks. The companies 
have been requiring higher and higher 
standards of inspection and the inspec- 
tion organizations, especially the lead- 
ing ones, have been voluntarily improv- 
ing their own methods and getting clos- 
er to their sources of information. It 
has become the practice of the foremost 
life carriers to specify that special ser- 
vice reports be obtained during the proc- 
ess of underwriting large risks. Some 
companies have set the mark at $50,000, 
some at $25,000 and not a few at $10,000. 
That is to say, that where the amount 
of the new policy is more than $10,000, 
$25,000 or $50,000, as the case may be, 
or where the new policy plus the in- 
surance in force is above these amounts, 
a special service report is ordered from 
a responsible national inspection bureau. 
Every day new companies are added to 
the list of those which follow this prac- 
tice.” 

Dr. A. J. Bass, a Columbia, Missouri, 
physician, confessed to the murder of 
William R. Pearman, a garage mechan- 
ic, in a conspiracy to collect $200,000 of 
life insurance which Pearman had tak- 
en out on his life at the suggestion of 
Dr. Bass and on which Dr. Bass paid 
the original premium. 





E. E. REED MONTH 

Eugene E. Reed, agency vice-presi- 
dent. of the United Life & Accident of 
Concord, N. H., celebrates his seventh 
anniversary in that position this month 
and the agents of the company are 
pledging themselves to seven calls a day 
during the month in his honor. The 
pledge also includes a quota of seventy 
interviews during the month and seven 
cases paid for. Mr. Reed has been with 
the company ever since it commenced 
operations. 





Harry Gardiner 
Presents Plaque 





Harry Gardiner, general agent for the 
John Hancock Mutual Life in New York, 
last week presented a plaque to Steb- 
bins, Leterman & Gates, brokers, in rec- 
ognition of their having placed $7,368,- 
500 through the Gardiner agency dur- 








ing the last five years without a loss. 
The total is mostly ordinary business. 
This underwriting record is said to be 
the best in the annals of the company. 

George Adsit of the agency depart- 
ment at the home office was present at 
the presentation of the plaque. 


SHOW ASSOCIATION INTEREST 


There are eight Philadelphia agencies 
which have 100% membership in the 
Philadelphia Association of Life Under- 
writers, according to the current “Broad- 
cast.” They are: F. E. Gendron, Con- 
tinental American; Sigourney Mellor, 
Home Life; Earl H. Weltz, National 
Life; Louis F. Paret, Provident Mutual; 
E. H. Plummer and J. R. Montgomery, 
Berkshire Life; Joseph C. Staples, Pa- 
cific Mutual; Joseph H. Reese, Penn 
Mutual; and James A. Tyson, Guardian 
Life. 


INCREASES CAPITAL STOCK 

President Hillsman Taylor of the Mis- 
souri State Life has announced that the 
stockholders of the company have ap- 
proved the directors’ proposal author- 
izing an increase in the capital stock 
from $4,000,000 to $5,000,000. This action 
was taken, the president said, to bring 
the company’s capital stock and surplus 
to a figure proportionate to the amount 
of business in force. 











LIFE SENTENCE FOR DR. BASS 

Dr. Andrew J. Bass, the Missouri den- 
tist, pleaded guilty recently to slaying 
his co-conspirator, William R. Pearson, 
in the $200,000 insurance plot which has 
received so much publicity. The plea 
carried a sentence of life imprisonment 
under agreement by counsel and the re- 
tired dentist. 





NOT ON THE “SUCKER” LISTS 

When the policy proceeds are payable 
in income instalments the beneficiaries 
will not be “shining marks for mining 
sharks.” 


NEW SPRINGFIELD AGENCY 





Union Central Life Appoints Earl C. 


Agan Manager Covering Western 
Counties 
The Union Central Life has _ estab- 
lished a new general agency at Spring- 
field, Mass., and has appointed Earl C. 
Agan manager. Mr. Agan entered the 
life insurance business in 1924 with the 
Springfield agency of the Phoenix Mu- 
tual and has been one of the leading 
producers of the agency. 





HEADS SAVINGS BANK ASS’N 

Thomas F. Wallace, member of the 
boardboard of directors of the North- 
western National Life of Minneapolis, 
has been elected president of the Na- 
tional Association of Mutual Savings 
3anks. Mr. Wallace is president of the 
Farmers’ & Mechanics’ Savings Bank of 
Minneapolis. 





GUARDING SURTAX 
The British Finance Bill, the text of 
which has just been published, contains 
a clause designed to prevent the avoid- 
ance of surtax by use of single pre- 
mitm insurance payments. 





NEW ACACIA PAPER 
The Acacia Mutual Life’s paper “Aca- 
cia News” is in a new and attractive 
form, being pocket size, easily read and 
very attractive in appearance. 











A New Policy 


ENTHUSIASTIC RECEPTION 
ACCORDED NEW “GRADU.- 
ATED. PREMIUM” PLAN 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mgr. 


110 William Street 
New York City 


Beekman 6141-2-3 




















HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 














THE COLONIAL LIFE INSURANCE Co. 
of America 


Insurance in Force 


Over ONE HUNDRED MILLION DOLLARS 


Home Office: Jersey City, N. J. 














1851 


BERKSHIRE LIFE INSURANCE COMPANY is _ justly 

proud of its record for past year. 

The marked gain of insurance in force has resulted principally 

from the success and efforts of its loyal field force. 

New policy contracts—keeping pace with public demand. 
“ASK ANY BERKSHIRE AGENT.” 


BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 


1930 

















NEW PAID INSURANCE 1929 
$147,858,997 


INSURANCE IN FORCE 
$1,202,101,059 


New England Mutual Life Insurance Co. 
Boston, Mass. 


Chartered 1835 

















GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, 
CORtlandt 8300 


New York 





MANAGERS 


INSURANCE CO. ssttica 





Home Office, 56 Union Square, New York City 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.— 


ASHland 1772 
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SEEKING SOLUTION TO TEMPO- 
RARY DISABILITY PROBLEM 
One of the significant statements made 

at the convention of the Health & Ac- 

cident Underwriters’ Conference at Wa- 
wasee, Ind., this week was that the fu- 
ture of the health 
ness would rest largely in coverage for 


accident and busi- 
temporary disability ranging from a few 
months to a few years rather than in the 
the life 
which some companies in this field have 


spread of indemnity feature 
found to be a costly experiment. It is 
venerally recognized that the longer dis- 
abilities are more and more being cov- 
ered by the total and permanent disa- 
bility feature of life insurance and by 
those companies which are writing non- 
cancellable policies with a long elimina- 
the 
period of disability. 


tion period at beginning of each 

The viewpoint taken on this question 
by C. O. Pauley, secretary, Great North- 
Life, 
the convention, is interesting in that he 
that and health 


panies have not yet solved the problem 


ern and one of the speakers at 


believes accident com- 
of an adequate coverage for temporary 
disability, particularly as to health in- 
surance. Mr. Pauley sees the business 
still in its experimental state with near- 
ly as many different kinds of policies 
as there are companies, cach one try- 
ing in their own way to find a solution 
on the basis that will allow a reasonable 
profit to the 

Although talk 
in favor of a uniform policy at a uni- 
form 


company. 


there has been some 


rate for all kinds and classes of 
business, Mr. Pauley frowned upon this 
suggestion, his feeling being that if such 
uniformity ever comes into the business 
it should be a gradual extension of the 
idea of a standardization of policy pro- 
visions (such as the insuring clauses) 
rather than a formal legal standard pol- 
icy. As Mr. Pauley expressed it: “Such 
a policy formed by agreement could be 
changed as experience dictated but a 
policy adopted by state legislatures is 
exceedingly difficult to change and can- 
not be adjusted to meet changing con- 
ditions.” 





WHOLESALE INSURANCE IN 
FLORIDA 
The Attorney General of Florida has 


ruled that “wholesale life insurance” is 
legal in that state. The plan, however, 
must provide that all individuals who 


comply with the standard necessary to 
obtain this insurance will be able to do 
so. For example, if wholesale insurance 


is issued to groups of ten persons it 
must be available to any group of ten 
persons having a like relation in order 
to avoid discrimination between individ- 
uals. In other words, a general scale 
created for the issuance of 
“wholesale insurance” so that it can be 
applied alike to all individuals falling 
within the description of the class. 


must be 


TRAINING THE YOUNG MINDS 

Adults of this generation have become 
pretty well informed concerning the pur- 
poses and uses of life insurance through 
the persistent efforts of agents. Now 
a movement has been started in Massa- 
chusetts by the Council on Economic Ed- 
ucation to give life insurance a definite 
place in a program of education on eco- 
nomic fundamentals for children of the 
public schools. It is the opinion of the 
Council that children in the past have 
lacked a knowledge of the proper use 
of money and it is fitting life insurance 
into this program of education. 

The possibilities for such a plan are 
unlimited because of the benefits to be 
derived by the younger generation in 
an early knowledge of the great advan- 
tages of life insurance protection. Such 
knowledge on the part of the younger 
generation will be a challenge to life 
insurance and especially so to the agent. 
Tt will become a necessity for him to 
keep in advance of his clients in the 
broad fundamentals of the uses of in- 
surance and in ingenuity in fitting in- 
surance protection to the new needs of 
the rising generation. 





HONORS T. B. MACAULAY 
Thomas B. Macaulay, president of the 
Sun Life of Canada, was honored last 
week by McGill University of Montreal, 
which conferred upon him the honorary 
degree of Doctor of Laws. 





Theodore L. Rogers, the new presi- 
dent of the New York State Association 
of Local Agents, Inc., will again be a 
candidate for the New York Assembly, 
his friends say. He was in the assembly 
from 1925 to 1928. 

x a Oe 

Hugh D. Hart, vice-president Penn 
Mutual, will deliver an address to the 
graduating class of the University of 
Vermont on June 16. 

* x x 

John R. Dumont, manager of the In- 
terstate Underwriters Board of New 
York and a well known resident of 
Montclair, N. J., celebrated his forty- 
sixth birthday recently. He served two 
terms as insurance commissioner of Ne- 
braska, from 1925 to 1928, retiring from 
that office in January, 1929. 














The Human Side of Insurance 














JOHN M. RICHARDSON 








John M. Richardson, who moved a 
step ahead in the Globe Indemnity fam- 
ily last week when he was appointed 
resident vice-president in charge of 
Philadelphia territory after three years 
as Boston manager, has had an inter- 
esting career in the business since his 
graduation from the University of Mary- 
land, He started in the Maryland Cas- 
ualty home office at $12 a week as a 
clerk in its claim division but before 
very long showed his preference for pro- 
duction work and was sent to Colorado 
where for six years he managed the 
state with headquarters in Denver. 
While there he was president of the 
state Insurance Federation and of the 
Mountain State Casualty & Surety Un- 
derwriters. In January, 1926, he was 
sent to New York to be manager, being 
elected assistant secretary of the com- 
pany a few months later. His first post 
in the Globe Indemnity in 1927 was as 
executive representative with home of- 
fice duties. He has handled the New 
England territory of the company cred- 
itably and has made many friends there. 
In addition to being a thoroughly ca- 
pable insurance man Mr. Richardson is 
noted for his prowess as a hunter and 
fisherman. 


* * * 


A. Duncan Reid, president, Globe In- 
demnity, has been appointed by Col. 
Charles R. Blunt, commissioner of labor 
of New Jersey, as representative of the 
insurance companies on a committee of 
five named to investigate the workmen’s 
compensation bureau of the state depart- 
ment of labor. 


* * * 


David Owens, uptown branch manager 
of the Roval and borough agent of the 
Standard Surety & Casualty, celebrated 
his fiftieth anniversary in the business 
recently. Mr. Owens came over from 
Scotland to begin his business career 
in New York when Broadway was still 
Bloomingdale Road. He now has beau- 
tiful offices at 2112 Broadway. Speaking 
of some of the fire fighters in the old 
days, Mr. Owens says: “But there was 
a good opportunity for business in fire 
insurance. Houses did not even claim 
to be fireproof, and firemen had neither 
automatic ladders nor adequate water 
supply. The old fire laddies were fight- 
ers in the real sense of the word. They 
were a good troop, but they didn’t spare 
anything. Cutting and slashing their 
way through, they extinguished a fire 
more with axes than with water.” Mr. 
Owens is seventy-five vears old now, is 
in excellent health and never misses a 
day at the office. 


Hugh Lewis, a director of the Royal 
and L. & L. & G., has been made a mem- 
ber of the British Overseas Trade De- 
velopment Council of which G. M. Gil- 
lett, M.P., is chairman. Mr. Gillett for 
some time felt that the usefulness of his 
Department would be strengthened by 
the creation of a special organization to 
examine the problems of export trade, 
study present and _ potential markets, 
constantly review the volume and trend 
of trade, investigate reasons for decline 
in exports and markets, and ascertain 
possible remedies with the object of the 
profitable expansion of British trade. Ac- 
cordingly, the new Council was ap- 
pointed. 

_ a 


John A. Reynolds, whose election as 
president of the Detroit Life was an- 
nonunced last week, is thirty-six years 
of age, one of the youngest life insur- 
ance company presidents in the country. 
He is particularly well known for his 
work on the development of the life in- 
surance trust. He has been vice-presi- 
dent of the Union Guardian Trust of 
Detroit for several years; is chairman 
of the industrial committee of the De- 
troit Board of Commerce, chairman of 
the business development committee of 
the American Bankers’ Association, and 
is a member of the trust development 
committee of the Financial Advertisers’ 
Association. 

+ «= 


Thomas F. Wallace, member of the 
board of directors, and of the Finance 
and Executive Committees of the North- 
western National Life of Minneapolis. 
was elected president of the National 
Association of Mutual Savings Banks at 
the annual convention at Atlantic City. 
Mr. Wallace is president of the Farmers 
& Mechanics Savings Bank of Minne- 
apolis, having over $65.000.000 in re- 
sources. About 600 mutual savings banks, 
operating in seventeen states and rep- 
resenting about $12.000,000000 in re- 
sources, compose their national associa- 
tion. At one time Mr. Wallace was 
president of the Savings Bank Section 
of the American Bankers Association. 

* * x 


Captain Ed. Jones, who retired recent- 
ly as Virginia state agent of the Hart- 
ford Fire after representing the com- 
pany in that canacitv for many years, is 
the possessor of a silver pitcher and two 
soblets, suitably inscribed, which his 
former field associates presented him in- 
cident to his retirement as an expres- 
sion of good will and hest wishes. Cap- 
tain Jones is now dividing his time be- 
tween Richmond. his former headquar- 
ters, and Selma, Ala., his old home town. 

* OK Ox 


Robert P. Barbour, United States man- 
ager of the Northern Assurance, is sail- 
ing for England tonight on the “Tle de 
France.” He will visit the home office 
of the company in London and spend 
several weeks on a combined business 
and pleasure trip. 

* ok x 


Edward King is now editor of “The 
Ounce of Prevention,” monthly paper 
printed by the Hooper-Holmes Bureau, 
80 Maiden Lane, New York. 

x * Ox 

William M. E. Chester, of Toronto, is 
the newly appointed assistant manager, 
casualty lines, in the Montreal branch 
office of the Travelers. He has been 


connected with the company since 1928. 


* * * 


Ray Yenter, well known insurance 
commissioner of Towa, has been made a 
colonel in the 113th Cavalry of the Iowa 
National Guard. He formerly held the 
title of major. 


* * 

Joseph L. Toscano of the Occidental 
Life at Los Banos, Cal., has been made 
mayor of that city. 
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Popularity Of R. H. Thompson’s 
’Round The World Book 


Probably the most popular book writ- 
ten by an insurance man in 1929 was 
that of Richard H. Thompson, vice-pres- 
ident Maryland Casualty, entitled “Ran- 
dom Remarks of a Rambling Vice-Presi- 
dent About His Trip Around the 
World.” The circulation of the book to 
date has been 12,000 copies. 

* * * 


Full Evening For James J. Hoey 

James J. Hoey of Hoey & Ellison, New 
York, had what can be called a crowded 
evening on the night of Mav 27, two 
nights before he sailed for Italv. He 
was toastmaster at the dinner given to 
Albert N. Butler, retiring chief fire and 
marine examiner of the New York In- 
surance Department, and a witty toast- 
master, too. Following the dinner there 
were three parties: those of Corroon & 
Reynolds, Joseph S. Blume, an insurance 
broker, who has an apartment on the 
thirty-eighth floor of the Ritz Towers, 
Park avenue; and Bennett Ellison, who 
also has an apartment on Park avenue. 
Mr. Hoev went to all of the parties. 

* x x 


English Insurance Men Have Por- 
traits Hung at Academy 


Two prominent insurance men are the 
subiects of portraits at the annual ex- 
hibition of the Royal Academy of Arts, 
the opening of which early in May is 
alwavs the first event of the London 
social season. Sir Percy Mackinnon, who 
was chairman of Llovd’s from 1925 to 
1927. has been painted by the president 
of the Roval Academy, Sir William 
Llewellyn, R.A., and Hugh Lewis has 
been painted by George Harcourt, R.A., 
the latter being a presentation portrait 
subscribed for by the home and over- 
seas staff of the Liverpool & London & 
Globe as a tribute to Mr. Lewis upon 
his retirement last year. Both pictures 
are in the true “Academy tradition,” ex- 
cellent likenesses but smacking rather of 
photography than fine art. The sitter in 
each case has been painted three-quar- 
ter length and has his hands crossed in 
front of him. Mr. Lewis is seen sitting 
in an armchair in a brown tweed lounge 
suit, behind him a screen with an ornate 
flower design. 

Richard Sickert. who has the best por- 
trait in the exhibition, would have paint- 
ed them more brilliantly. but then the 
sitters would probably not have recog- 
nized themselves—his style is impres- 
sionistic and he definitely refuses to 
crash the photographer’s gate. 

* * 


Taking A Sunbath 


Luther B. Little. former manager of 
the publication division of the Metro- 
politan T.ife. and now an invalid, was 
seen in Fifth Avenue, Central Park side, 
last Sunday enjoving a ride in the sun- 
shine as he sat in a wheel chair, pushed 
by a colored man. 























Conway On The Guilt Of Tempters 


Insurance Superintendent Albert Con- 
way of New York recognizes the fun- 
damental truths of many biblical admoni- 
tions. At a hearing last week at his 
offices to receive objections to the pres- 
ent operating plan of the Interstate Un- 
derwriters Board a representative of a 
brokers’ organization said that for rate 
cutting and violations of forms the com- 
panies were largely to blame for the rea- 
son that unless the companies were will- 
ing to so violate rates and forms the 
assureds could not obtain them, the 
brokers not having any powers of com- 
pulsion to exercise over the fire and cas- 
ualty companies. 

Before the company delegates at this 
hearing could offer an answer to this 
charge the superintendent said: 

“You may recall that there are only 
a few sentences in the Lord’s Prayer 
and one of these is ‘Lead us not into 
temptation.” Now while the companies 
are certainly guilty when they violate 
rating regulations the producers are 
equally guilty when they not only ask 
for such rate concessions but continu- 
ally tempt the companics by saying that 
unless such concessions are made com- 
petitors will get the business. The com- 
panies in the final analysis are men and 
we find that constant temptation § is 
often productive of results. The guilt 
for rate-cutting must be apportioned 
fairly among those who ask it and those 
who accede to it.” 

* *& #€ 
Maryland Casualty Convention In 
Minneapolis This Month 


The third Northwest conference of 
the Maryland Casualty Co., which is to 
be held in Minneapolis on June 10 and 
11 will be quite an affair. Either David 
C. Beebe, president, or Reed M. Cham- 
bers, vice-president of the United States 
Aviation Underwriters, will be one of 
the guests of honor and will address the 
meeting on the subject of aircraft insur- 
ance. Deputy Commissioner C. P. Die- 
penbrock of Minnesota, after attending 
the luncheon on June 10, will address 
the meeting on agency qualification laws. 

The chairman of the conference will 
be Frank C. Esterly, a Minneapolis gen- 
eral agent, and Roy T. Baker, president 


of Baker Insurance Agency, Fargo, 
N. D., will be secretary. Another 


luncheon speaker will be Mayor Kunze 
of Minneapolis. The territory of the 
conference includes Minnesota. Towa, 
Nebraska and North and South Dakota. 


* * x 

Prohibition and Life Insurance 

Prohibition which is now occupying 
more space in the daily papers than ever 
due to political campaign activity is 
used as a theme for a general letter 
sent out by Frank W. Austin, branch 
manager of the Union Central Life in 
the Park avenue office. He heads his 
letter with the question: 

Are the Agents, or is Prohibition the 


Editor Axman Decided At Last Moment 


To Sail On “Graf Leppelin” 


By W. L. Hadley 


Clarence Axman, editor of The Eastern Underwriter, is a 
passenger aboard the “Graf Zeppelin” out over the Atlantic 
Ocean as this is being written, en route from Lakehurst, N. J., 


and New York, to Seville, Spain, and 
many. 


As is generally known the “Graf Zeppelin” made a thrilling 
get-away from the Lakehurst Naval Air Station on Monday 
night of this week. Its take-off was however no more thrilling 
than Axman’s hitch making the trip. With plans completed 
for his annual vacation on a ranch in Montana, Axman came 
into the office of The Eastern Underwriter on Monday morn- 


ing giving vent to the following: 


“Say Bill—you don’t know what an urge I have to go back 


on the ‘Graf Zeppelin’. 


“Why don’t you go if you feel that way about it? 
quire what can be done at this last moment with regard to 


a reservation.” 

Thus started what terminated in his 
being a passenger on the “Zep.”  Inci- 
dentally, when he will have completed 
this flight Axman will have ran the en- 
tire gamut of making use of means of 
transportation facilities. He has been 
astride burros, horses, camels and os- 
triches; ridden in rowboats, canoes, 
barges, houseboats, yachts, gondolas and 
ocean liners; traversed the scenic parts 
of the Orient in jinrikishas; used rail- 
road trains de luxe and otherwise, river 
packets, and automobiles have carried 
him hither and yon. Airplanes, hydro- 
planes and biplanes have wizzed him 
through the air—and now he is on the 
“Graf Zeppelin.” Guess the only thing 
left is the free balloon. 


Exciting Preliminaries to the Take-Off 


There was some little hustle and ex- 
citement in the office of this paper on 
Monday morning after it became known 
that arrangements were being made to 
have the editor a passenger on the 
“Zep.” And, Axman never put in a more 
strenuous day himself. After it was de- 
termined that he could get a reservation 
there was the getting of tickets, pass- 
port visés, getting some clothes together 
(and here’s betting he has everything he 
does not need and has forgotten every- 
thing he does need), then getting to the 
train which was to carry the passengers 
to Lakchurst, N. J., from New York. 


That was not all the excitement. There 
was the possibility that as he was the 
last passenger booked he might be the 
first dropped if such an emergency came 
about. There was no knowing definitely 
until the moment arrived for putting the 


Friedrichshafen, Ger- 


lll in- 





passengers aboard. And the secrecy 
which shrouded it all was almost nerve 
wracking. Imagine all this agony for 
$2,255, the cost of a ticket, and what 
goes with it. No food was had all day 
in the rush to accomplish what had to 
be done to take the trip—if it were 
finally found possible to go, and Ax- 
man’s last meal before getting aboard 
the “Graf” was a hot dog and a cup of 
coffee at the Welfare Station on the 
Lakehurst Naval Air Base. Then he had 
to do three days’ smoking in advance be- 
fore planting his feet inside the ship. 

Members of the staff of The Eastern 
Underwriter and two of my daughters 
were at Lakchurst to bid the editor 
“Gute Reise,” or as the French put it, 
“Bon Voyage.” I was sitting in my car 
parked beside one of the roads across 
the field when the “Graf” was wheeled 
out and was still there when the wind 
got under its tail and sent the tail whirl- 
ing around while the nose was held by 
the movable mast. The tail passed over 
my car with not many feet clearance. 
Eh boy. I thought I would be side 
swiped. 

After sufficient ballast had been 
thrown overboard the “Graf” was cut 
loose from the new field mooring mast 
and in less than two minutes it was on 
its way home—via New York. Axman 
was at the window of cabin one—his 
compartment on the “Zep,” and joined 
the other passengers in feverishly call- 
ing farewells to those who had gone to 
Lakehurst to wish “God Speed,” as 
noisclessly at first, the “Graf” rose from 
the field and then propelled by its five 
throbbing motors she sped off into the 
night. 








reason for the tremendous increase in 
Life Insurance in the past few years? 

Here is his comment: “On Sunday 
evening, I had the pleasure of hearing 
over the radio a Hellfire and Damnation 
talk by Billy Sunday on the Dry side 
of Prohibition. I haven’t had a drink in 
two years, and never expect to have an- 
other, but at the same time I would cast 
my vote for the Wets, if I had the op- 
portunity. The dynamic personality of 
this man, even over the radio, almost had 
me convinced, until I heard the other 
side of the question from the editor of 
‘Collier’s,”) which somewhat restored my 
equilibrium. Can you imagine what Billy 
Sunday could do to a man in the insur- 
ance business? He would have the pros- 
pect on his knees praying for an En- 
dowment at age 85. 

“The point I want to bring out, how- 
ever, is Billy’s remark that the vast in- 
crease in insurance since the Prohibition 
Law was due solely to this law. This may 
be true in a very small percentage of 
cases, but the fact that the increase was 
so enormous, made a glow pass over me, 
and I felt proud that I belonged to the 


great army of insurance men, who, with 
relentless tenacity stick at their jobs, 
through disappointment after disappoint- 
ment, and come through on top. It made 
me want to shake every insurance agent 
by the hand and say ‘Well done,’ for 
the increase in insurance holdings has 
not been due to Prohibition, or any other 
law, but to the life insurance agent him- 
self. 

“Our work has become a_ profession. 
As a man said to me the other day, he 
tried to be a cross between the family 
doctor and the family lawyer for every 
insured on his books. The intelligent 
man now receives us as the Aladdin who 
will guarantee the future for those he 
loves. The agent has educated himself 
in his line, and is in turn educating the 
public to think of insurance as a great 
need, and a great friend in distress, as 
many found out during the market crash 
in October, 1929. 

“The agent is the reason for the in- 
crease in insurance for the past few 
vears, and the only thing prohibition has 
increased in insurance fields, is the num- 
ber of claims we have paid.” 
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Commission Hearings 
Next Week in Chicago 


LARGE ATTENDANCE EXPECTED 
Delegates from All Parts of Country to 
Present Acquisition Cost Views to 
Commissioners’ Committee 





All eyes will be turned next week to- 
ward Chicago, Wednesday, 
Thursday and Friday at the Edgewater 


where on 


Beach Hotel the leaders in the company 
and production end of the fire and cas- 
ualty field will join with the state in- 
surance commissioners in a thorough in- 
vestigation of commissions and other ac- 
quisition costs. It is expected that sev- 
eral hundred prominent insurance men 
from all parts of the country will at- 
tend the open hearings to be held on 
these three days, some to speak as of- 
ficial 
calities or organizations and others to 


representatives of companies, lo- 
secure this first hand information from 
All in all this gathering 
promises to be one of the most impor- 


the side-lines 


tant insurance meetings of the year. 

Although the hearings will not begin 
until Wednesday morning many of those 
who will participate will reach Chicago 
on Monday and Tuesday to hold infor- 
mal gatherings among themselves. On 
Wednesday the special committee on ac- 
quisition costs of the National Conven- 
tion of Insurance Commissioners, with 
Commissioner Charles D. Livingston of 
Michigan chairman, will call the execu- 
tives of various casualty and surety com- 
panies to present their views concern- 
ing the means of making the Acquisi- 
tion Cost Conference more effective and 
to give information with regard to any 
existing shortcomings. 


Fire Hearing on Thursday 


On Thursday, June 12, the fire com- 
pany executives will-be given the same 
opportunities and it is probable that the 
committee will later be in a position to 
formulate plans that will result in stem- 
ming the tide of rising commissions 
about which there has been considerable 
complaint. On the last day, Friday, June 
13, representatives of many agents’ and 
brokers’ associations will be heard. 

The members of the commissioners’ 
special committee outside of Chairman 
Livingston are Commissioners Albert 
Conway of New York, Matthew H. Tag- 
gart of Pennsylvania, Milton A. Freedy 
of Wisconsin and Ray Yenter of Towa. 
With this committee will sit President 
Howard P. Dunham of the Convention, 
who is the Connecticut commissioner, 
and the members of the Convention’s 
executive committee, including Commis- 
sioners S. A. Olsness of North Dakota, 
John FE. Sullivan of New Hampshire, 
Don C. Lewis of South Dakota, Clare 
\. Lee of Oregon and Dan C. Boney 
of North Carolina. In all likelihood many 
other commissioners will also be on hand. 

Several companies and associations will 
present their views in writing in the 
form of briefs in addition to oral state- 
ments. The commissioners will not come 
to any conclusions probably at the end 
of these hearings but will study the in- 
formation gathered and recommend ac- 
quisition cost regulations at the annual 
meeting of the National Convention of 
Insurance Commissioners at Hartford in 
the autumn. 


VA. RATING BUREAU MEETS 


The annual meeting of the Virginia 
Insurance Rating Bureau was held ves- 
terday at the Hotel John Marshall in 
Richmond. 


Hearing Is Held On 
D. of C. Code Changes 


MANY AMENDMENTS ARE MADE 

Agency Qualification Provisions Ap- 

proved Both by Companies and 
Agents Are Incorporated 





The subcommittee of the House of 


Representatives’ committee on the Dis- 
trict of Columbia yesterday held a hear- 
ing in Washington on the proposed 
amendments to the bill which would es- 
tablish a new insurance code for the 
District. At the suggestion of Repre- 
sentative Reid of Tllinois, chairman of 
the subcommittee. Insurance Superin- 
tendent Thomas M. Baldwin. Jr., of the 
District prepared several of the contem- 
plated changes in this bill. 

Mr. Baldwin explained that most of 
the suggested changes were based on 
recommendations made bv witnesses at 
recent hearings on the bill. Only one 
suggestion was made to amend the rat- 
ine sections of the bill, Mr. Baldwin 
said. 

It is proposed to climinate the provi- 
sion that deviations from schedule rates 
must be made bv a uniform percentage 
applving to all risks of the same classi- 
fication and substitute for it a require- 
ment that companies deviating from bu- 
reau_ rates must make variations “un'‘- 
form in the class for which the varia- 
tions are made.” Under the nroposed 
change permission would also be given 
companies or associations to use their 
own schedules applying to flour mills, 
grain elevators, lumber yards, manufac- 
turing lumber risks, and woodworking 
plants. 

Mr. Baldwin stated that the agency 
qualification law approved by the Na- 
tional Convention of Insurance Commis- 
sioners and the National Association of 
Insurance Agents was incorporated in 
his recommendations. He declared that 
this draft was approved by the laws com- 
mittee of the National Board of Fire 
Underwriters for use where an agency 
qualification law is necessary. ; 

Mr. Baldwin also incorporated in his 
changes a resident agency requirement, 
in line with the recommendation of Wal- 
ter H. Bennett, secretary-counsel of the 
National \ssociation of Insurance 
Agents. The brokers’ qualification sec- 
tion which appeared in the original bill 
has been amended. 

A new section on unauthorized insur- 
ance has been added. It requires those 
purchasing insurance from unauthorized 
companies to report such policies to the 
superintendent of insurance and pay a 
5% premium tax. Permission would be 
given to sell unauthorized insurance 
without penalty in event the desired 
coverage cannot be obtained from ad- 
mitted companies. 
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N. Y. AUTO RATES SETTLED 


Insurance Department and National Auto 
Association Reach Agreement on 


Fire and Theft Schedule 


The New York Insurance Department 
and the National Automobile Under- 
writers Association have settled their 
differences over the fire and theft rates 
to be charged in New York state and 
the association will make a definite an- 
nouncement in a few days. Superinten- 
dent Conway objected to the rates orig- 
inally proposed by the Association 
claiming that they were too high on the 
basis of experience. The Association de- 
fended these rates on the ground that 
the experience of recent months was 
worse than the average for 1929 and 
therefore the proposed schedule was 
justified. The companies were then 
asked to produce figures to substantiate 
their position which they did. There 
followed further conferences between the 
Insurance Department and the Associa- 
tion this week and on Tuesday the agree- 
ment was announced. 








would be exempt from the rebating pro- 
visions of the bill, under the terms of 
an amendment suggested by Mr. Bald- 
win. 








J. A. KELSEY, General Agent 


ASSETS 








Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





United States Fire Branch: 80 John Street, New York 
GEORGE Z. DAY, Ass’t General Agent 





U. S.—Statement December 31, 1929 
PREMIUM RESERVE ............. 
OTHER. LXABIEATIES .......5.5.5 
NET SURPLUS. ....... Sass sscneiies 


$12,994,064.64 
2,418,023.59 
820,712.59 
9,755,328.46 
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Axman Wires From “Graf” 


June 4, on board the “Graf Zep- 
pelin”: Hadley, thanks for wire. 
Just passed over Azores. Great trip. 

Clarence Axman. 











“GRAF” CARRIES $600,000 
Covered for Three-Quarters of Insurable 
Value on American Trip in Lloyd’s 
and on Continent 

The “Graf Zeppelin” is insured on a 
value of $800,000, one-fourth of which is 
uninsured (i. e., the owners run the risk). 
The other 75% of the risk is covered in 
equal parts on the Continent and in Lon- 
don, where the risk is underwritten by 
both Lloyd’s underwriters and the in- 
surance companies. There is also a pol- 
icy in existence under which the passen- 
gers can obtain cover against death and 
personal injury under the “travel ticket” 
system already in use for railway and 
steamer journeys. This is a compara- 
tively. new type of risk for the insur- 
ance market, and the premiums charged 
are necessarily high. 

A passenger on the British airship 
R-100, who has been insured for the 
duration of the Atlantic trip, has had 
to pay a premium of £2 per £100. 





WEEK-END PLACE NOT HOME 

The Supreme Court of New Jersey has 
ruled that spending week-ends in a sum 
mer home is not occupancy of the dwell 
ing with the terms of a fire policy. A 
contract was issued by the Royal to a 
Newark assured stating that the tw 
‘story frame building was occupied as 4 
dwelling and that the policy would bi 
void if the premises became vacant or 
unoccupied for forty days. The hous« 
was located in Delaware and the assured 
went there for periods of two or thre« 
days once or twice a month. Although 
the case was tried in New Jersey the 
Delaware law was held to govern since 
the policy was issued and delivered in 
that state. 
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America Fore Issues New Short 
Term Auto Vacation Policies 


Over a Dozen Types of Protection Needed by Vacationist 
Combined in One Form Written for Terms 
10, 20, 30 and 60 Days at Flat 
Premiums of $10 to $45 


The America Fore companies, through 
their automobile department, are now is- 
suing a new comprehensive fire and cas- 
ualty contract covering risks incident to 
vacationing with an automobile. This 
cover, known as a Vacation Policy, is 
written for terms of 10, 20, 30 and 60 
days and protects the assured against 
more than ten hazards which are not 
generally insured and which are more 
likely to occur on the average when an 
assured is away from home than at other 
periods of the year. 

Many state insurance departments in 
addition to the fire and casualty com- 
pany organizations have already ap- 
proved the use of these new contracts 
and it is expected that the approval of 
the remaining states will be secured 
shortly. 

This policy is an innovation in auto- 
mobile insurance and should prove popu- 
lar. It is assumed that car owners take 
trips or vacation tours with their fami- 
lies and are away from home for from 
ten days to two months, with the aver- 
age period being about twenty days. 
This vacation policy of the America 
Fore companies has been shaped to pro- 
vide essential insurance for the vaca- 
tionist and useless protection is elimi- 
nated by the short terms of the con- 
tracts with the premium charges kept 
down accordingly. 

Here are the coverages listed under 
this policy: 

Collision insurance with a $50 deduct- 

ible provision. 

Tornado, earthquake, explosion, hail, 
riot, civil commotion, flood and water 
damage. 

Towing allowance not to exceed $10 
per accident. 

All risks personal effects floater with 
a $500 limit and a $25 deductible 
clause. 

Damage to the car resulting from fall- 
ing aircraft. 

Excess Liability and Property Damage 


Liability insurance of $25,000-$50,000 in 
excess of whatever the assured may al- 
ready carry but not to pay on claims of 
less than $5,000 on one person or $10,000 
on one accident. In other words, it is 
assumed that the assured already car- 
ries at least $5,000 of liability coverage 
and the America Fore coverage covers 
only in excess of that amount. Prop- 
erty damage coverage to $7,500 in excess 
of $5,000 already assumed to be had by 
the assured. 

Personal accident with various pay- 

ments for injuries and a death limit of 
$5,000; also hospital bills up to $75. 
; Sports liability with a limit of $5,000 
for one person and $10,000 for one ac- 
cident. This feature protects the as- 
sured against liability he may occur 
through playing golf, baseball, tennis, or 
any one of numerous other activities. 
The exceptions include shooting, aero- 
nautics and one or two other hazardous 
endeavors in the sports class. 

Plate glass breakage. 

_ The form is so arranged that all seven 
fire company coverages can be written 
separately if desired, or the five casualty 


coverages can be written as a group. No . 


further splitting up of the form is per- 
missible, The entire combination or 
either group of coverages can be writ- 
ten for the following terms and _ pre- 
miums: 


Perils Covered: 
MULES ONS aca 3 eaiars, nies Soe ero aaa 
ire company perils 
Casualty perils 


These flat premiums are the same for 
any make of car in any territory. A flat 


commission of 25% will be paid to agents 
on these policies. 
Griffith Explains Policy 
Explaining this new vacation policy 


Manager Walton H. Griffith of the 
America Fore automobile department 
says: 


“We have included in the vacation 
policies four valuable kinds of insurance 
protection which by themselves are well 
worth the very reasonable cost of the 
entire policy. 

“Collision damage is today the great- 
est menace that the car owner has to 
face and collision or upset protection 
(under the $50 deductible form) is some- 
thing every motorist will want during his 
vacation trip, even though he does not 
carry it when at home. 

“High limits of public liability and 
property damage are most attractive to 
the car owner who is going away into 
unfamiliar territory. He realizes their 
value under such circumstances even 
though he ordinarily will only carry the 
minimum limits while at home. 

Insures Personal Effects 

“An all risk floater covering the per- 
sonal effects of the named assured and 
his family which are taken on the trip 
is a very valuable protection. Clothing, 
jewelry, golf clubs, fishing tackle, bag- 
gage and personal accessories of all 
kinds are covered up to $500 against all 
risks, with a $25 deductible clause to 
eliminate the claims for small articles 
which may be mislaid or left behind. 

“Personal accident insurance against 
all kinds of accidents for the named as- 
sured is another valuable addition to the 
vacation equipment, for the average per- 
son does not carry sufficient protection 
to take care of unexpected emergencies. 

“Tn addition to these four, many other 
perils are insured against under the va- 
cation policies, any one of which may 
save the car owner from a serious finan- 
cial loss during his trip. Who can tell 
when a sudden and vicious hailstorm 
will be encountered, who knows when 
the breaking of a dam or heavy rains 
may suddenly flood an area usually high 
and dry, who can foresee the unusual 
accidents of many kinds which may oc- 
cur while visiting unfamiliar places, and 
who can guarantee that such an accident 
will not mean a serious financial loss to 
the traveling car owner? 

Unlimited Towing Facilities 

“The reimbursement for towing ex- 
pense is a new and most attractive form 
of protection. It is virtually the impor- 
tant feature which attracts motorists to 
join automobile clubs, but where such 
arrangements are usually limited to spe- 
cified garages within a certain territory, 
our vacation policy protection covers 
anywhere and the motorist can use the 
nearest garage available when a break- 
down occurs. 

“Here’s an illustration of what the 
America Fore vacation policy will do for 
one of your valued clients. 

“Bill Jones of Smithvale, Pa., planned 
a month’s vacation trip to the White 
Mountains and adjacent Canadian points, 
taking his wife and their two children 
in the car. His estimated expenditures 
came to $500. Bill had no collision in- 
surance and only $5,000/$10,000 public 
liability, so our agent persuaded him to 
include $30 in his budget for a vacation 
policy. 





10 days 20 days 30 days 60 days 
$10.00 $20.00 $30.00 $45.00 
6.00 12.00 18.00 27.00 
5.00 10.00 15.00 22.50 





“Everything went beautifully for two 
weeks, good roads—wonderful scenery— 


DENIES HOTEL CONTRACT 





National Union Says It Turned Down 

New England Proposition Because 

It Would Injure Agents 

President E. E. Cole of the National 
Union denies that his company has en- 
tered into a contract with the New Eng- 
land Hotel Men’s Association to provide 
insurance for the members at less than 
tariff rates. The company did confer 
with the hotel association on this cov- 
erage but it was found that the contract 
could not be written without being hos- 
tile to the interests of agents as a whole 
and the line was definitely declined by 
the National Union. 

“The facts are,” says Mr. Cole, “that 
the Hotel Association submitted pro- 
posals through their representatives to 
this and other companies whose names 
are on record at this office. The man- 
agement of the National Union sent one 
of its officials to Boston to look into the 
matter and to confer with one of our 
leading agents, who is not only very 
prominent in insurance circles in New 
England, but an authority on the agents’ 
viewpoint. 

“There was never any discussion of 
writing the line at less than tariff rates, 
and the object in conferring with the 
agent in question was to ascertain 
whether any plan could be worked out 
which would allow of the business being 
written in a way which would not be 
hostile to the interests of the agents as 
a whole. It was found this could not be 
done and the line was promptly and 
definitely declined. 

“The entire examination into the facts 
and the declining of the proposal were 
disposed of before there was any news- 
paper reference to the matter and, there- 
fore, the National Union’s action was not 
in any way influenced by newspaper no- 
toriety, but purely on the basis of good 
practice. 

“From the above it must be obvious 
to you that the National Union, instead 
of violating any rules or neglecting the 
interests of the agents, again demon- 
strated its oft repeated statement of loy- 
alty to its agency force.” 





DEATH OF ROB’T K. MILLER 

Robert K. Miller, vice-president of 
Poor & Alexander of Baltimore, died 
in that city last week following a short 
illness. Mr. Miller was 59 years of age 
and started in insurance thirty-five years 
ago with the North British & Mercan- 
tile. He was resident manager at Bal- 
timore when he resigned in 1913 to go 
with Poor & Alexander as treasurer, 
later becoming vice-president. 





CHAS. REPPA MAKES CHANGE 


Charles Reppa, well-known Brooklyn 
underwriter and broker, has resigned as 
assistant local secretary in the Brook- 
lyn office of the North British & Mer- 
cantile to become assistant secretary of 
Mount & Rilling, Inc., Brooklyn agents. 
Mr. Reppa is also a vice-president of the 
Brooklyn Insurance Brokers Associa- 
tion. 





S. E. U. A. ANNUAL MEETING 

The South Eastern Underwriters As- 
sociation held its annual meeting on 
Wednesday at the Hotel Washington in 
Washington, D. C. The executive com- 
mittee met on Monday and Tuesday. 











fishing—swimming—golf at famous links 
—dancing—restful leisure in between 
times—everybody tanned and_ happy. 

Sing! enter Old Man Trouble—in per- 
son. 

“Sideswiped on a curve by a speeding 
motorist, Bill’s car suffered $150 dam- 
age, his favorite golf clubs and a suit- 
case smashed when the running board 
crumpled, and Bill himself suffered two 
broken ribs and a hospital bill of $50. 
Total unexpected xtra expense $350. 
The vacation looked a total loss, finan- 
cially, but wai is vacation policy 
paid $10 for towing charges, $15 for glass 
breakage, $400 for other collision dam- 
age, $125 for personal effects destroyed, 
$75 for .two broken ribs and $50 hos- 
pital bill. Total r:imbursement $375.” 
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Cian tg Saeals At 
Golf Meet Banquet 


TOURNAMENT IS ON JUNE 24 
New York Fire & Marine Golf Ass’n 
Announces Events and Prizes; to 


Play at Suburban Golf Club 





Since the announcement of the New 
York Fire & Marine Insurance Golf As- 
sociation stating that its spring tourna- 
ment would be held Tuesday, June 24, 
at Suburban Golf Club, Elizabeth, N. J., 
plans have been perfected for that tour- 
nament, and notices were sent during the 
past week to all paid members of the 
Association. 

Under the new plan for this tourna- 
ment, only members in good standing 
and their guests are eligible to play. The 
entrance fee is $7.50 and those members 
who have not already done so may still 
qualify by sending their dues and tour- 
nament fee to Edward Gallagher, treas- 
urer, 35 Nassau street. 

Albert W. Conway, superintendent of 
insurance for New York, has been in- 
vited by President Harry W. Barley of 
the Association to be the guest of honor 
at the meeting and to speak at the din- 
ner in the evening. The superintendent 
has accepted the invitation. 

The events in the tournament are the 
Championship Cup Competition — cup 
presented by Wallace Reid-—to be won 
by the player making the lowest gross 
18 hole score in the morning play. Cup 
to be held one year by the winner, but 
to become the permanent property of 
anyone winning it three times. The 
present holder of the championship cup 
is William T. Glenney, secretary of the 
Association. 

The Senior Championship Cup Com- 
petition — cup presented by A. Duncan 
Reid. Competition open to members who 
are 50 years of age or over; 18 hole 
medal play, handicap. Lowest score of 
the day’s play to count. The present 
holder of this cup is John F. Honnes. 

President’s Cup Competition — cup 
presented by Harry W. Barley. Open to 
all ages and all classes; 18 hole medal 
play, handicap, lowest net score of day’s 
play to count. Present holder of this 
cup is Harry F. Cornwall. 

The competition will be 
round, 18 hole, medal play, handicap, two 
classes A & B. Prizes in each class for 
best net and second best net score. 

Afternoon round: 18 hole, best ball 
four ball, medal play, handicap. Prizes 
to be awarded to the teams making low- 
est net and second lowest net scores. 

Guest Trophy 

The feature competition of this Asso- 
ciation tournament is found each year in 
those who play for the guest prize, which 
is 18 holes, lowest net score, medal play 
handicap, of the day’s play. This event 
is open only to guests of members of 
the Association who are not in any way 
connected with the insurance business. 

“Bill” Hadley Trophy 

A new trophy will be presented for 
competition this year by W. L. (“Bill”) 
Hadley, of The Eastern Underwriter. It 
will be competed, for by twosomes from 
the home office Staffs or field represen- 
tatives of companies or local agents’ of- 
fices or brokerage offices, who are eligi- 
ble for play in this tournament. 

The trophy will be presented to the 
twosome having the lowest net combined 
score turned in during the day’s play. 
The trophy will be held for one year 
and will become the permanent property 
of the team winning same for three 
years. It will not be necessary for the 
twosome to play as such, they may play 
as parts of two twosomes or a four- 
some. 

If more than two representatives of 
any individual office play in the tourna- 
ment the names of the two men making 
up the twosome must be designated be- 
fore play begins. Individual trophies 
will be presented to each of the winning 


(Continued on Page 22) 
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Grant Bulkley Joins 
Springfield On Coast 


RESIGNS FROM THE NIAGARA 





Popular New York Fieldman To Be 
Resident Secretary at San Francisco; 
John C. Dornin Coast Manager 


John C. Dornin, 


for many years assis- 
tant manager of the Springfield Fire & 
Marine at the San Francisco office, will 
on July 1 become manager of the Pa- 


cific Coast department succeeding George 
W. Dornin. G. W. Dornin, after thirty- 
five years of service with the company, 
has asked to be relieved of his duties 
and the directors of the Springfield have 
consented to accept his voluntary resig- 
nation. Although he will be relieved of 
his managerial duties he will continue as 


$ 





GRANT BULKLEY 
Coast 


resident attorney of the Pacific 
department. 

An announcement of interest to East- 
erners is that Grant Bulkley, son of 
President George G. Bulkley of the 
Springfield, has resigned as special agent 
of the Niagara Fire in the western New 
York state field to become resident sec- 
retary of the Springfield with headquar- 
ters at San Francisco where he will give 


assistance to the Pacific Department. 
Grant Bulkley is one of the most popu- 
lar fieldmen in the East and his depar- 


ture from New York will be viewed with 
great regret. He has maintained head- 
qui irters at Rochester. 


After graduating from the Sheffield 
Scientific School at Yale, Grant Bulkley 
went with the National Board of Fire 


Underwriters as an engineer. Later he 
was in the service during the World War 
and for the last ten years has been in 
the field in New England and New York 
for the Niagara. He is well qualified 
for his new and important post and car- 


ries with him the congratulations and 
vood wishes of a host of friends. His 
brother, C. G. Bulkley, is special agent 
of the Aetna (Fire) group with head- 
quarters at Albany, N. Y. 

Harry K. Nourse, who has been with 


the Springfield for many years in the 
San Francisco office, has been appointed 
agency supervisor there. 
Careers of G. W. and J. C. Dornin 
George W. Dornin has held a distin- 
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“Ooperation given to agents 

by the Philadelphia Fire and 
Marine Insurance Company in 
selling the so-called insurance 


sidelines, has given to those side- 


lines a new importance which 


means only one thing — increased 


premiums from the same list 


of assureds. 


PHILADELPHIA 
FiRE and MARINE 
INSURANCE COMPANY 


HEAD OF®ICE 
1600 Arch Street, Fhiladelphia 





guished position among fire underwriters 
in San Francisco, not alone because of 
his long service but because of his abil- 
ity and fine personal qualities. He has 
been in the fire insurance business since 
1877, going first with the Fireman’s 
Fund, of which his father was secretary 
at the time. In 1881 he became chief 
clerk in the office of the Lion Insurance 
Co. Ten years later he became assistant 
manager of the National of Hartford. In 
1895 he took a similar position with the 
Springfield also, as it entered his father’s 
office at that time. In 1907, upon the 
death of his father, Mr. Dornin became 
manager of the Springfield. He has been 
prominent in organization work. 

John C. Dornin, who will become man- 
ager July 1, is a native Californian, is 
a graduate engineer from the Univer- 
sity of California, and served on the 


United States Coast and Geodetic Sur- 
vey before entering insurance in 1892 
as a local agent at Everett, Wash. Three 


years later he became special agent of 


the Springfield and the National of 
Hartford in Washington, Idaho and 
Montana. In 1902 he became second as- 


sistant manager of the Pacific Coast de- 
partment of the Springfield, and_ five 
years later assistant manager. 





DR. MANDT NOW GEN’L MANAGER 
H. F. M. 


general 


Mutzenbecher has retired as 
manager of the Mutzenbecher 
group, Germany, and will continue as a 
member of the board. Dr. H. Mandt is 
his successor as general manager. 








HENRY A. CROSBY KILLED 





New York City Broker Killed When 
Car Overturned as He Was 
Driving Home 
Henry Ashton Crosby, an insurance 
broker with offices at No. 80 John street, 
New York City, was killed late last Fri- 
day night when his automobile over- 
turned, as he was driving to his home, 
the Sterling estate, in Westchester. He 

was the only occupant of the car. 

Mr. Crosby, who was forty-two years 
of age, was graduated from Harvard in 
1909. His wife and their two children 
were in Europe when the accident oc- 
curred and the word of the tragedy was 
immediately cabled to them. 





KELLER WITH W. H. McGEE & CO. 


I. A. Keller, assistant marine man- 
ager at the home office in Philadelphia 
of the Insurance Co. of North Amer- 
ica, has resigned to join the New York 
agency of William H. McGee & Co. as 
an inland marine underwriter. He has 
been with the North America for sev- 
enteen years and is well experienced on 
inland underwriting. 


EMPIRE FIRE FIGURES 


At the close of the first quarter of 
1930, the Empire Fire of Brooklyn had 
total admitted assets of $1,263,961. In 
this period the admitted assets show a 
gain of approximately $63,000. The sur- 
plus as of April was $401,225 as com- 
pared to $283,133 on January 1. 





N. B & M. Peemetes 
Chambers and Welle: 


BOTH ARE MADE SECRETARIES5 





Chambers Is Manager of Local Depart. 
ment and Weller of Brokerage and 
Service Department 





Signalizing his tenth anniversary 
manager of its brokerage and_ servic 
department, and twenty-seven years «i 
continuous service, the North British . 
Mercantile and the associated compani 
have extended Charles Weller’s not: 
worthy production activities into the | 
cal and Brooklyn departments, in ass: 
ciation with Willard L. Chambers. 

Mr. Chambers, manager of the loci! 
department, has been promoted to |: 
a secretary of the United States branch 
of that company, and the Mercantile «if 
America, the Commonwealth of New 
York, the Pennsylvania Fire and _ the 
Homeland of America. 

Mr. Weller has been similarly pro 
moted and made a secretary of each of 
the five companies. He enjoys a wide 
acquaintanceship with the agents and 
brokers throughout the metropolitan 
territory. With his extended duties Mr. 
Weller will continue to manage the brok- 
erage and service department of these 
companies. 





GEN’L AGENTS’ COMMITTEES 





President Stebbins Appoints Members of 
Standing Committees for Year; 
Names of Members in East 
The American Association of Insur- 
ance General Agents, formerly the As- 
sociation of Fire Insurance General 
Agents, has issued a booklet containing 
the entire list of members. In the East- 
ern states there are three members in 
Connecticut, Geo. ‘Rk. Burton & Sons of 
New Haven, and J. Henry McManus and 
Wakefield, Morley & Co. of Hartford. In 
Pennsylvania Logue Brothers & Co., Inc. 
of Pittsburgh, E. K. Schultz & Co. of 
Philadelphia, and Thompson Derr & 
Bro., Inc., of Wilkes-Barre are members. 
So also is Poor & Alexander, Inc., of 
Baltimore, Md., and Alexander K. Phil- 
lips, Inc., of Washington, D.C. In Vir- 
ginia there are six members, these being 
B. P. Carter, Louis E. English, Inc., 
Gordon & Brown, and P. Lester Haw ks, 
Inc., all of Richmond; T. J. Ingram of 
Lynchburg, and Howard W. Saunders 

of Hampton. 

President Herbert Cobb Stebbins of 
the Association has appointed the fol- 
lowing standing committees for this 
year: 


Executive—Louis E. 
chairman; T. L. 


English, Richmond, V4., 
Lauve, Dallas; H. A. Steck- 
ler, New Orleans, and Will J. Miller, Topeka. 

Conference—J. G. Leigh, Little Rock, Ark., 
chairman; W. L. Wakefield, Hartford and 1, 
E. Braniff, Oklahoma City. 

General Welfare—Fred R. Lanagan, Denver, 
chairman; A. H. Turner, Atlanta, and B. ?. 
Carter, Richmond. 

Membership—J. L. Davis, Birmingham, chair- 
man; A. J. Chapman, San Francisco, and W. | 
Suckley, St. Paul. 


Publicity—Langdon C. Quin, Atlanta, ch 
man; J. M. Bradfield, Jacksonville, and F. ©. 
Tupper, New Orleans. 





RICE WITH NATIONAL UNION 


Gordon Rice, formerly with the King 
Smith Adjustment Co. interests at !'0- 
ducah, Ky., and before that farm spec al 
agent of the Niagara Fire, has becoric 
special agent for the farm departm«ut 
of the National Union Fire. He will 
have his headquarters in Paducah te'i- 
porarily. 





GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
CORtlandt 8300 
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George Henderson 
Home Agent, 
New Bern, N. C. 


OVER 


DO vears 


WITH THE HOME 

















FTER serving through the Civil War Mr. 
Henderson settled in New Bern, N. C., and 
1879 became local agent for the Home. 


aoe 


R. HENDERSON was born in Canada in 

1840 and came to the United States 1862 as 
an employee of The American Telegraph Com- 
pany (now the Western Union). 


THE HOME %oviaxy NEW YORK 


CASH CAPITAL $24,000,000 WILFRED KURTH, President 


59 Maiden Lane 


Strength - Reputation - Service 

















Schiff President of 
N. Y. Brokers’ Ass’n. 


A PROMINENT LOCAL FIGURE 





L. J. Rice of Hagedorn & Co. First 
Vice-President; B. M. Harris Made 


Executive Secretary 





William Schiff, Schiff, 
Terhune: & Co., Inc., and for many years 
the real head of that live-wire brokerage 
firm, is the new president of the Insur- 
ance Brokers’ Association of New York, 
Inc., succeeding Raymond P. Dorland of 
Davis, Dorland & Co. 


treasurer of 


Mr. Schiff was elected president of the 
\ssociation at a special meeting of the 
board of directors held on Monday of 
this week. The other officers are: first 
vice-president, Louis J. Rice of Hage- 
dorn & Co.; second vice-president, Ly- 
man E. Thayer of Brown, Crosby & Co., 
Inc.; treasurer, Carlton O. Pate of Pate 
& Robb, and secretary, Walter J. Mos- 
enthal of H. Mosenthal & Son, Inc. Bert- 
hold M. Harris, who has been secretary 
since 1916, was clected executive secre- 
tary. 

In addition to the officers the board 


of directors is now constituted as fol- 
lows: Charles L. Bussing of C. L. Buss- 
ing, Inc., Raymond P. Dorland of Davis, 


Dorland & Co. Floyd R. Du 
Frank & Du Bois, Malcolm B 
of Frank & Du Bois, 
John A, Eckert & 
f DeLanoy, 
erick S. Little 
Inc., Frank 
Lennan. 
\lso Arthur M 
Carr & Co., 
Silvey « 
C)wet 


~ 


Bois of 
Dutcher 
\lexander Heid of 
Co., Reuben E. Kipp 
Kipp & Swan, Inc., Fred- 
of R. C. Rathbone & Son, 
\. Mannen of Marsh & Me- 


Murray of Francis C. 
George P. Nichols of (jaines, 
Nichols, Inc., W. Douglas 
s of Owens & Phillips, Inc., Charles 
Rosensweig of Stephens & Co., F. D. 
P. Stewart of Stewart, Hencken & Will, 
Arthur C. Smith, of Henry E. Wood & 
Associates, Inc.; John W. Thomas, of 
John W. Thomas, Inc.. and L. A. Wal- 
lace, of Johnson & Higgins 


RE-ELECT S. E. U. A. OFFICERS 

Present officers of the Southeastern 
Underwriters’ Association were elected 
for the coming year at the annual meet- 


"The 


eye gives more perfect knowledge 
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than the ear"—perhaps—but the word 
"Service" is of little value in type—its 
implied action is a vital force in our 
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BUELL HEADS FIELD CLUB 
The annual meeting of the Suburban 
New York Field Club was held on Mon- 


day, June 2, at the Huntington Bay 
Country Club, Huntington, N. Y. Fifty- 
five members and guests were present. 


Handsome prizes were awarded for golf, 
the first prize being won by Mr. Cavert; 
second by Mr. Folley and third by Mr. 
Jarvis. In addition to this there were 
six door prizes. At the business meet- 
ing conducted in the evening the follow- 
ing officers were elected for the ensuing 
year: President, Warren E. Buell; vice- 
president, Charles J. McGinley; secre- 
tary, William F. Steel, Jr.; treasurer, 
William A. Beirne. 


AGENTS’ BOOKLET ON I. U. B. 

The Fire Insurance Agents Associa- 
tion of the City of New York has pub- 
lished a lengthy pamphlet on its con- 


troversy with the Interstate Under- 
writers Board. The booklet contains 
memorandums and resolutions of the 


Association and the proponents of the 
I. U. B. from last December up to the 
present time, so that it is a complete 
history to date of this disagreement. 





HAID GOES TO ARIZONA 
Paul L. Haid, president of the Amer- 
ica Fore companies, has gone to Ari- 
zona to spend his vacation with his 
young son who is on a ranch there. 


MICHIGAN AUTO FIGHT 





Governor Starts Investigation of Reduc- 
tion in Rates in Competitive 
Struggle There 

Governor Fred W: Green of Michigan 
has ordered the attorney-general and In- 
surance Commissioner Charles D. Liv- 
ingston to investigate the automobile in- 
surance rate fight there and if neces- 
sary to charge with conspiracy those 
companies cutting rates to ruinous lev- 
els. The fight started when several non- 
conference stock companies, mutuals and 


reciprocals cut the fire, theft and col- 
lision rates of the National Automobile 
Underwriters Association as much as 
30% when the new manual came out. 

To offset this the Association author- 
ized companies in Michigan to reduce 
the rates 25% on fire and theft and 50% 
on collision to meet competition and it 
is this move which has resulted in sev- 
eral local companies complaining to the 
governor. 

If the investigation reveals the con- 
ference action is illegal under these stat- 
utes, it is anticipated that Commissioner 
Livingston will be asked to revoke the 
licenses of the companies concerned as 
unworthy of public confidence unless 
they re-establish actuarily sound rates. 

No injunctive action to restrain the 
conference carriers from writing busi- 
ness at the reduced rates pending the 
results of the investigation will be taken, 
it was indicated by former Senator Seth 
(J. Pulver, of Owosso, who is directing 
the fight for the Michigan carriers. He 
said the action taken this week gives 
promise of eminent success and that re- 
sort to the courts may not be necessary. 

Leaders of the movement in behalf of 
the home carriers declared themselves 
certain that the present controversy will 
make certain the adaption of a rating 
law by the 1931 Legislature which will 
provide for uniform automobile rates in 
the future. 





Golf Meet Program 


(Continued from Page 19) 


them, emblematic of their having won 
the trophy. 

As usual, luncheon will be provided at 
noon, and a special dinner together with 
entertainment will be served in the eve- 
ning at which time the presentation of 
the various trophies will be made. 


McCONNELL HERE TODAY 
R. McConnell, general manager of the 
Royal and the Liverpool & London & 
Globe, is expected to arrive in New York 
on the Mauretania this morning. 























ing of the organization, those renomi- 
nated being: FE. Nathan O’Beirne, presi- 
dent: J. H. Himes, vice-president, and 
\W. F. Dunbar, manager. Little business 
of importance was brought before the 
meeting, according to officials, the most 
important step being the relinquishment 
by the Southern Tornado Association of 
jurisdiction in States where the South- 
castern operates 
ae? 
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| WESTERN DEPARTMENT 
| 175 West Jackson Blvd. 
| CHICAGO 











LINCOLN 


Fire Insurance Co. or New Y ork 


—_—_——-+ 


Agents of this Company receive the benefit in the upbuilding of their 


premium volume that comes from the use of modern underwriting methods 


by a long established Organization. 
‘ 





Managers 


GEO. W. BLOSSOI* W. A. BLODGETT 


149 William Svreet - 


O. F. WALLIN 
New York 
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PACIFIC COAST DEPT. 
108 Sansome St. 
SAN FRANCISCO 
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LOYALTY GROUP 


JANUARY 1, 1930 STATEMENTS 









NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


FIREMEN’S INSURANCE COMPANY 
| OF NEWARK, NEW JERSEY SURPLUS 
| ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


| $60,811,870 $14,495,225 $18,777,000 $27,539,645 $46,316,645 


NEAL BASSETT, Chairman of Board 
| —— GRATZ, Presiden 
| 
| 


t JOHN KAY, Vice-President 
. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


THE GIRARD F. & M. INSURANCE CO. 
| 
| 






























$ 6,252,740 $ 3,401,657 $ 1,000,000 $ 1,851,083 $ 2,851,083 


NEAL BASSETT, President HN KAY, Vice-President 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD EMP, 2d Vice- Pres’t 


MECHANICS INSURANCE CO. 
$ 5,078,813 $ 3,335,593 $ 600,000 $ 1,143,219 $ 1,743,219 


NEAL BASSETT, President OHN KAY, Vice-President 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD TREMP, 2d Vice-Pres’t 


NATIONAL - BEN FRANKLIN FIRE INS. CO. 
$ 5,233,116 $ 3,070,630 $ 1,000,000 $ 1,162,486 $ 2,162,486 


NEAL BASSETT, President HN KAY, Vice-President 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP. 2d Vice- Pres’t 


SUPERIOR FIRE INSURANCE CO. 
$ 5,073,876 $ 3,061,200 $ 1,000,000 $ 1,012,676 $ 2,012,676 


NEAL BASSETT, Chairman of Board 
W. E. bg President JOHN KAY, Vice-President 
ASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


CONCORDIA FIRE INSURANCE CO. 
| $ 5,564,987 $ 3,078,063 $ 1,000,000 $ 1,486,923 $ 2,486,923 


CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
| JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 
















































CAPITAL FIRE INSURANCE CO. 
$ 652,382 $ 13,200 $ 300,000 $ 339,182 $ 639,182 


NEAL BASSETT, Chairman of Board 
CHAS. H. sae President JOHN KAY, Vice-President 
A. . HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


MILWAUKEE MECHANICS’ INSURANCE CO. 
$13,045,126 $ 7,886,590 $ 2,000,000 $ 3,158,536 $ 5,158,536 













NEAL BASSETT, Chairman of Board 
J. SCOFIELD ROWE, President 


S. WM. BURTON, Vice-President 
c J. C. HEYER, Vice-President EARL R. HUNT, Vice —- esident WM. P. STANTON, Vice-President S. K. McCLURE, Vice-President 
x JOHN KAY, Vice-President - H. HASSINGER, Vice- President WELLS T. BASSETT, Vice- President 
k 


METROPOLITAN CASUALTY INSURANCE CO. 
$14,945,383 $10,320,195 $ 1,500,000 $ 3,125,187 $ 4,625,187 


NEAL BASSETT, Chairman of Board 
Cc. we FEIGENSPAN, President 


W. VAN WINKLE, Vice-President 
E. C. FEIGENSPAN, Vice-President JOHN KAY, Vice-Presi ident 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 


COMMERCIAL CASUALTY INSURANCE CO. 
$14,741,017 $ 9,712,813 $ 2,500,000 $ 2,528,203 $ 5,028,203 

















$131,779,040* $58,562,251 $49,400,938 


WESTERN DEPARTMENT EASTERN DEPARTMENT PACIFIC DEPARTMENT 
| 
| 










844 Rush Street, Chicago, Il. 10 Park Place 










San Francisco, California 
H. A. CLARK, Manager Newark, New Jersey 60 Sansome Street 
Ass’t Managers CANADIAN DEPARTMENT W. W. & E. G. POTTER, Managers 
H. R. M. SMITH 461-467 Bay St., Toronto, Canada Ass’t Managers 
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To Hold Hearing On 
Ontario Auto Law 


ACT EFFECTIVE JAN. 1, 1931 
Supt. Foster Sets June 17 as Date for 
ompanies to Give Suggestions on 
Filing Experience Data 
lusurance Superintendent R. Leighton 
Foster of Ontario has notified all com- 
panies writing automobile insurance in 
that Canadian province that there will 
be a hearing at 10 a. m. on Tuesday, 
June 17, at the Parliament Buildings at 
Toronto to receive suggestions in con- 
nection with the recently enacted statu- 
tory provisions that every licensed in- 
surer of auto risks in Ontario must. be 
prepared to file with the insurance de- 
partment when asked a record of its auto 
premiums, losses and expenses classified 
according to any system approved by the 

insurance superintendent. 

The new law also states that the su- 
perintendent shall have the power to 
designate a statistical agency to compile 
the data, with the expense apportioned 
among the insurers whose data is com- 
piled. In a communication to the com- 
panies writing in Ontario Superintendent 
Foste r savs: 

“It will be observed that the form and 
manner and the system of classification 
according to which the experience data 
is to be prepared and filed requires to 
be approved by the Superintendent of 
Insurance. 

“It is proposed to make this provis‘on 
of the statute effective in respect of 
business written on and after January 1, 
1931. In order that the approved plan 
may be in the hands of insurers not 
later than October 1 next, the prelimi- 
nary work involved) should) be com- 
meneed at the earliest possible date 

“You are hereby invited to be rep- 
resented at a hearing to be held at the 
Parliament Buildings, Toronto, at 10:00 
a m. on Tuesday, June 17, 1930, for con- 
sideration of any and all proposals which 
licensed insurers may desire to present 
in relation to the above-quoted  statu- 
tory provision. 

“If your company is a member of the 
Canadian Automobile Underwriters As- 
sociation, you may be represented at the 
hearing by a committee or official of the 
association Companies who are not 
members of the said association should 
be represented by a person clothed with 
authority to accept service on a com- 
mittee Gf appointed) to deal with the 
technical question involved.” 


BRITISH INSTITUTE MEETING 
Will Be Held June 19 and 20 at Shef- 


field; Guardian Assurance to Be 
Luncheon Hosts 

The annual conference of the Char- 
tered Insurance Institute of Great Brit- 
ain is to take place this year at Sheffield 
on June 19 and 20. Delegates will be 
formally welcomed to the city by the 
Lord Mayor and Lady Mayoress at the 
Town Hall, and the conference will be 
held at the Grand Hotel. On June 20 
the delegates are to be entertained at 
luncheon by the Guardian Assurance Co 
at Cutlers’ Hall, where in the evening 
the banquet will be held. In the after- 
noon the delegates will have an oppor- 
tunity of visiting Chatsworth at the in- 

vitation of the Duke of Devonshire. 


FIRE PREVENTION HONORS 

A number of cities are mentioned in 
the latest issue of the “Hartford Agent” 
as being outstanding in their fire pre- 
vention week activities and also as hav- 
ing received merit awards from the In- 
ternational Committee for Fire Preven- 
tion and Clean Up Weeks of the Na- 
tional Fire Protection Association. These 
cities are: Hartford, Conn.; Rochester, 
N. Y.; Elyria, Ohio; Grand Rapids, 
Mich.; Cleveland, Ohio; Prescott, Ariz.; 
Moline, Ill.; and Jersey City, N. J. 


The Agent who 
neglects to provide 


(besides Fire) 


Rent/Rental Value 


cash indemnity 


is not remembered kindly 
after the Fire. 


Why let others supply all 
needed protection? 


«, 2°, °, 
“e “° ° 


“Our Facilities” help 
our Agents all ways 
always. 
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Massachusetts Society 
Opens Fine New Rooms 


DONE IN COLONIAL STYLE 


Club Rooms and Meal Service Part of 
Permanent Headquarters at 173 
Milk Street, Boston 


The dream of a few men who years 
ago conceived the idea of a strongly or- 
ganized body of insurance men in Mas- 
sachusetts with their permanent head- 
quarters at Boston has been realized. 
In the downtown section of Boston on 
the fringe of the insurance district, at 
173 Milk street, was thrown open May 
23 for public inspection the beautiful 
new rooms of the Insurance Society of 
Massachusetts which from now on will 
constitute the official home of perma- 
nent headquarters of the organization. 
The rooms were also open again on the 
next day for further inspection and on 
May 26 meal service was inaugurated 
and all of the facilities of a first class 
well appointed club are now available to 
the membership of nearly 1,000 insurance 
men of the vicinity. 

The rooms consist of a living room, 
passing from which through an archway 
entrance is made to the spacious and 
handsomely furnished dining room. The 
furnishings are true to the early Amer- 
ican period, about the time of the Revo- 
lution and the furniture in every case 
is an exact reproduction of early Colon- 
ial period style. On the walls in the 
living room have been reproduced scenes 
selected to be as near as possible to 
the date of the Revolutionary period 
portraying as many interesting subjects 
as possible. 

To maintain an interesting scenic ef- 
fect the subjects are separated by trees. 
The following scenes from the life of 
early Boston make up \the subject mat- 
ter of the reproductions: Green Dragon 
Tavern, Old Faneuil Hall, Lamb Tavern, 
Tohn Hancock House, North Church, 
Paul Revere House, Liberty Tree, Prov- 
ince House, Old State House, Elm on 
3oston Common, South Church, Frank- 
lin’s Birthplace, General Knox’ Birth- 
place and General Warren’s Birthplace. 

In the living room, which is furnished 
in early Colonial style, including light- 
ing fixtures and hangings, are Windsor 
chairs, butterfly tables, ladder-backs and 
wing chairs. On the walls are hung a 
series of old prints of early Boston 
houses and scenes. The effect is highly 
artistic and at the same time there pre- 
vals an atmosphere of practical comfort 
and hominess which is most appealing. 

President Leslie E. Knox with a com- 
mittee of well known Boston insurance 
men carried out the arrangements for 
the new club headquarters. 

The formal opening will take place 
this week when Mayor Curley, promi- 
nent city officials, newspapermen and in- 
surance officials will be the guests of the 
organization. 





LIELL OFFICE IN N. Y. 

Albert B. Liell, Inc., one of the well 
known Brooklyn agencies, has estab- 
lished a New York City office at 342 
Madison avenue and will represent the 
Transcontinental of New York as met- 
ropolitan and suburban agent. This 
agency has been operating in Brooklyn 
for thirty-five years with offices at 154 
Montague street. There it represents 
the Commercial Union, Standard of 
Trenton, Mechanics’ & Traders’, Peo- 
ple’s National, Star of America, Sea- 
board F. & M., Mercury, Rhode Island 
and the National Casualty. William J. 
Manning, manager of the agency, will 
now divide his time between the Man- 
hattan and Brooklyn offices. Joseph F. 
Greenfelder and Frank Kenny will joint- 
ly be in direct charge of the New York 
office. 





PUBLIC IN BOARD AGENCY 
The Public Fire has taken up three 
non-board agencies in Louisville, Ky.. 
and entered the office of Edward J. Mil- 
ler & Co. a board agency. 
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Here is a brand new form of insurance protection. 





















America Fore Agents can put new premiums on 
their books by selling this Vacation Policy for 
Automobile Owners. 


A dollar a day added to the Vacation Budget 
provides this extraordinary protection. 





Send for your supply of policies and 





TN 
this advertising material now. cee \ 
a Te 
—_— 
si | 
\ oA dollar 4 day \ 
worry away Bee 4 
1 one 


yacation trip 





THE FOLDER — THE POLICY SLEEVE 








The AMERICA FORE GROUP of Insurance Companies 


THE CONTINENTAL INSURANCE COMPANY FIDELITY-PHENIX FIRE INSURANCE COMPANY NIAGARA FiRE INSURANCE COMPANY 


AMERICAN EAGLE FiRE INSURANCE COMPANY FIRST AMERICAN FIRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
ERNEST STU RM = Chairman of the Boards 


Eighty Maiden Lane, land ~ PAUL L. HAID, President S, New York ,N.Y 


THE FIDELITY AND CASUALTY COMPANY 
ERNEST STURM, Chairman of the Board 
WADE FETZER, Pres‘dent 
NEW YORK —a CHICAGO — SAN FRANCISCO a DALLAS —~ MONTREAL 
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Agents’ Great O pportunities In 
National Board’s Ad Campaign 


By J. W. LONGNECKER, 
Author of “Selling Insurance by Co-operative Advertising” 


ITEM: The National Board of Fire 
Underwriters has voted to so extend its 
newspaper advertising that it will include 
space on a regular schedule in every 


daily newspaper printed in the English 
language in the United States. 
There are two broad ways of looking 


“~¢ +h- b4 Pt 

at that item: as an accomplishment that 
will cost the fire insurance business half 
a million dollars, and as opportunity. 


What sort of opportunity ? 


Well, first an opportunity for fire in- 
surance and that, in this case, means the 
local agents of the stock fire insurance 


companies, to make good under the per- 
formance bond the National Board has 
given to the people of the nation; a 
performance bond conditioned upon the 
fulfillment to the letter of the duty of 
fire insurance to do the smallest detail 
and for the least conspicuous person the 
type of service the fine traditions of the 
business as estabiished in the outstand- 
ing occurrences or calamities that have 
been fire insurance’s mode of expression 
in the past. 
Conspicuous 
bond of 


advertising is 
performance. By 
calling attention to it, fire 
comes subject to the greatest law of 
advertising which is that advertising will 
kill a project that is not inherently good 
as quickly and as certainly as it will put 


always a 
deliberately 
insurance be- 


over a worthy commodity or a desirable 
service. So when the business of stock 
fire insurance spreads its bond of per- 


formance on the pages of every English 
daly newsp aper in the United States it 
opens a conspicuous opportunity to make 
ood 

Understanding With Editors 


But there is also opened to local agents 


a more intimate and personal oppor- 
tunity: the laying of a foundation of 
understanding upon. which a great struc- 
ture of good will may be built—and 
quickly; for the expansion of the Na- 
tional Board’s plan calls for the use of 
some 1,300 daily papers for the first time. 
That means that 1,300 new editors. are 
going to become acquainted with the 
fundamentals of the business of fire in- 
surance in a manner never possible be- 
fore—for there is no message more in- 
teresting to the editor of a newspaper 
than the one he reads on the pages of 
his own publication. 


Here is Opportunity with a big “O” 
and here is opened a way for the rep- 
resentatives of stock fire insurance to 
have a hand in bringing about a much 
closer relationship and a much _ better 
understanding between local agent and 
editor than has ever existed before. In 
each of the communities served by these 
1,300 newspapers there is an agent who 
is capable and willing, if he catches the 
idea, of making the new advertising cam- 
paign the occasion for a full, frank, clear 
understanding covering exactly what this 
advertising is intended to do. 


There is need for this suggestion. The 
study upon which the National Board’s 
advertising is based brought out clearly 
the astonishing fact that more often than 
not that the insurance agents of a town 
and the local editor were strangers, at 
least in a business way, each with a hazy 
if not actually erroneous idea of the 
aims and purposes of the other; and the 
strangest part of it is how two classes 
of business men each in his own way 
interested in and working for the good 





of the town can be so far apart on so 
important a matter as sound, sure in- 
surance and all that insurance means to 
the people who make up the community. 


Develop Newspaper Friendships 


No local agent of a stock fire insur- 
ance company need be afraid of printers’ 
ink or the local paper when he is un- 
derstood, but any business man may well 
fear being misunderstood. The broaden- 
‘ng of the scope of the National Board’s 
campaign means, therefore, the creation 
of 1,300 opportunities for 1,300 friendly 
talks across 1,300 lunch tables, the local 
agent on one side and the local editor 
on the other, at which, with frankness 
guiding the discussion, there can be en- 
gendered an active friendship between 
two great service organizations and at 
which may be created a wave of good 
will that will gradually spread across the 
nation like a new cult or a fascinating 
fad. When the editors know the local 
agents and have a clearer conception 
of the agents’ troubles and problems, 
misstatements will no longer appear in 
the newspapers for editors will then 
know where to turn for their facts. 

“Next to the editor,” it has been, said, 
“the best friend of the local agent can 
have is the reporter on the home town 
paper—a friendship based upon a dis- 
position to help the harassed writer get 
his facts straight, and make his stories 
say what he wants them to mean. If 
you will bear in mind that insurance, 
as it is commonly discussed by insurance 
men, scems to be quite a technical busi- 
ness, hard for the uninformed to write 
about; and if you will welcome any op- 
portunity to give the reporter the bene- 
fit of your experienc e by explaining in- 
surance and its many ramifications to 
him, you will find that reporter glad 
to call upon your office for help in keep- 
ing harmful errors of fact and the ap- 
plication of such facts out of his news 


stories, Any good reporter takes pleas- 
ure in running good, sound, helpful 
news.” 


E. C. MaeCORMACK PROMOTED 


E. C. MacCormack this week became 
local secretary at the Brooklyn office of 
the North British & Mercantile, suc- 
ceeding the late Elijah H. Bailey. Mr. 
MacCormack has been with the N. B. 
& M. for seventeen years and for the 
last four years has been chief under- 
writer of Brooklyn business for all the 
companies in the group, making his 
headquarters at the New York City local 
office. Walter R. Stove has been ap- 
pointed chief underwriter for Brooklyn 
business in the New York local office, 
succeeding Mr. MacCormack. He has 
seen considerable service at the Brook- 
lyn office. 





AGENT LEAVES $200,000 

Public bequests totaling $5,000 were 
made by Charles S. Stone, Indianapolis 
insurance agent, one of the pioneers in 
the general agent field in Indiana, ac- 
cording to the terms of his will filed 
for probate. He left an estate valued 
at $200,000, the will disclosed. A gift 
of $2,500 was left to Christ Church and 
a like sum to the Robert W. Long Hos- 
pital. The remainder of the estate was 
left to the widow and relatives. Mr. 
Stone was a member of the insurance 
firm of Stone, Stafford & Stone. He 
died May 22. 





CONN. DEP’T MOVES 


The Connecticut Insurance Department 
is moving this week from its pres- 
ent headquarters at 179 Capitol avenue, 
Hartford, to the twelfth floor of the 
American Industrial building, 983 Main 
street. The present quarters will be 
razed soon to make way for a state 
office building. 





MASS. SOCIETY MEETS 


The annual meeting of the Insurance 
Society of Massachus¢tts was held at 
the Boston City Club on June 5 with a 
dinner at 6:00 p. m. and the business 
meeting at 7:45. An entertainment fol- 
lowed the meeting. 





EVERETT W. NOURSE 
United States Manager 





TWO HUNDRED AND TEN 
WITH AGENT, POLICYHOLDER AND COMPETITOR 
FULL FACILITIES TO ALL AGENTS—NO OVERHEAD WRITING 


Tested By the Fires of Two Centuries 





United States Branch 


No. 150 William Street 


AFFILIATED COMPANY: 


Che Manhattan Hive and Marine Insurance Co. 


YEARS 


‘THE Lonpon ASSURANCE CORPORATION 


New York 


TRADITION 7» PERMANANCE ~ CHARACTER + STRENGTH 


1930 


OF HONORABLE DEALING 


CHRIS. D. SHEFFE 


Assistant Manager 
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Questions Asked Students Taking 
Senior Fire Course Examinations 


In order that fire insurance company 
men and others may know the type of 
questions asked students in the senior 
fire course of the Insurance Institute of 
America, Inc., at the recent examina- 
tions two papers dealing with agencies, 
agency law, organization and manage- 
ment; fire protection; automatic sprink- 
ler equipments and supervisory service; 
fire insurance rating-principles and 
practices, and fire loss settlements are 
given herewith: 

Describe the 
agent. 

How is an agent appointed, and how 
can his agency be terminated ? 

If an agent is ordered by his company 
to cancel a policy and he fails to do so, 
will he be liable to his company for any 
loss that may occur under the policy? 

State the difference between an agent 
and a broker. 

How does an agent record the issu- 
ance of policies? 

(a) How many sources of water sup- 
ply are needed in a standard sprinkler 
equipment ? 

(b) Name as many sources as you can 
in the order of their effectiveness. 

Describe and tell the functions of the 
following: 


(a) Alarm valve. 
(b) Gate valve. 
(c) Check valve. 
(d) Post valve. 
(a) How close may stock be placed 
to ceilings in sprinklered buildings ? 
(b) How close may stock be placed to 
the “heads? 
What are the special requirements, if 
any, about the following: 
(a) Partitions in sprinklered build- 
ings. 


general duties of an 


(b) Work tables. 
(c) Stock on floors. 

(a) What is required for a sprinkler 
equipment having a 100% grading? 

(b) Describe fully the function of a 
supervisory system. 

Questions on Rating Practises 

The fire insurance companies are per- 
mitted by the laws of many states to 
make rates by a co-operative or bureau 
plan. Inasmuch as this is in conflict 
with the anti-trust laws, why are the 
companies permitted to do it? 

There are on the statute books in 
many states laws which are known as 
anti-discrimination laws. What are these 
and what is their purpose? 

Discuss the Analytic System of rating, 
including the base rate, the method of 
charging for building deficiencies, the 
method of charging for occupancy, the 
allowance for fire appliances, and ex- 
posure. 

The term, “relativity,” is used in the 
Analytic System, and is considered one 


of its great fundamentals. Discuss the 
term. 
Discuss the statement that schedule 


rating is too detailed, and suggest meth- 
ods of simplification. 

Tell how an adjuster ordinarily deter- 
mines the amount of loss on: 

(a) A building. 
(b) Personal property, such as fur- 
niture or machinery. 

What investigation should an adjuster 
make into the origin of a fire? 

Tell how buildings and contents are 
protected from further damage after a 
fire. 

What should the adjuster do if he 
finds that the policy has become void? 

How is an appraisal conducted ? 





Fire Insurance Court Decisions 





The fact that a man working for the 
agent of an insurance company takes a 
mortgage on a house and then insures 
it in the companies that he represents 
is legal in law as was shown in the suit 
of J. A. Foxwell, etc., against the Svea 
Fire & Life and the Transcontinental 
which has been decided by the Court 
of Appeals of Kentucky. 

A statement of this case is as follows: 
J. A. Foxwell bought a house in Web- 
ster county, Ky., and needing some mon- 
ey borrowed it of R. L. Wynn, an in- 
surance agent who was employed by R. 
L. Price. Wynn did not want to appear 
as being the agent who put the valua- 
tion on the property, so Price sent his 
son, John, who worked for his father 
to value the property. This was done 
and a policy was written on the house 
for $2,500 and on the household goods 
for $500. Foxwell did not pay off the 
mortgage and Wynn foreclosed. A sale 
of the property was ordered and at day- 
light on the day that the property was 
to have been sold the building caught 
fire and the house and contents were 
destroyed. 

The loss was reported to the coni- 


NEW FIRE AGENCY 

The Delsarte-Waters Agency of 
Newark has been organized with a capi- 
tal of $35,000 and will do a general fire 
and marine business. The incorporators 
include Frederick Mack Delsarte, Henry 
Harrison Delsarte of Newark and Wil- 
liam George Waters and Frederick Mat- 
ters Waters, of New York City. Offices 
will be opened in Newark about the mid- 
dle of the month and it is planned to 
have branch offices in New York City 
and Trenton. 


BANK OFFICIAL 


pany which declined to pay the policy 
on the ground that John Price, who 
wrote the policies, was not employed by 
the company. <A suit was brought to 
collect. 

The Court of Appeals held that the 
whole question in the case is whether 
Foxwell proved an oral contract of in- 
surance; whether Foxwell and Wynn es- 
tablished by evidence a right to have the 
policies reformed; whether Foxwell es- 
tablished a waiver by the companies of 
the forfeiture they supposed they had 
incurred by reason of the foreclosure 
proceedings by Wynn against the in- 
sured property, as the policy contained 
a provision that if there were foreclos- 
ure proceedings then the policy became 
cancelled. 

The court says that in every insur- 
ance contract there must be the follow- 
ing elements: the matter must be agreed 
upon; also the risk insured against, the 
rate of premium, the duration of the 
risk, the amount of insurance and the 
identity of the parties. The minds of 
the parties must meet touching these 
matters which the court says it did in 
this case, and directs the insurance com- 
panies to pay the policies. 


NAMED AGENT 

Harry G. Freiert of St. Louis, Mo., has 
been appointed a Class 2 agent for the 
Dubuque Fire & Marine. He is assis- 
tant manager of the Jefferson Realty & 
Investment Co. and also vice-president 
and cashier of the Cherokee National 
Bank. 





MAINE APPOINTMENTS 
The Milwaukee Mechanics has ap- 
pointed George A. Blanchard as agent 
in Portland and George W. Merrill at 
Augusta for the National-Ben Franklin. 
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N planning the Camden Campaigns 
one thought was paramount. They must help Camden agents 
sell more insurance, but—in a really constructive way. They 
must not help to take business from other offices and put it on 
the books of Camden agents . . . No, they must be designed to 
create new business. Any other plan would not increase the 
income of the business as a whole—and this is of dominant 
importance. 


Fire insurance is the bread-and-butter line with the Camden 
as with most of its agents. About ninety per cent. of the insur- 
able property in the United States is already covered by fire 
insurance. Therefore, following our principle of creating new 
business rather than twisting old, Camden Campaigns were 
planned to sell the fire insurance side-lines. 


Here, certainly, is a field of tremendous possibilities. 
Through the fire sidelines Camden agents can solve the most 
vexing problem in the agency business—the business-killing 
competition in selling “‘straight” fire insurance. By selling side- 
lines, Camden Campaigns wiil materially assist Camden agents 
to increase their incomes in a non-competitive field. 


A personal helpful agency 
company with traditions of 
age and fair dealing. 





St 
AD1841 


CAMDEN FIRE 


INSURANCE ASSOCIATION 


Camden, New Jersey 
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Surplus Russian Funds 


APPELLATE DIVISION DECISION 





Court Holds That Neither Directors in 
Paris nor Soviet Gov't Are Entitled 
to Nearly $6,000,000 Now 





Superintendent Albert Conway was 
again sustained in another victory when 
the Appellate Division of the New York 
Supreme Court unanimously concurred 
in a lengthy decision by Justice John V. 
McAvoy, holding that nearly $6,000,000 
of Russian insurance funds held by Mr. 
Conway shall continue to be held by the 
superintendent while the Soviet Govern- 
ment of Russia remains in power in Rus- 
sia and continues unrecognized by the 
United States Government. 

Mr. Justice McAvoy, referring to the 
surplus says, “It would seem that it 
would be the duty of our courts to pro- 
tect the nationals of Russia just as we 
protect the nationals of other countries 
by keeping these funds for the ultimate 
owners until such time as they may be 
ascertained. It is the duty of a sov- 
ercign to recognize private rights ex- 
isting and outstanding under a_ prior 
government, and the protection of pri- 
vate rights of nationals of Russia is still 
the duty of this country.” 

Directors in Paris Sought Funds 

The refugee directors residing in Paris 
who opposed the superintendent’s plan 
for protection of these funds desired 
the Court to direct that the surplus 
moneys be turned over to them in 
France or that the surplus funds re- 
maining after the liquidation of the do- 
mestic branch should be turned over to 
new insurance companies organized in 
New York under the control of these 
foreign refugee directors. The directors 
also desired that the liquidation pro- 
ceedings should cither be enlarged so as 
to dispose of the claims of foreign credi- 
tors or that new proceedings should be 
instituted in court for the purpose of 
permitting distribution of the surplus to 
those few foreign creditors who might 
hear of the proceedings and present 
claims here. 

The Superintendent opposed these 
suggested plans of the refugee directors 
of these foreign insurance companies and 
asked that the money remain with the 
New York State Insurance Department. 
He further claimed that it would be im- 
possible to make any distribution at this 
time. The court below in its orders di- 
rected that the funds should remain in 
the custody of the superintendent but 
permitted foreign creditors to present 
claims. The Appellate Division in the 
opinion just handed down unanimously 
held that the superintendent was the 
proper officer and trustee to hold the 
funds; that he had successfully de- 
fended them thus far from attack, and 
that it was his duty to retain them until 
they might properly find their way into 
the hands of the rightful beneficiaries, 
pointing out that under present, condi- 
tions in Russia ascertainment of cred- 
itors or distribution was impossible. 

AGENCY INCORPORATES 

Articles of incorporation have been 
filed with the secretary of state in In- 
dianapolis by the General Underwriters, 
Inc., with a principal place of business 
in Indianapolis. The corporation has an 
initial capital stock of 10,000 shares, hav- 
ing no declared par value, and is formed 
to do a general insurance business, deal- 
ing in all kinds of coverage. The first 
board of directors is composed of D. 
(. Trone, J. A. Cox, Maurice Donnelly, 
Robert H. Miles and George T. Kraas. 





M. B. E. TURNBULL IN NEW YORK 


M. B. FE. Turnbull, manager of the 
Mexican American Corporation of Mex- 
ico City, has been in New York City for 
a short while. The M. A. C. is a fire 
and marine agent of the Insurance Co. 
of North America and the Agricultural 
of Watertown. 




















Profit = ; from your 
(Tenti Vacations — 











WAY on a carefree vacation. Behind them, with 
the “Unseen Guardian,” are all worries concerning 
the protection of their baggage and personal belong: 

ings against theft, loss by fire, damage through travel 


hazards, pilferage, transit damage. 


The cast machinery of the Star organization operates 
to assure its agents their share of this Summer business. 
Research, statistics—every department in the company 
cooperates with Star agents by showing them where busi- 
ness lies . . . how to approach it . . . how to present 
their facts . . . how best to handle difficult leads . . . how 
to close the toughest contract. Field Representatives are 
active in personally assisting the agents in soliciting 


Tourist business. 


The agent need only ask himself—‘For how many trav- 
elers shall I act as the ‘Unseen Guardian’? How many 
other forms of Vacation Insurance can I write?” Set a 
worth-while goal . . . and let the world-wide Star facilities 


help you reach it. 


Executive Offices: 1 Pershing Squarc 
Park Ave. at 42nd St., New York, N. Y. 


Pacific Coast Dept., San Francisco, Calif. 





THE COMPANY WITH THE L & L & G SERVICE 





























MISSOURI INCREASE ALLOWED 





Federal Court Temporarily Restrains In- 
surance Superintendent From Block- 
ing 16 2-3% Boost in Fire Rates 

A temporary injunction has been is- 
sued in Missouri by Federal Judge A. L. 
Reeves restraining Insurance Superin- 
tendent Thompson and Attorney-Gen- 
eral Shartel from interfering with the 
stock fire companies from putting into 
effect on June 1 a 16 2-3% increase in 
fire hail, lightning and windstorm rates. 
There will be a hearing on this order 
on June 16 before a special Federal 
Court of three judges to determine 
whether the injunction will be made per- 
manent. The application was submitted 
by Robert J. Folonie of Chicago, attor- 
ney for 157 companies. 

This restraining order will render in- 
effective the action last Wednesday of 
Superintendent Thompson in denying 
the application of the companies for the 
increased rate. The superintendent holds 
that the companies’ Missouri experience 
during the five years investigated does 
not warrant higher rates. He held that 
their income from 1924 to 1928 inclusive 
was $115,428,623, while the losses and ex- 
penses were $110,672,997 and therefore 
there was no cause for a rate increase. 

The fire companies on the other hand 
claim that they have operated at a loss 
of more than $10,000,000 during these 
same years. The differences in the con- 
clusions reached by the companies and 
the state insurance department are 
caused by accounting methods. It has 
been the contention of the Missouri 
state authorities and sustained by the 
Supreme Court of the state, that invest- 
ment earnings on the unearned premium 
reserve on Missouri business shall be 
considered part of the rate-making valu- 
ation. The companies oppose this the- 
orv and this in part accounts for the 
differences in profits and losses. 





W. W. ELLIS ON LONG TRIP 

W. Warren Ellis, head of the public 
relations department of the National 
30ard of Fire Underwriters, left New 
York on Monday for a trip which will 
take him to the Pacific Coast and back 
in connection with the enlarged news- 
paper advertising campaign of the Na- 
tional Board. Accompanying Mr. Ellis 
on this trip is Wallace Rogers of the 
Chicago advertising firm of Gale & 
Pietsch, which is handling the prepa- 
ration of copy in the advertisements 
to appear in all daily newspapers of the 
country eventually. 

Several of the far western states will 
be covered now by the National Board 
advertising and it is on this work that 
Mr. Ellis is traveling. He will have 
conferences with agents and company 
men in Montana, Idaho, Utah. Nevada, 
California, Arizona, Texas, Oklahoma 
and Arkansas, returning to this city 
about July 1. 





FIGHTS GASOLINE STATIONS 


A legal battle to prevent Alfred E. 
Hogston, state fire marshal of Indiana, 
from enforcing a recent order of his 
department which would abolish the self- 
service gasoline filling stations in In- 
diana because of alleged fire hazards, 
is in prospect. The order went into 
effect June 1 and Hogston said he would 
put his inspectors to work immediately 
enforcing the regulations. 

“T am anxious to enforce this ruling 
before the self-service idea spreads,” 
Hogston said. “Only by making all sta- 
tions liable for enforcement of our dan- 
ger rulings can we succeed in protec- 
ing the public. An attendant should be 
on hand to aid in extinguishing any 
fire which might occur and to see that 
our departmental orders governing 
smoking and the use of matches around 
filling stations are enforced. We made 
this order after considerable study and 
are willing to fight for its soundness.” 





PRUDENTIAL FIRE IN TEXAS 

T. E. Braniff, president, has: announced 
that the Prudential Fire of Oklahoma 
City has been granted a permit to do 
business in Texas. 
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I. U. B. Changes Meet 
Many Objections 


ELIGIBLE LIST IS BROADENED 





Greater Number of Classes of Risks 
May Now Be Insured Removing 
Charges of Discrimination 





Many objections to the present plan 
of the Interstate Underwriters’ Board 
were removed recently when several 
amendments were made including a 
broadening of the rules dealing with 
risks eligible for I. U. B. coverage. Fol- 
lowing are the rules in this connection: 

B. forms provide for coverage 
of merchandise, machinery, supplies, fur- 
niture and fixtures, and assured’s inter- 
est in improvements and betterments to 
buildings in branch stores, retail stores, 
warehouses or distribution points as fol- 
lows: 

Form No. 1 


Branch stores, retail stores, distribu- 
tion points, warehouses to cover on mer- 
chandise, machinery (store or warehouse 
only) supplies, furniture and fixtures and 
assured’s interest in improvements and 
betterments to buildings. 

Form No, 2 

Seasonal manufacturing risks such as 
fertilizer factories, cotton-seed oil mills, 
canning factories, oil in tanks and the 
like; to cover stock only. 

Form No. 4 

Processing: merchandise in hands of 
processors not owned or controlled by 
the assured, such as bleacheries, dvers, 
tanneries, silk throwsters and the like; 
to cover stock only. 

Form No. 5 

Non-reporting, co-insurance floater. 
Covers identically the same property as 
Form No. 1 with the addition of pat- 
terns and dies and the like, which are 
not insurable under Form No. 1. 

Stocks in the Following Risks Are Elig- 
ible, When Five or More Locations 
Are Involved 

Canneries. 

Carbon Black Plants—Stock in non- 
working buildings only, when forty-eight 
hour packing warranty is attached. 

Creosoting Plants. 

Naval Stores. 

Restaurants. 

Retail Bakeries (Not Steam Bakeries). 

Retail Lumber yards including Open 
or Closed Sheds used for Storage only 
but not to include mills or other build- 
ings in such yards. 

Sugar in Warehouses at Refineries. 

Tobacco Industries. 

Risks Ineligible 

Bank furniture, fixtures and improve- 
ments. 

Contract garment floaters. 

Cotton, 

Deferred payment or instalment con- 
tracts. 

Fertilizers in rendering plants. 

Grain in elevators. 

Hotel furniture, fixtures and improve- 
ments. 

Job printing plants. 

Laundries. 

Leasehold insurance. 

Malting houses. 

Office furniture, fixtures and improve- 


ments when not in connection with 
stocks. 

Rent insurance. 

Theatre furniture, fixtures and im- 


provements. 

U. & O. insurance. 

Warchouses on premises of assured at 
manufacturing plants. 

Whiskey in bonded 
premises of distillery. 

Special Rulings 

Fertilizer factories may be reported on 
weekly average instead of daily aver- 
age basis. 

Peanuts in warehouses may be report- 
ed on weekly average instead of daily 
average basis. 

The maximum limit of loss at any one 
location shall not exceed 30% of the to- 


warchouses on 


tal estimated average annual values at 
all locations as shown on the applica- 
tion. This rule shall apply to all risks 
coming under the jurisdiction of the In- 
terstate Underwriters’ Board except 
those insured under Form No. 2. 

Several of the forms contain this pro- 
vision : 

“Tt is a condition of this policy that in 
case of loss occurring hereunder the pre- 
mium applicable to the amount of loss 
payment shall be earned for the term 
of the contract and the amount of such 
loss shall be automatically reinstated 
after its occurrence and this insurance 
shall then cover for the amount provided 


Did you ever stop to think 


what a lot of people would stop 





for hereunder and, in consideration of 
such reinstatement, it is a condition of 
this policy that the assured shall pay 
this company an additional premium at 
pro rata of the rate applicable thereto 
for the unexpired term of this policy 
on the amount of the loss paid and said 
premium may be deducted from the pay- 
ment of said loss.” 





SPECIAL AGENTS’ OUTING 
Invitations have been issued for the 
annual outing of the New Jersey Spe- 
cial Agents Association which will be 
held next Monday at the North Jersey 








thinking about their insurance 


needs if the Hartford stopped 


its advertising ? 


HARTFORD FIRE INSURANCE CO.|¢ 


HARTFORD * CONNECTICUT 


Country Club, The invitation states 
that there will be “plenty of whoopee, 
singing, prizes for winners of the va- 
rious events, strictly prohibition but no 
wet blankets, and a good dinner which 
will be served in the evening.” Frank 
Voorhies, president of the association 
will be on hand early to welcome the 
guests and members. It is expected that 
there will .be about 150 members and 
guests in attendance. 








AGENT FOR NEWARK FIRE 
Frank M. Krak has been appointed 
an agent for the Newark Fire with 

headquarters in Bridgeport, Conn. 


There may be an opportunity to 
represent the Hartford in your 
community. Why not write 
about it? 


in 
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Determining Proper Valuation for 
Dwelling House Loss Adjustments 


An agent of the Northern Assurance 
of London wrote the editor of the com- 
pany’s publication, “Northern Lights,” 
asking what is the proper valuation for 
dwelling loss adjustments. The agent 
said he proceeded on the theory of re- 
placement value and did not consider 
what a dwelling might have been sold 
for at the time of loss. However, an 
adjuster told the agent that the possi- 
ble selling price and not replacement 
value was the real basis for loss settling. 
This question was referred to William 
F. C. Fellers, adjuster of Jacksonville, 
Fla., who wrote the following answer to 
“Northern Lights” 


“Your agent is up against the old 
question, ‘what is the measure of dam- 
age?’ He is told by some adjusters that 


losses are settled on the 


‘possible selling 
price 


and not at all on the replacement 
value.’ 

“If ‘the form of policy contract in- 
volved in the quoted case is similar to 
the New York Standard, no wonder he 
is disturbed by such pronouncement. 

“Lines 1 and 2 of the Standard Pol- 
icy read as follows: ‘This company shall 
not be liable beyond the actual cash 
value of the property at the time * * * 
loss * * * occurs, and the loss and 
damage shall be ascertained or estimated 
according to such actual cash value, with 
proper deduction for depreciation how- 
ever caused, and shall in no event ex- 
ceed what it would then cost the insured 
to repair or replace the same with ma- 
terial of like kind and quality.’ 

“From which it is plain that replace- 
ment cost less proper deduction for de- 
preciation, is the basis for determining 
the loss. 

Measuring Depreciation 


“Proper depreciation’ may consist of 


62 DON’T ASK RATE BOOST 





Number of Fire Companies Not Parties 
to Contest in Missouri; Will Con- 
tinue to Write at Present Rates 
Several fire 
June 2 


insurance companies on 
advised State Superintendent of 
Insurance Joseph B..Thompson of Mis- 
souri that they are willing to continue 
business in the state at existing rates 
and would not become a party to the 
Federal injunction proceedings to raise 
fire, hail, windstorm and lightning rates 
16 2/3%. 

It is anticipated that all of the sixty- 
two companies that have been doing 
business in Missouri and which are not 
parties to the Federal court action will 
accept the present rates. These compa- 
nies have a total capitalization of $50,- 
000,000, about $75,000,000 in surplus and 
total assets well in excess of $200,000,000. 
The annual premiums paid to stock com- 
panies in Missouri aggregate $20,000,000. 
In conjunction with mutuals and recip- 
rocals it is believed that the stock com- 
panies charging the rates approved by 
the Missouri department could take care 
of most of the lines placed in the state. 

The General of America, with head- 
quarters in Seattle, was the first com- 
pany to announce it would not attempt 
to collect the higher rates. On June 2 
the First National of America, also of 
Seattle, and the St. Louis Fire & Ma- 
rine and the Kansas City Fire & Ma- 
rine advised Thompson they would rec- 
ognize and charge the existing rates. 





G. & R. NAMES A. G. HANCOCK 


G. Hancock of Baltimore, Md., has 
been appointed general agent of the 
Globe & Rutgers for writing instalment 
insurance in the United States and Can- 
ada. Mr. Hancock has developed this 
particular form of coverage for several 
years. His headquarters will remain in 
Baltimore where he has long been in 
the business. 


obsolescence as well as of deterioration, 
and in that case the selling value might 
be a factor if the subject be stock of 
merchandise for sale, but only very re- 
motely if the subject be personally not 
for sale but for owner’s use. 


“Some states have statutes defining 
the measure of damage, and in such a 
case the statute supersedes the language 
of the contract; for instance, the Florida 
Statute provides that in case of total 
loss (on a building) the whole amount 
mentioned in the policy upon which the 
insurers receive a premium shall be paid, 
and in case of partial loss the full 
amount of the partial loss shall be paid.” 

“* * * Tn case of partial loss the 
measure of damage shall be such part of 
the amount upon which premiums are 
paid as the damage sustained is part of 


the insurable value of the building or 
structure as fixed by the agent’ (value 
policy). 


“The insurance policy being a contract 
of indemnity only, and not for profit, the 
measure of damage must not exceed the 
cost of replacement less proper deduc- 


tion for depreciation however caused 
(subject to special statute as shown 
above) and the selling price, actual or 


potential has no direct bearing on it.” 
Note—Except in establishing commercial 
depreciation in salvage operations. 
“Having determined the loss and dam- 
age by agreement, or by appraisal (as 
provided for in the policy, lines 2 and 
3) the question of liability is deter- 
mined by such limiting clauses as may 
be attached, i. e., co-insurance percent- 
age, reduced rate average, or three-quar- 


ter value clauses; and possibly where 
the use is current, the three-quarter loss 
clause or the two-third vacancy clause.” 
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ARSON SUSPECT A SUICIDE 

After eluding authorities of two states 
Otto Gooding, fifty years old, sought in 
connection with a series of incendiary 
fires at Anderson, Ind., one of which 
cost the lives of three persons, commit- 
ted suicide in a hotel in Indianapolis. 
Clutching an automatic pistol in his left 
hand, from which one shot had been 
fired, he was found lying on a bed in 
the hotel clad in his underwear. The 
bullet penetrated his head and he died 
a few minutes after being admitted to 
the City Hospital. Affidavits charging 
arson were to have been filed against 
him, according to Alfred Hogston, state 
fire marshal, who said the evidence point- 
ed strongly to him as being guilty. 





LICENSED IN COLORADO 

The 

Jersey; the Central West Casualty, De- 

troit, and the Zurich Fire have been li- 
censed in Colorado. 


Citizens Insurance Co. of New 








Great American 
Insurance Company 


New Dork 


INCORPORATED - 1872 


HOME OFFICE, 


One Liberty Street, 


NEW YORK CITY 


WESTERN DEPARTMENT, 310 S. Michigan Avenue, CHICAGO, ILLINOIS 
PACIFIC DEPARTMENT, 233 Sansome Street, SAN FRANCISCO, CALIFORNIA 


POLICIES 


Fire, 


ISSUED TO COVER 
Lightning, Tornado, Windstorm, Hail, 


Explosion, Rents, Profits, 


Commissions, Automobiles, Motorcycles, Leasehold, Marine, War Risk, 
Hulls, Cargoes, Inland Marine, Inland Transportation, Floaters, Registered 


Mail, 


Mail Package, Tourist Baggage, Sprinkler Leakage, 


Use and 


Occupancy, Earthquake, Riot and Civil Commotion 


AFFILIATED INSURANCE COMPANIES 


American Alliance ins. Co. 
American National Fire Ins. Co. 
County Fire Insurance Co. 
Detroit Fire & Marine Ins. Co. 


Massachusetts Fire & Marine Ins. Co. 
Mount Royal Assurance Co. (“Oxi'*) 
North Carolina Home Ins. Co. 


Rochester American Insurance Co. 


Great Amrrican Indemnity Company 











Causes of the South 
German Re Failure 


“EUROPA” CLAIM A_ FACTOR 
Disastrous Results on Hail Coverage in 
Several European Countries Caused 
Heavy Losses 





Among the chief causes for the col- 
lapse of the South German, a reinsur- 
ance company, are to be found the fire 
loss of the Lloyd steamer “Europa” last 
year and disastrous results of hail in- 
surance in some countries in which the 
South German was interested through 
reinsurance treaties. There were also 
other heavy losses in foreign business. 
Many treaties from foreign countries 
cancelled after the Frankfort General 
crisis caused general loss of confidence 
abroad. 

These treaties on running out showed 
considerable negative balances. The 
South German Reinsurance Co. was do- 
ing business with about seventy insur- 
ance companies of which about 80% were 
foreign. The underwriting loss of the 
last year was around 1,000,000 Mk. The 
capital of the company which amounted 
to 3,600,000 Mk., of which 2,250,000 Mk. 
was paid up, is considered as lost. S. 
Pospischil was appointed receiver. _ 

The Brandenburg Life, it is stated in 
German insurance papers, will not be 
affected by this failure except for hav- 
ing to replace its reinsurance treaty 
with some other company. The major- 
ity of the stock of the Brandenburg Life 
has been sold by the South German Re 
to stronger interests some time ago. 





MUST SUBSTANTIATE DEFENSE 


An order effecting the interpretation 
of the standard form fire insurance pol- 
icy of New York has been signed by 
Justice Henry S. Schimmel in the City 
Court of New York in the action of 
Jay’s Outlet, plaintiff, against the North 
River, defendant. The plaintiff claims 
that its stock of merchandise consisting 
particularly of women’s ready-to-wear 
clothing was damaged by fire to the ex- 
tent of $5,283 on June 30, 1929, in Brook- 
lyn. 

The insurer as a defense attacked the 
truthfulness of the proof of loss filed 
by the assured. Upon application of 
Alex Davis of the firm of Goldstein & 
Goldstein, attorneys for the plaintiff, 
Justice Schimmel has directed that the 
company go through the inventory to- 


taling the sum of $5,283 and to point out 


to the plaintiff’s counsel as to each and 
every item in what respects the com- 
pany claims the same to be false. 





DEATH OF H. B. ANTHONY 
Henry B. Anthony, secretary of the 
Standard Fire of Hartford, died in Flor- 
ida on Tuesday of this week. He was 
Standard for twenty 
Two sons survive Mr. Anthony. 


secretary of the 
years. 
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Florida Loss Ratio 
Shows an Improvement 


WAS DOWN TO 39% LAST YEAR 





This Record Compares With Ratio of 
59% for Ten Years Ending in 
1929; Premium Figures 





Outside of the aggregate figures on 
1930 premiums and losses in Florida in 
1929, records of some of the larger fire 


companies make interesting studies. The 
ten year business closing with 1928 ran 
to $114,877,842 in net premiums and $68,- 
205,879 in losses, a ratio of 59.4%. For 
the fifty-one years closing with 1929, 
total premiums were $183,145,340 and 
losses $105,520,241, ratio 57%. In the pe- 
riod of 1879-1888, the ratio was 98%; 
1889 to 1898, 49.2%; 1899 to 1908, 75%; 
and 1909 to 1918, 50.3%. 

With this history of high loss ratios 
by decades the 39.2% for 1929 is hearten- 
ing. However, before the big winds of 
1926 and 1928 there were seven years 
when 50% was topped only’ once 
(1922 :—59.9%) and 40% only once 
(1921 :—46.3%). In 1919 the ratio was 
24.6%; 1920, 30.4%; 1923, 374%; 1924, 
37.4% ; 1925, 314%. The bad storm years 
of 1926 and 1928 were 118.6% and 88% 
respectively. 

Habits have changed since these big 
hurricane losses, and not in many years 
should they be even remotely repeated. 
Higher rates have joined better under- 
writing in reducing both the total risks 
and hazardous structures insured. 

Some Company Records 


Thirty-nine companies had in excess 
of $100,000 in premiums from Florida in 
1929, the Home of New York leading 
with more than half a million. Three 
were in the $400,000 class, three in the 
$300,000, seven in the next step down, 
and twenty-five in the $100,000 listing. 
The tables follow: 








Premiums Losses 
Home of New York...... $594,294 $238,006 
Bastien Vite: «ois <sicccc 496,615 158,795 
National Union, Pittsburgh 473,283 204,751 
Aetna, Hartiord «.........6. 455,425 235,352 
Globe & Rutgers......... 362,405 102,335 
Great American ......... 315,638 168,975 
National of Hartford..... 308,398 168,096 
Continental ......... sate 93,902 
American Equitable 4 65,293 
London & L. & G. .. 140,329 
Fidelity- Phenix peau 110,435 
American, Newark 107,751 
General Exchange Corp... 233,160 83,989 
i SS ews ceaws-on 213,254 15,027 
Insurance Co. N. A...... 188,188 78,944 
St. Paul Fire & Marine.. 187,479 96,346 
Royal Exchange ......... 182,643 84,235 
Norwich Union .......... 180,035 62,739 
CHOHE PAMR 6i5c.65.00 Co wens 174,295 71,124 
PUG IO cin c-d sce cscee ue 171,323 37,595 
National Liberty ......... 162,935 82,875 
Sj 2G See 158,353 5,768 
be eo pees 154,801 81,234 
Franklin, New York ..... 149,410 78,821 
Phoenix-Hartford 78,883 
MQVICUIERE occ. ckidcecnus 61,075 
i eee 140,370 58,125 
Automobile, Hartford .... 138,568 50,909 
WIEHMINO 65-4: horaeaice ce ei 132,950 51,401 
London Assurance ...... 130,552 37,757 
Providence-Wash, pekeewdn 125,794 53,731 
INGE TRIGOE 6. os acsac cc He's 123,316 25,400 
RO eee 123,113 44,784 
Northern Assurance ..... 119,908 26,535 
N. Y. Underwriters...... 107,119 37,303 
Po ra 106,078 75,218 
ROU WHEE ices seas carton 104,171 26,125 
New Wotlk: Fire: ccccsaes 102,991 43,806 
Wientohester: .oc556 535556 101,744 26,827 





FIREMAN’S FUND CHANGES 

Walter A. Sawyer has been appointed 
state agent for northeastern Ohio and 
Cuyahoga County manager for the Fire- 
man’s Fund. For several years he has 
been agency superintendent in Chicago 
for the same company. He is now re- 
turning to his old field at his own re- 
quest for he was at one time state agent 
there. His headquarters will be in 
Cleveland. Special Agent Raymond E. 
Metzger has been transferred to the 
northwestern Ohio field, succeeding for- 
mer Special Agent H. D. Smith, re- 
signed. He will continue his headquar- 
ters at Columbus. Ralph W. Hukill will 
continue to supervise the southern Ohio 
field as special agent with headquarters 
at Norwood. 


NEWARK INSURANCE CENTER 





New Thirty-four Story Lefcourt-Newark 
Building Houses Great Many In- 
surance Firms 
The new thirty-four story Lefcourt- 
Newark building in the city of Newark, 
N. J., houses a great many insurance 

offices. 

Included among the tenants are the 
following: O’Gorman & Young, Eugene 
C. Mehrhof Co., Essex County Agency, 
Connecticut Mutual Life, Detroit Fidel- 
ity & Surety, Jefferson Standard Life, 
Lincoln National Life, General Accident 
Fire & Life, Pennsylvania Indemnity 
Corp., Home of New York, Franklin, 
Halifax, Harmonia, Homestead, Minne- 
sota, New Brunswick, Georgia Home 
and Guardian Casualty. 





THE COMMISSION CLAUSE 


The careless inclusion in insurance 
policies of the commission clause and 
such phrases as “For account of whom 
it may concern” should be curtailed, says 
the Northern Assurance. In endeavor- 
ing to make policies as broad as possible 
they are frequently made to work serious 
disadvantages to the assured. When 
such qualifying or amplifying clauses or 
words are used the assured must be pre- 
pared to carry insurance sufficient to 
cover adequately the value of all prop- 
erty in his premises, or that owned by 
all the interests which might be brought 
under the policy. 


HEN YOL 


DON'T 
WHAT 


Situations difficult for even 





KNOW 
TO DO 


the best-informed of our. 





agents frequently arise. It is at these times that our field 
men step in and help, by their own experience, to untie 


the knots. 


The activities of our field men are not limited to adjusting 
losses, inspecting and collecting premium balances. Being 
thoroughly grounded in the fundamentals of the insurance 


business, the best methods of 


efficient methods of office management, they are capable 
of rendering genuine assistance to our agents in all their 


activities. 


THE ACCELERATOR, our 


agents, is another valuable mine of information for our 
selling representatives. It is packed full of agents’ helps, 
covering every contingency arising in the insurance busi- 
ness. Ask our Advertising Department for a specimen copy. 


BOSTON 


selling policies and the most 


monthly magazine for our 





COURT RULING ON APPRAISER 
A referee on a fire insurance loss in 
New York, former Judge Spiegelberg 
of the Municipal Court recently held 
that an appraiser who is constantly ap- 
pointed by fire insurance companies and 
who derives the bulk of his income from 
such appointments is not a disinterested 
person within the terms of the clause 
providing for appraisals of claims and 
therefore should not be appointed. The 
appraiser in this case was John Hankin 
whose designation as appraiser for sev- 
eral insurance companies was objected 
to by the assured. It developed in the 


course of hearings that Mr. Hankin re- 
ceived more than 80% of his income over 
several years from appraisal and esti- 
mating cases. 


INSURANCE COMPANY 


OLD COLONY INSURANCE COMPANY 


87 KILBY 


STREET, 


BOSTON, 


MASSACHUSETTS 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








In a certain large insurance office in 
western New York there was a young 
lady who had charee of writing policies 
and incidentally placing business with 
such companies as the exigencies of the 
business demanded. I noted that we 
were getting quite a volume of good 
business over a certain period of time 
and when I called and I expressed my 
gratification to her she replied that I 
needn’t feel so very good about it be- 
cause it was due to the following cir- 
cumstances, to quote her: “You know I 
chew gum and right in front of me on 
the wall are the signs of fifteen good 
companies that we represent, and when 
1 am in doubt as to what company I 
should place the business in I take a 
random shot with my chewing gum at 
these signs, and recently it just so hap- 
pens that the gum alighted on your sign, 
and you got the business. So it was 
just your luck and nothing else, and 
not your pleasing personality.” 

< + * 


Giving the Clerks More Work 

I called on an agency in my territory 
many years ago and as the boss was 
away | spoke to the young lady em- 
ploye and told her after she asked me 
what my proposition was that I want- 
ed to get into the agency because I 
considered it a good one in every re- 
spect. This evidently did not please 
her, because I noticed a frown on her 
face, and asked her the reason why. In 
a complaining voice she said that she 
wished | would not call on her boss and 
urge him to take our company because 
it would give her so much more work, 
and wouldn’t I please not pursue the 
matter any further. Of course this was 
a good reason in her mind for my not 
trying to get an agent but it did not 
deter me from seeing her boss and mak- 
ing a deal with him later on. I stayed 
in the office after I appointed this agent 
longer than she did. 

* Oe 


Why Agents Opposed Cancellations 

Along the same lines as above, an 
agent in central New York wrote me a 
letter saying that while he did not dis- 
agree with us as to the merits of several 
cancellations that we had requested, it 
did give the girls in his office extra 
work. That seemed to be a good rea- 
son for him, although not to us, to ask 
us to rescind these cancellations. 

* * * 


Underwriting the Foreign Population 

The increase in population which has 
taken place in most up-state cities in the 
last fifteen years has been largely due 
to an influx of Italians, Poles, Lithu- 
anians, Syrians, Armenians, Greeks and 
others of Slavic descent. This has add- 
ed a feature to our business and a prob- 
lem to the fieldmen, called upon to pass 
upon this class, that was unknown twen- 
ty years ago. Some companies have sim- 
ply chosen the easiest way by avoiding 
all “foreigners,” thereby avoiding loss- 
es, of course, but depriving themselves 
of income, agency connections that bring 
them other and profitable income in 
places where a large proportion of for- 
eigners live. Business is an important 
bread and butter matter to the local 
agent, 

I have found the Slavic business good. 
The Italian business as a whole has not 
been profit-producing, but it is such an 
important factor now, that we must 


learn to differentiate more closely than 
heretofore. Most of us have treated 
Italy as one people, whereas Italy is sim- 
ply a geographical conception, and not 
an ethnological entity like most other 
countries. Before the existence of an 
united Italy about the middle of the 
1860's, what is now the kingdom of Italy, 
was composed of many separate states, 
the political boundaries being based on 
ethnological and linguistic differences. 

The northern Lombards, for example, 
are descendants of the invading Teutonic 
conquerors from the central portion of 
ancient Germany. One may still find red 
haired, blue eyed Lombards in New York 
state, and they are as a rule desirable 
insurance risks. The Etruscans, or, as 
they are now called, the Tuscans, or 
Tuscanni, are a very ancient race, hark- 
ing back to an old Italian civilization 
co-temperaneous with the Homeric and 
Helenic civilization. 

The Campanians, an ancient agricul- 
tural and wine raising people, near the 
city of Rome, are something else again. 
You will find them in the western New 
York grape sections where they have 
taken up the poorly run American grape 
farmers’ holdings and have made the 
fruit farms much more _ productive 
through hard work, thrift and intelli- 
gence, having been grape raisers for 
hundreds of years in the homeland. 

Differences in Italians 

When they first settled in that section 
of New York state in the early 1900’s 
they used to make good | wine and pre- 
serves out of the “pumice” or the pressed 
out pulp of the grape juice plants at 
Westfield, which the native farmer de- 
spised to use. These are the people 
from among whom many of the con- 
quering Roman legionaries were recruit- 
ed before the time of Julius Caesar. All 
of the above people differ nationally and 
even as to the language they speak; that 
is, the vernacular, not the literary lan- 
guage. Physically also they differ in 
stature and looks. 

Up to this point we are in the colder 
part of Italy, not in “sunny Italy.” Rome 
is about the same latitude as New York, 
contrary to the general belief. Proceed- 
ing further south, we come to the Cal- 
abrians and Neopolitans. Naples, or as 
it was called by the Greek founders, 
“Neapolis,” meaning “The New City,” 
is populated by a people descended 
largely from the old Greek coloniz- 
ers mixed with ancient Italic stock, 
and a sprinkling of all the nations whose 
merchants passed up and down the Med- 
iterranean for thousands of years. These 
include Phoenicians, Carthaginians and 
what-not, which is true of Sicily also. 

The Calabrians and Neopolitans have 
little use for heating apparatus and are 
child-like as to danger from stoves and 
chimneys when they come to America 
and settle in a more rigorous climate. 
They build their bake ovens outside of 
their houses in their native hot climate 
and, curiously enough, continue to do 
so when they settle in northern New 
York, as for instance in Massena, until 
they realize that they had better have 
them inside when the thermometer reg- 
isters below zero, They transplant a 
native custom, apparently, without real- 
izing that the reason for th; custom no 
longer exists. 

In insuring this class it is well for 
the inspector to note how nea: com- 
bustible material they have their ranges, 
stoves and pipes. They do not do this 


deliberately, but they are ignorant of 
heating hazards because they never han- 
dled them at home. This phenomenon 
is not usual. 

The Germans who came over to Am- 
erica as emigrants by the hundreds of 
thousands prior to 1890 all brought their 
old feather pillows and feather beds, 
for where they came from sleeping rooms 
were always cold. They had no warmed 
houses in the way they found them when 
they made their home here. Even thir- 
ty years ago, when I settled many Ger- 
man losses up-state the feather pillow 
and feather bed item was an important 
one. 

Cannot Rule on Nation as a Whole 

To get back to Italian business: I 
have tried to demonstrate that one has 
to differentiate on the basis of historical, 
ethnological, economic and geographical 
knowledge to inspect and pass on this 
business from an insurance point of view. 
One supervisory official asked me to 
please tell him how he could differentiate 
as to good and poor Italian business at 
the home office. I told him that this 
differentiation had to be made on the 
ground by a fieldman who had studied 
into the matter and did not think of all 
non-Anglo-Saxon residents of this coun- 
try as simply “Wops,” Guineas,” “Dutch- 
men,” “Bohunks,” etc., but applied him- 
self to studying the matter from the 
ground up, which, of course, cannot be 
done in one day. The easiest way is 
to write no foreign business at all. 

As a general working proposition I 
might say that northern and central Ital- 
ians are better risks than southern Ital- 
ians, but not always so. The Italian in 
New York state who seeks the land is 
a better risk usually than the trader or 


(Continued on Page 33) ra’ 








219TH YEAR 


SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 


55 Fifth Ave. New York 
Western Department 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
Pacific Department 
N. W. Cor. Sansome and Sacramento Sts. 
San Francisco, Cal. 











LOGUE BROS. & CO., Inc. 


INSURANCE 
HARRY C. FRY, Jr., President 


307 FOURTH AVENUE PITTSBURGH 

















INSURANCE STOCKS 


APPEL UMS ee 


FRANK L. BROKAW & CO. 


Incorporated 


Frank L. Brokaw 


Walter J. Nichols 
Howard C Hill 


Stockton Cranmer 


149 BROADWAY, NEW YORK 
Barclay 2720 

















AMERICAN 


| 
115 Broad Street 


REINSURANCE 


FIRE AND CASUALTY 


ROSSIA INSURANCE COMPANY 


of America 





THE FIRE REASSURANCE COMPANY 
of New York 


RESERVE INSURANCE COMPANY 
of New York 


LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 


Hartford, Conn. 














O. J. PRIOR, President 


INCORPORATED 1868 


Che Standard Fire Insurance Co. 


OF NEW JERSEY | 
TRENTON, N. J. 





W. M. CROZER, Secretary 




















ROYAL EXCHANGE ASSURANCE (1720) 
FIRE and MARINE LINES 


THE STATE ASSURANCE CO., LTD. 
PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 
95 Maiden Lane, New York ° 
































June 6, 1930 







THE EASTERN 
ax— UNDERWRITER 2 











SS 
[Fire +p 


<a SAO ay Sy ear RES aaa 








Page 33 








The Origin Of New Lines Of 
Insurance By Dr. Martin Scharlau 


By CARL TH. ENDEMANN, 4A.F.1.A. 


This book is of value for the insurance 
executive who is looking forward to de- 
veloping the business of his company 
through the introduction of new lines or 
side lines of insurance. In analyzing the 
origin of more recently created lines, 
Mr. Scharlau gives the reader the prop- 
er perspective for looking around for 
new possibilities. 

The causes discussed are the follow- 
ing: (1) Progress in technical engineer- 
ing. (2) Economic and social develop- 
ments. (3) New laws. (4) Political 
events. 

As examples for the first class are to be 
cited; water pipe leakage, sprinkler leak- 
age, machine breakdown, steam _ boiler 
explosion, and last but not least the va- 
rious automobile and aviation lines. Un- 
der the second we find strike and unem- 
ployment insurance. The third class 
really could be regarded as a subdivision 
of the second one. Here we find enu- 
merated law suit expense and patent 
insurances as well as the liability lines 
of which, however, only employers’ lia- 
bility is discussed. This is a typical ex- 
ample for this class and was created 
almost simultaneously with the passing 
of the respective laws in most countries 
as for example 1868 in France, 1871 in 
Germany and 1880 in England. In the 
fourth class we find war, riot, aeroplane 
bombardment and war loan insurances. 

In addition to these lines and side lines 
which were originated to take care of 
new needs and corresponding demand 
for coverage there is the group of lines 
for which there was always a need but 
which were introduced only comparative- 


ly recently as the progress of actuarial 
science and sales methods enabled the 
companies to get them on an underwrit- 
ing basis. There is burglary insurance 
—we hear in this connection that a form 
of theft insurance existed in a part of 
Southern France as early as 1160 A. D. 
—credit, property life (a form of all risks 
coverage for buildings written on an en- 
dowment basis taking care of deprecia- 
tion respectively amortization), rain and 
flood insurance. Earthquake and wind- 
storm and tornado coverages might well 
have been added here. 

Finally there is a group of coverages 
originated through modifications of ex- 
isting lines. There is live stock health 
insurance, a broadened “Live Stock” 
form, coverage against loss to the owner 
of animals killed in the slaughter house 
if they are declared unfit for consump- 
tion. There are also special bees and 
dog coverages, also modifications of hail 
coverages: grape insurance, general frost 
damage, the coverages created through 
modification of fire insurance: U. & O. 
commissions, rent, and a number of oth- 
er side lines of small importance: office 
machines, telephone, subscription ticket, 
pickpocket, insanity, tuberculosis and 
other insurances. Their enumeration too 
serves a purpose: to show which new 
lines did not meet with worth while 


success. The list is almost self ex- 
planatory: too low insurable values, too 
few prospects or freak coverages. 


The book is published by E. S. Mitt- 
ler & Sons of Berlin as Volume No. 43 
of the insurance series sponsored by the 
German Insurance Society and edited by 
Dr. Manes. 








PATON SUCCEEDS GLAZEBROOK 





Becomes Chairman of the Board of the 
Royal and the Liverpool at Home 
Office; Other Changes 
At a meeting of the board of directors 
of the Royal in London, W. R. Glaze- 
brook, has been chairman of the 
company since 1924, intimated his inten- 
tion of relinquishing that position and 
A. Allan Paton, who has been a mem- 
ber of the board since 1910 and a dep- 
uty chairman since 1924, was elected 
chairman. Arthur E. Pattinson and 4 
Kentish Barnes were re-elected deputy 
chairmen and P. R. England was elected 

a deputy chairman. 

At a meeting of the board of direc- 
tors of the Liverpool & London & Globe 
held on the same day, Mr. Glazebrook 
intimated his desire to relinquish the 
chairmanship of that office also, and A. 
Allan Paton, deputy chairman, was elect- 
ed chairman. Arthur E. Pattinson and 
A. Kentish Barnes were re-elected dep- 
uty chairmen and P. R. England was 
elected a deptuy chairman. 


who 





MISS DOMINGE GRADUATES 


Grace P. Dominge, daughter of Sec- 
retary Charles C. Dominge of the Great 
American, will receive her sheepskin on 
Saturday at the graduating exercises of 
the New Jersey College for Women. 
She is following in a way her father’s 
footsteps as she kas majored in art and 
dramatics. Mr, Dominge in addition to 
being an experienced underwriter is an 
author, artist, amateur actor and horti- 
culturist. 





“SUMATRA” STRANDED 


The steamer “Sumatra” of the Swedish 
East Asia Line has stranded near the 
Pearl Banks in Sibutun Strait on her 
way from Manila to Soerabaja. The 
Pearl Banks are situated off the coast 
of North Western Borneo. Underwrit- 
ers, according to late news, do not ex- 
pect the loss to become a heavy one. 
The stranding occurred as a lighthouse 
was not lighted. 


AGENCY ANNIVERSARY 

W. T. Paxton & Co. agency of Buena 
Vista, Va., is celebrating its fortieth an- 
niversary. Organized in 1890, it succeed- 
ed to the business of Davis, Childs & 
Co., which moved to Lynchburg that 
year and is still in business there. W. 
T. Paxton, head of the firm, a former 
president of the Virginia Association of 
Insurance Agents, was at the prelimi- 
nary organization meeting of the asso- 
ciation held at the old Ballard and Ex- 
change Hotel in Richmond in 1894 and 
also attended the first annual meeting 
held in Lynchburg that year. He served 
as president in 1905-1906. There are 
twenty-six fire companies in his agency. 


JACKSON OPENS OWN OFFICE 

Harold Jackson, formerly an officer for 
many years of William H. McGee & 
Co., prominent marine underwriting 
agency, has organized the Harold Jack- 
son Co., Inc., with headquarters on the 
twelfth floor of 80 Maiden Lane, where 
he will shortly engage actively in marine 
underwriting as a general agent for sev- 
eral companies. Mr. Jackson will han- 
dle all sorts of ocean and inland marine 
lines, including “all risk,” jewelry and 
other coverages. 


Tales of the Road 


(Continued from Page 32) 

the class that sticks in the foreign sec- 
tions of the great population centers. 
With the increase of our foreign popu- 
lation we will have to study into this 
matter of differentiation more and more. 
It would be just as unsound to consider 
all chemical plants as chemical plants, 
without differentiation as to hazards, as 
to throw all foreigners into one cass, 
and moreover I do not think it fair to 
apply a blanket opinion to all people 
of any nationality. The so-called Nordic 
peoples have their black sheep as well 
as other races. 

It would not be fair to condemn the 
whole Jewish race whose contributions 
to civilization, commerce, art, music and 
culture have been so great, just because 
they too have their black sheep. Any- 








way, whatever our opinions and prejudic- 
es, and to use a colloquial phrase, we 
need our fellow citizens of foreign birth 
“in our business,” and will have to learn 
to differentiate if we want their busi- 
ness as they are becoming large prop- 
erty holders and are prolific. 

The old native stock is dying out, and 
whether we like it or not we will have 
to keep step with changing conditions, 
same as we do with changing physical 
hazards, It will require time and study 
on the part of all of us, especially among 
the field forces. If an agent has too 
many foreign losses, it simply means that 
he does not select properly and prob- 
ably never will, but it does not mean 
necessarily that all foreign risks are poor. 

There are some towns where there 
seems to be a lot of poor foreign busi- 
ness to be sure. It is a vexing problem, 
but it cannot be handled efficiently by 
simply condemning all foreig :n_ business. 

here are some towns in New York 
state where from 30% to 50% of the 
population is “foreign.” 


SPECIAL BLUE GOOSE TRAIN 

The special train carrying the official 
party of the 
Blue Goose, 


Honorable Order of the 


International, to the meeting 
of the grant nest at Rapid City, S. D., 
September 9 to 12, will leave Chic: 1wo at 
BES? P: M. Sunday, September i and 
arrive in Om: tha Mond: iy, September &, 
where it is expected a number of other 
members will join the party. Leaving 
Omaha Monday afternoon, the party will 
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CHICAGO 
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principal stores, 
banks, business 


houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
moderate cost. 
Kk. N. Mathews, 
President. 
R. E. Kelliher, 
Manager. 











arrive in Rapid City on Tuesday morn- 
ing, September 9. For members using 
the Twin Cities gateway, arrangements 
will be made for special cars leaving 
Minneapolis on Monday morning, Sep 


tember & and arriving in Rapid City on 


Tuesday morning. 
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National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1930 
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The Law Relating 


THe Law RELATING TO AUTOMOBILE INSURANCE is 
already well known as the first text book on a subject 
of constantly increasing importance. 


The First Edition, published in 1921, has been out 
of print for several years. It received commenda- 
tion from many high legal authorities. Many requests 
have been received for a new edition. 











SIMPSON 











$8.50 Delivered 


The Eastern Underwriter Company 
New York 


110 Fulton Street 


to Automobile Insurance 


The new Second Edition cites and analyzes more than 1000 auto- 
mobile insurance cases and contains more than three times the amount 


of text contained in the First Edition. All the English and Canadian 


cases are included. 


Every phase of automobile insurance law is covered. The state- 
ment of the law necessarily includes many of the leading principles 
of insurance law generally. 


Where necessary, the essential facts of each case are stated in 
detail. 


The Second Edition is not a mere digest, but a treatise of 477 pages, 
arranged in 21 chapters, containing 380 sections. 


A Table of Cases and a comprehensive analytical Index facilitate 
reference. 


The book is the work of a legal author and editor of many years’ 
experience, for several years contributing editor of the American 
and English Encyclopedia of Law, Second Edition, and author, editor 
and translator of several legal text books. 


The following is one of many endorsements: 


“You may be interested to know that our people who have 
studied the book are most enthusiastic in their commendation 


of it.” 
PART I PART II 
Automobile Insurance Generally Matters Pertaining to the Different 
Chapter Kinds of Automobile Insurance 
I. Constitution of the Contract Chapter 
li. Construction of Policy XIII. Fire Insurance 


III. Reformation of Policy Theft Insurance 


e 3 Collision Insurance 
IV. Cancellation of Policy ‘ 
V. Notice and Proofs of Loss Sig Confiscation Insurance 
VI. Agents, Brokers and Adjusters XV IL ee eee Insurance 
VII. Arbitration, Appraisal and . T lability Insurance 
Award XIX. Insurance Policies and Bonds 
VIII. Extent of Loss and Amount of ae Public Service 
Recovery — ane 
X, Option to Mesate XX. Compulsory Liability Insur- 
; ance 
Xx. —e and Warran- XXI. Mutual and Reciprocal Com- 


panies and Associations 
Table of Cases 
Index 


XI. Subrogation 
Actions and Defenses 





ORDER BLANK 





eee nee eee ne ern nr a 
The Eastern Underwriter Co., 
110 Fulton Street, New York City. 
Gentlemen: 
Please send me.................... a of the new 


Second Edition of Simpson on THE LAW 
RELATING TO AUTOMOBILE INSURANCE, 
price $8.50. 
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Report on Progress 

Of Loadline Meeting 
MANY NATIONS REPRESENTED 
H. B. Walker of United States Nomi- 


nates Admiral Oliver as President 
of Conference in London 








At the first meeting of the Interna- 
tional Load Line Conference at the For- 
eign Office in London official delegates 
were present from Australia, Austria, 
Belgium, Canada, Chile, Cuba, Free City 
of Danzig, Denmark, Estonia, Finland, 
France, Germany, Greece, Hungary, Ice- 
land, India, Irish Free State, Italy, Ja- 
pan, Latvia, Mexico, Netherlands, New 
Zealand, Norway, Paraguay, Peru, Po- 
land, Portugal, Spain, Sweden, Union of 
Socialist Soviet Republics, United States 
and Yugoslavia. Representatives from 
the League of Nations were also pres- 
ent. 

William Graham, president of the 
the Board of Trade, extended a cordial 
welcome to all the delegates, experts and 
others associated with the Conference 
on behalf of his Majesty’s Government 
in the United Kingdom. 

“There can be no doubt,” he contin- 
ued, “about the very great importance 
of a Conference of this kind, and it must 
be encouraging to all of us that such a 
very large number of countries are rep- 
resented. Further, we start with the ad- 
vantage of the report of the Load Line 
Committee, over which Sir Charles San- 
ders presided, which report, I under- 
stand, is accepted as a basis for discus- 
sion by all the countries represented 
here. 

“There are, of course, not only the 
great problems associated with an inter- 
national load line itself and the impor- 
tance of securing a uniform standard 
which will be applicable to the maritime 
services of the world, but also those 
particular problems which are associated 
with timber ships and with tankers, and, 
indeed, a great deal of technical matter 
on which it would be quite inappropri- 
ate for me to detain you in an intro- 
ductory address. 

“Further, the subject which we have 
to consider together in the coming wecks 
is one which is vital to the safety and 
the progress of mercantile services all 
over the world, and to the interchange 
of commodities upon which the prosper- 
ity of different countries so very largely 
depends. 

“For those reasons I trust that both 








INSURANCE IN VENEZUELA 





Only Two Native Companies of Impor- 
tance; Most of Coverage Handled by 
Agents of Foreign Insurers 


According to a report on the general 
financial situation on Venezuela there 
are only two native companies of im- 
portance working in that country, La 
Previsora and Fenix, both having head 
offices at Caracas, capital of Venezuela. 
They write life, fire and marine; all 
other types of coverage are largely writ- 
ten by foreign companies and Lloyd’s. 
La Previsora has a capital of 6,000,000 
3olivares, of which two millions are 
paid up, and Fenix has a capital of 
twelve millions with three millions paid 
up. Both companies are largely rein- 
sured with foreign companies. 

Foreign companies wishing to obtain 
a license for writing business in Vene- 
zuela have to show title to unencumbered 
real property in the value of at least 
200,000 Bolivares and for life insurance 
business at least 500,000 Bolivares. Brit- 
ish, American, German and other com- 
panies are writing business there through 
agents without complying with the above- 
mentioned legal requirement. Foreign 
companies control most of the business. 


BRIDGE TO CARRY $24,280,000 





Hudson River Bridge Now Insured for 
$13,000,000; to Be Increased as 
Construction Proceeds 

The new big bridge across the Hud- 
son River from West 178th street in 
New York City, to Fort Lee, N. J., 
carries $13,110,000 of inland marine in- 
surance as of June 1 and this will be in- 
creased month by month as construction 
proceeds until a total coverage of $24,- 
280,000 is reached as of April 1, 1931. 
This contract has been placed by Ar- 
thur Swid of Jersey City, a broker, with 
a number of Eastern underwriters and 
covers against the following large num- 
ber of risks: 

“Against all direct loss or damage to 
the insured property, whether caused by 
or resulting from fire, or measures taken 
to extinguish fire, explosions or con- 
cussions by explosion, collision, light- 
ning, flood, rising water, floating ice, 
tornado, hurricane, cyclone, wind storm, 
waterspout, tidal wave, cloudburst, rain 
storm, falling meteor, earthquake or 
other acts of God, malicious mischief, 
piracy, banditry, sabotage, anarchy, or 
other acts of violence, strikes, labor dis- 
turbances, riots, or other civil commo- 
tions, collapse or failure of the bridge 
structure or any part thereof. 

“Tt is especially understood and agreed 
that this policy covers against direct loss 
or damage arising from capture, seizure 
or detention, or from any attempt there- 
at, or the consequences thereof, or the 
direct or remote consequences of any 
hostility, arising from the act of any 
government, people or persons whatso- 
ever whether on account of any illicit 
or prohibited trade, or any trade in ar- 
ticles contraband of war, or the viola- 
tion of any law, regultion or otherwise. 
Also loss or damage resulting from 
measures or operations incident to war, 
whether before or after the declaration 
thereof. Nothing herein to the con- 
trary this rider may be canceled on 
thirty days’ notice.” 








in the broad features of the problem 
which you have to consider and in its 
technical detail a programme will be at- 
tained in the coming days which will be 
generally acceptable, and which will min- 
ister to the commercial progress to which 
I have just referred.” 

H. B. Walker, the head of the United 
States delegation, said he recalled with a 
great deal of pleasure that they nomi- 
nated as their president last year a 
member of the Admiralty, and it gave 
him great pleasure to nominate Admiral 
Oliver as president of this conference. 
Admiral Sir Henry Oliver then took the 
chair. 


Fine Arts Prospects 
Growing in Number 


LARGE COLLECTIONS IN U. S. 





America Fore Group Stresses Impor- 
tance of Insuring These Huge Values 
Against Many Hazards 





In the last few years the rapid ac- 
quisition of added wealth here has re- 
sulted in material increases in the col- 
lections of works of art in the United 
States, according to the Fidelity-Phenix, 
which estimates that in five years the 
private collections of paintings, statuary 
and rare books have been enlarged about 
40% and are now worth well above a 
quarter of a billion dollars. In addition, 
there are the immensely valuable col- 
lections in museums, schools and librar- 
ies. The Rembrandts, alone, owned in 
the United States, are believed to be 
worth some $10,000,000. 

“Many of the private collections are 
surprisingly large,” says Vincent L. Gal- 
lagher, in charge of the company’s in- 
land marine department, which issues 
“fine arts” insurance coverage. “There 
is an individual collection of paintinss 
and statuary in an Ohio city, for ex- 
ample, that is valued at $5.000,000; and 
another in Washington, D. C., owned by 
a man whose name seldom is seen in 
print, which is of similar worth. 

$2,000,000 Collections Numerous 

“Collections appraised at from $500,- 
000 to $2,000,000 are now numerous, and 
one collector of rare books has accu- 
mulated volumes costing $1,500,000. We 
find that some men of wealth set aside 
regular sums to maintain funds solelv 
for the purpose of buying paintings and 
other art objects. 

“Fine arts insurance covers paintings, 
tapestries, statuary, rare books and man- 
uscripts and goes considerably farther 
than the usual fire protection, safeguard- 
ing owners against the consequences of 
damage resulting from the careless 
housewoman or maid running a broom 
handle or finger through a rare canvas 
or tapestry, against theft, leakage from 
water pipes and so on. Antique furni- 
ture, however, is not insurable if it is 
in use. 

“Besides criminals who steal for profit 
there are numerous ‘cranks,’ the com- 
pany’s records show, who make a hobby 
of acquiring pieces of art without the 
formality of purchase. 

“The theft of the ‘Mona Lisa’ is the 
most widely known crime of its kind, 
but recently eighteen old masters were 
abstracted from a London gallery, the 
canvases including, according to report, 
examples of the work of Rembrandt and 
Van Dyck, being cut from their frames. 
They were part of a private collection 
offered for sale. Such larse thefts are 
believed to be the work of international 
criminals who have to dispose of their 
loot with the utmost care and to wealthy 
collectors distant from the scenes of 
their crimes. The great and growing 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $7,289,004.71 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $12,994,064.64 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,394,635.82 
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wealth here makes this country a favor-. 
ite market.” 

Not long ago, in New York, a rare 
Italian painting vanished from a trunk 
in the basement of a local hotel. Small 
canvases and miniatures that may be 
concealed about the person are often 
stolen during public exhibitions. Be- 
cause of the international nature of fine 
arts insurance, loss adjusters and in- 
vestigators are located in all parts of the 
world. 





ELTON MILLMAN’S NEW POST 





To Develop and Supervise Inland Marine 
Dep’t. for the E. G. Pieper 
Companies in Providence 

Elton Millman, for some time head of 
the inland marine department of the 
Thames & Mersey in New York, has 
joined the Rhode Island, Guaranty Fire 
and the Merchants of Providence of the 
EK. G. Pieper group to develop and su- 
pervise an inland marine department for 
these companies at the head offices at 
Providence. These companies hereto- 
fore have not engaged actively in this 
phase of the marine business. 

Mr. Millman has been in insurance for 
about sixteen years, starting in the in- 
land marine department of Weed & 
Kennedy, New York brokers, and later 
went with the National Liberty group as 
underwriter and manager of the inland 
marine department under the general 
supervision of Assistant Secretary Harry 
A. Grant. From this connection Mr. 
Millman went to the Thames & Mersey. 





“CITY OF HONOLULU” LOSS 

Approximately $2,500,000 in hull in- 
surance is involved in the fire which re- 
sulted last week in the sinking of the 
steamship “City of Honolulu” while 
moored at Honolulu harbor. The insur- 
ance was placed with a large number 
of companies through New York, San 
Francisco and London. It is believed 
that the damage to the hull will be at 
least $1,000,000. 





Bar Ass’n Report 


(Continued from Page 1) 
ceedings in this state, the merchants 
have become aroused and require a re- 
adjustment of legal conditions and a 
proper tribunal to determine their busi- 
ness rights and obligations. 

“The state of New York is one of 
the largest manufacturing and trading 
countries of the world. Its port of New 
York is one of the greatest ports in 
existence. Great as its trade is at this 
time, it is steadily growing greater. 

Commercial Tribunals Necessary 

“One essential thing that fails the 
merchants now is the law court. Con- 
tempt of the law and the lawyers will 
increase unless a remedy is found for 
existing conditions. The civilized world 
in all its legal history has conclusively 
shown that commercial tribunals in some 
form are necessary and successful. All 
the great maritime countries of Europe, 
save Italy, possess them. We should 
provide them. 

“This committee holds no brief for any 
particular type of court or for any par- 
ticular legal system for the trial of com- 
mercial causes. But it is firmly of the 
opinion that a remedy for existing mer- 
cantile difficulties must be found and 
applied. It believes that the matter is of 
such importance that a study to ascer- 
tair. a proper remedy should be made 
at cnee, and that it should be done by 
a competent and separate committee 
whose entire time should be devoted to 
this difficult subject. It, therefore, rec- 
ommends to the officers and executive 
committee of this Association the ap- 
pointment of such a committee, whose 
duty it shall be to examine into the pos- 
sibilities of the creation of a commercial 
court or of a separate judicial system for 
the trial of commercial causes, and such 
other relief as may seem to it to be er- 
fective, and to report at its earliest con- 
venience the results of its labor.” 
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Dr. J. R. Neal Is Elected 
H. & A. Conference Head 


WAWASEE MEETING A SUCCESS 





New Committee Formed to Work With 
State Legislatares; Companies to 


Study Net Rate Table 





Wawascee, Ind. Some 5.—Dr. J. R. Neal, 
secretary and medical director, Abraham 
Lincoln Life of Springfield, IIL, was for- 
mally clected president of the Health & 
\ccident Underwriters’ Conference to- 
day as the twenty-ninth annual conven- 
tion of the Conference came to a cli- 
max after three days of good speeches, 
round table get-togethers, good fellow- 
ship and entertainment. Dr. Neal has 





DR. J. R. NEAT 


been chairman of the executive commit- 
tee for the past year and his good work 
in this capacity came in for justified 
praise in the address of T. Leigh 
Thompson, retiring president. 

Nearly 100 Attended 


The convention got under way on 


Tuesday with nearly one hundred lead- 
ing health and accident underwriters on 
hand. Commissioner Clarence C. Wy- 
song made a hit with his address of 
welcome, starting off in a facetious vein 
but then changing his manner and giv- 
ing the underwriters some excellent ad- 


vice as to the conduct of 
departments. He urged that claim ad- 
justing be conducted so as to make it 
an asset for the business and asserted 


their claim 


that proper claim work can be made 
more profitable to the companies than 
any other form of advertising. The 


commissioner reminded the underwrit- 
ers that their adjusters are moulders of 
public opinion and urged the settlement 
of all claims so as to avoid misunder- 
standings and leave the claimant smiling 
and a friend of the comnany. 

Sidney Story of the Chicago 
tion of Commerce urged the underwrit- 
ers to take an active interest in na- 
tional and international affairs, particu- 


Associa- 


larly in the development of an adequate 
American merchant marine. 

The program was built around the 
general theme “Our Responsibilities,” 
based upon the responsibility of the ac- 
cident and health underwriters to the 
public, the agent. and their companies. 
Round table ‘discussions were entered 
into with enthusiasm and the program 
was so arranged as to give plenty of 
opportunities to enjoy the outdoor at- 
tractions of Lake Wawasee and vicinity. 
Speed boat trips on the lake were the 
special attraction. 

New Legislative Committee Formed 


An important step toward a more con- 
structive and unified program of educa- 
tional, legislative and public relations 
work was taken at the Wednesday morn- 
ing session when the Conference ap- 
proved the action of the executive com- 
mittee providing for the consolidation 
of the special committee on co-operation 
and taxation, headed by J. W. Scheer, 
Inter Ocean Casualty, with the stand- 
ing committee on legislation. The new 
body is to be known as the legislative 
and public relations committee. Harold 
Rk. Gordon, executive secretary of the 
Conference, was named its secretary and 
his duties were specified to include the 
task of gathering and compiling infor- 
mat’on as to proposed legislation af- 
fecting the health and accident busi- 
ness; to arrange, if possible, with the 
various state insurance departments for 
the Conference to receive advance in- 
formation on proposed rulings affecting 
the business; to visit such departments 
and work with committees of the state 
legislatures. 

This matter was brought to the at- 
tent‘on of the executive committee by 
Mr. Scheer, who pointed out that there 
was a degree of conflict between the 
aims of the two committees. In turn 
Ir. Neal presented it to the Conference. 
It is expected that much constructive 
work will be done if the new committee 
is able to get advance information on 
proposed departmental rulings. 

To Revise Pennsylvania Primer for 
Use in Massachusetts 
Approval was also given to a revi- 
sion of the Pennsylvania primer for ac- 
cident and health insurance so as to 
make it adaptable to Massachusetts. Dr. 
W. A. Granville of the Washington Fid- 
elity National Life told the convention 
of the effectiveness of the Pennsylvania 
primer in giving health and accident 
agents material for the state examina- 
tion required there. He said the Massa- 
chusetts primer is important because it 
applies to a state not requiring the 
standard provision. Sensing a trend to- 
ward agency qualification and examina- 
tion laws, Dr. Granville thought it time- 
ly that the Conference take the lead in 
preparing an adequate text book. The 
new primer which will be available to 
members at cost together with the old 
line one will aid in preparation of text 

books for other states. 
Discussion on Net Rate Table 

At the Tuesday night session of the 
executive committee there was consid- 
erable discussion on the preliminary net 
rate table compiled by Executive Secre- 
tary Gordon. Some contended that his 
showing was inadequate but the major- 

(Continued on Page 37) 
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NEW TOWNER CLASSIFICATION 


Changes Rate on Railroads and Public 
Utilities to 1% of Contract Price 
For Its Term 


A new classification of construction 
contracts was made last week by the 
Towner Rating Bureau embracing rail- 
roads and public utilities on which the 
rate is now 1% of the contract price 
for its term instead of 14% for two 
years and 3% of 1% on the unfinished 
work per annum until completion of the 
job. It is specified that dams are ex- 
cluded from this classification inasmuch 
as they are in a class by themselves. 

The bulletin sent out by the Towner 
bureau explained the change in classi- 
fication in the following fashion: “Rail- 
roads and public utilities plan and carry 
out a program of extension involving 
new construction under the supervision 
of their own construction and engincer- 
ing departments. Usually they furnish 
material equipment necessary to such 
construction so that the contractor does 
not go into debt for it and the surety’s 
liability for the contractor’s debts is pro- 
portionately diminished. Their contracts 
are usually awarded to contractors care- 
fully selected and approved by their en- 
gineering departments, by whom the 
work is supervised and unit costs are 
estimated with extreme accuracy. 

“Time is so important in such con- 
struction programs that contracts taking 
more than two years to complete are 
practically unknown.” 





E. J. FAULKNER MARRIED 

Edwin T. Faulkner. nresident. Wood- 
men Accident Co. of Lincoln, Neb., and 
Miss Mary Elizabeth Thornton were 
married in that city Mav 31. The cere- 
mony was performed in the brilliant gar- 
den of the bride’s mother. with three 
hundred persons present. Mr. and Mrs. 
Faulkner spent the first part of their 
honeymoon at the Health & Accident 
Underwriters’ Conference meeting this 
week at Wawascee, Ind. 





FOSTER AT LIEN LAW DINNER 

Leighton Foster, insurance super- 
intendent of Ontario, who is a visitor 
in New York City, was one of the guests 
of honor Wednesday night at the Hotel 
Commodore dinner given bv the building 
industry in honor of the Joint Legisla- 
tive Lien Law Committee. This was a 
new experience for Superintendent Fos- 
ter and he enjoyed it. 


OHIO FEDERATION MEETING 





Date Set for June 10 in Columbus; 
B. Donaldson, T. L. Cunneen and 
C. S. Younger to Speak 


The menace of government in_ busi- 
ness, taxation and compulsory automo- 
bile insurance will be among the prin- 
cipal subjects considered at the annual 
convention of the Insurance Federation 
of Ohio which will be held at the Desh- 
ler-Wallick Hotel in Columbus June 10. 
It is expected that several hundred in- 
surance men, representing nearly every 
county in the state, will be in attendance 
at the meeting. 

James R. Milliken of Cincinnati, presi- 
dent of the Federation, will preside at 
the convention. Leading speakers will 
be T. B. Donaldson, former state su- 
perintendent of insurance for Pennsyl- 
vania; Terence L. Cunneen, manager, 
insurance department, Chamber of Com- 
merce of the United States, and Judge 
C. S. Younger, Ohio superintendent of 
insurance. 





Bill to Create Board to Study 


Demerit Plan in Bay State 
The Massachusetts Senate has passed 
to be ingrossed a bill creating a board 
of appeal from compulsory automobile 
liability insurance rates and_ providing 
for a study by that board of the ques- 
tion of establishing a demerit system of 
compulsory insurance rating. The bill 
was reported by the ways and means 
committee and based on two bills re- 
ported by the insurance committee. 
Senator Brodbine of Revere desired 
to have substituted for the measure a 
bill providing for a demerit system of 
motor vehicle insurance. This he with- 
drew and then offered the same idea 
in an amendment which was rejected. 





DIVIDEND TO CREDITORS 

Albert Conway, superintendent of in- 
surance in New York, has declared a 
second dividend of 10% on all debts of 
the Fifth Avenue Mutual Indemnity, an 
automobile company taken over for Ii 
quidation in April, 1926, after less than 
a year of operation, The first dividend 
of 30% was declared last year. 





SPRING GOLF MATCH JUNE 19 

The annual spring golf tournament ©! 
the Casualty & Surety Club of New 
York will be held on June 19 at th 
Leewood Golf Club, Crestwood, N. Y 
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Consider Amendments 
To D. of C. Code Bill 


HOLD HEARING IN WASHINGTON 





Capital Requirements of Stock and Mu- 
tual Cos. Changed; Section Relating 
to Reciprocals Revised 





Consideration was given yesterday at 
a hearing in Washington, D. C., to sug- 
gested life and casualty amendments to 
the bill before the House of Representa- 
tives creating an insurance code for the 
District of Columbia. It will be remem- 
bered that th's bill was originally in- 
troduced last fall and when opposition 
developed at the initial hearings work 
was started on necessary amendments 
which has now been completed. 

The changes proposed to make the 
code acceptable to all concerned include 
a reduction in the capital requirements 
of stock companies: a reduction from 
$1,000.000 to $400,000 as the reauired 
amount of surplus for mutual companies 
to write fidelity bonds; elimination of 
the clause which would have authorized 
the insurance superintendent to strive 
for uniformity in the insurance laws of 
the various states; a provision that we 
mestic companies must be examined a 
least once in three years instead of oe 
years, as orginally specified in the bill, 
and a general revision of the section re- 
lating to reciprocal insurance. 

The original provision regarding incon- 
testability of life insurance policies has 
been deleted and as a_ substitute the 
section found usually in state laws on 
th’s subject has been incorporated. This 
was done as the result of a suggestion 
of Charles G. Taylor, Jr., assistant man- 
ager of the Pc eH Ro of Life Insur- 
ance Presidents. Another amendment 
would germit life insurance companies 
to value their policies on the American 
men ultimate table of mortality at their 
option, 





HAAS & HOWELL CHANGE 


Haas & Howell of Atlanta, for the 
past thirty-five vears general agents of 
the Fidelity & Deposit for the state of 
Georgia, has arranged with the com- 
pany to relinquish all its territory ex- 
cept the city of Atlanta. This agency 
recently made a_ similar arrangement 
with the Maryland Casualty. 

The Fidelity & Deposit has appo‘nt- 
ed Fred L. Nesbitt, manager of the 
southeastern district, and he will super- 
vise Georgia outside of Atlanta. 





OPENS UPTOWN BRANCH 

The Indenendence Indemnity this week 
onened a New York branch office at 
60 East Forty-second street under the 
management of Harold S. Greene, who 
has been production manager at the 
downtown office of the company at 136 
William street. 





ELECT ABRAHAMS AND CULLEN 

The National Surety has elected to. its 
directorate Howard Abrahams,  vice- 
nresident. and Vincent Cullen, vice-pres- 
ident in charge of Greater New York ac- 
tivities. 





FNTERED IN MASSACHUSETTS 

The Home Indemnitv has been li- 
censed in Massachusetts and has named 
Frnest D. Richmond, Jr., of Boston as 
State agent. 





FORMING PUBLIC SURETY CO. 

The Public Suretv Co. is being formed 
in New Vork to have a paid-in capital 
of $250,000 and a paid-in surplus of 
$125,000. 





TICENSED IN KANSAS 
The Standard Surety & Casualtv has 
been licensed in Kansas. making forty- 
three states in which the company is 
now entered. 





SAFE-GLASS COMPULSORY 
Governor Frank G. Allen of Boston 
has signed a bill compelling use of “Non- 
Scatterable” glass in passenger motor 
vehicles for hire. 








Seaboard announces 





Connecticut 
Kentucky 
Illinois 
Indiana 
Kansas 
Maryland 


states: 
Iowa 
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We are now licensed to transact fidelity and surety 
business in the following states: 


Application for license is pending in the following 


Minnesota 


Maine Ohio 

ass, Penna, 
Mich. Rhode Island 
New York Vermont 
New Jersey D, of C. 
New Hamp. 


Missouri 
Wisconsin 
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E. D. Livingston, President 
Head Office—80 John St., N. Y. 
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TO ATTEND CHICAGO HEARING 





Many Leading Executives to Present 
Their Views on Acquisition Costs 
Before Commissioners 
A flock of casualty and surety execu- 
tives are planning to be present next 
week at the Chicago acquisition cost 
hearing, called by the National Con- 
vention of Insurance Commissioners for 

June 11. Among them are: 

J. J. Meador, United States Casualty; T. S. 
Sampson, Century Indemnity; J. Collins Lee, 
Hartford Accident; J. J. Graham, Hartford 
Steam Boiler; J. M. Haines, London Guar- 
antee; R. H. Thompson, Maryland Casualty; 
T. J. Falvey, Massachusetts Bonding; H. P. 
Jackson, Bankers’ Indemnity; Norman R. Moray, 
Southern Surety; E. M. Allen, National Sure- 
ty; W. L. Mooney, Aetna Life & Affiliated 
Companies; W. E. McKell, American Surety; 
H. A. Behrens, Continental Casualty; A. J. 
Ferres, Fidelity & Casualty; C. R. Miller, Fid- 
elity & Deposit. 

Also, A. Duncan Reid, 
Jesse S. Phillips, 


Globe Indemnity; 
Great American Indemnity; 
C. F. Frizzell, Indemnity Insurance Co. of 
North America; W. A. Edgar, United States 
F. & G.; B. D. Lecklider, Ohio Casualty of 
Hamilton, Ohio; Ray B. Duboc, Western Auto- 
mobile Casualty of Fort Scott, Kansas; Spencer 
Welton, Union Indemnity and New York In- 
demnity; Lee A. Phillips, Pacific Indemnity; 
George Neuberger, Union Automobile of Los 
Angeles; E. P. Van Reed, American Casualty; 
Hal H. Smith, Central West Casualty; Frank 
B. Martin, Yorkshire Indemnity; Edward T. 
Harrison, Universal Automobile of Dallas, and 
C. A. Funkhouser, Liberty Insurance Co. of 
Dayton, 





JACOBSEN SUCCEEDS DRISCOLL 


C. F. W. Jacobsen has succeeded W. 
D. Driscoll as metropolitan district man- 
ager for the American Employers’ at 
81 John street. He has been with the 
company for the past few years as as- 
sistant underwriter in the New York 
office of the Employers’ Liability, the 
parent company. Mr. Driscoll’s future 
plans are not as yet announced. 


BEST’S CASUALTY BOOK OUT 
New Feature This Year Is Statistical 
Table Showing Stockholders’ Gains 
Per Share and Other Data 
The casualty and surety edition of 
Best’s Insurance Reports came out this 
week covering in complete detail an an- 
alysis of the underwriting and invest- 
ment operations of 1929 of all casualty 
and surety companies in the United 
States. The book is cighty-two pages 

larger than last year’s edition. 

A valuable addition this vear is the 
statistical table showing the stockhold- 
ers’ gains per share, liquidating value 
per share of stock of each stock com- 
pany, together with a complete invest- 
ment exhibit showing not only the cash 
income from investments but unrealized 
appreciation and depreciation of security 
holdings. 

The underwriting exhibit now covers 
a period of seven years and shows an 
analysis of underwriting results for each 
of the classes written. This table will 
be added to each year until a ten-year 
statistical exhibit is completed. 

Another statistical feature is a com- 
pilation of the underwriting results of 
the companies by classes of business 
for a one-year period and a seven-year 
period, which is shown in the last por- 
tion of the text. These tables show 
the experience of stock and mutual com- 
panies by classes of business for the 
year 1929 and the average and the same 
experience for stock and mutual compa- 
nies for the seven-year period 1923 to 
1929 and the average of all companies. 
The third part of the tables shows a 
recapitulation of the underwriting re- 
sults for stock and mutual companies 
by class of coverage for a seven-year 
period, giving the reader a definite pic- 
ture of the trend of casualty and sure- 
ty underwriting during the past seven 
years. 
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ity appeared to confirm the rates as 
presented. It was voted, however, to 
have the analysis sent to each Confer- 
ence member for perusal. Mr. Gordon 
will continue his research. The compa- 
nies will have their actuaries examine 
the rates in comparison with their own 
experience so as to give the Conference 
the most accurate data as to net cost of 
their business. 


Banquet a Jolly Affair 


The prize winners in the annual golf 
tournament received their trophies at 
the annual banquet on Wednesday night 
at which Dr. Neal presided. The win- 
ners included Rollin B. Smith, president 
of the American Fidelity, 
149; Verne Ray, 


low net score, 
Hoosier Casualty, low; 
gross 161; Dr. Neal, second low net, 151; 
H. G. Royer, second low gross, 168. 
The kickers handicap was a draw with 
J. F. Ramey, O. F. Hogan, United In- 
surance, and J. Charles King, Hooper 
Holmes Bureau, having a tie for high 
gross. They divided a box of tees. 

The high point of the fun was reached 
when Dr. Neal made H. G. Royer of the 
Great Northern Life pay his foursome 
obligations of the day before he would 
deliver the prize. E. C. Edmonds was 
given a special prize for his efficient 
handling of the singing at the banquet. 

The entertainment was furnished by 
the Lincoln National Life of Fort 
Wayne, A. J. McAndless, vice-president, 
being in charge. The speaker was F. kK. 
Landis, noted lawyer and_ politician of 
Indianapolis, who is a brother of Judge 
Kenesaw M. Landis, the baseball ezar. 
His speech was entertaining and inspi- 
rational. 


Membership at High Point 


The membership committee of which 
Frank P. Proper is chairman reported 
total membership of ninety-seven com- 
panies which is a gain of two for the 
year. This was made possible by the 
addition of six companies and the with- 
drawal of four companies. The new 
members include the American Bankers, 
Jacksonville, Ill; American — Fidelity, 
General Life, Kansas City; Employers 
Mutual Indemnity, Mountain States, 
Hollywood, and Sterling Casualty, Chi- 
cago. The resignations were American 
Insurance Union, Great American Cas- 
ualty, Mid-Continent Life, and Pan 
American Life. 

R. S. Hills, Massachusetts Bonding, 
chairman of the Manual Committee, re- 
ported that the new manual would he 
ready in November or December and he 
urged the companies to supply data as to 
several lines of employment such as 
rayon making, glass handling, and the 
like. Mr. Hills was thanked by Presi- 
dent Thompson for his untiring efforts 
in behalf of the manual. 


Highlights in Dr. Neal’s Career 

Dr. Neal, the new president of the 
Conference, has seen many years of ex- 
perience in the medical end of the life 
insurance business, having started in 
1914 as medical director of the Commer- 
cial Health & Accident of Illinois after 
serving in the United States Public 
Health Service and engaging himself for 
a time in private practice. When the 
Commercial Health & Accident consol- 
idated with the Mutual Life of Illinois 
Dr. Neal became one of the original 
directors of the latter company and later 
a signatory of its charter as a_ stock 
company. He was one of the first physi- 
cians who answered the call to colors 
during the World War and served with 
distinction in France since which time 
he has devoted all his energies to the 
offices of secretary and medical director 
of the Abraham Lincoln Life. 

Dr. Neal is a pharmaceutical graduate 
of Kentucky University and a graduate 
of Northwestern Medical College; has 
long been active in state and national 
medical circles: served as first vice-pres- 
ident of the Illinois State Medical So- 
ciety and chairman of its legislative com- 
mittee for many years. 
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Employers’ Liability 
Host to Winning Agents 


8 AT FOUR-DAY CONVENTION 





“Profitable Producers” Program Includ- 
ed Two Business Sessions, Golf, Mo- 
tor Trips and Annual Outing 





The Employers’ Liability home office 
in Boston and the New Ocean House, 
Swampscott, Mass., were the scenes of 
considerable activity for the first four 
days of this week upon the occasion of 
the “Profitable Producers” convention of 
the company which was attended by 
eighty-five agents from Pennsylvania, 
Maryland and several southern states. 
These agents were production winners 
in a contest for new business lasting 
from last October to April and many 
of them have also been competing to 
win one of the trips to London in con- 
nection with the company’s Golden Jubi- 
lee contest which has been in progress 
ever since the first of the year. 


E. C. Stone Welcomes Agents 

The visiting agents were in a holiday 
mood as the convention formally opened 
on Monday with a luncheon at the New 
Ocean House followed by a delightful 
motor trip along the North Shore and 
golf for those who preferred to play. 
In the evening there was a reception, 
dinner and entertainment. The first bus- 
iness session opened the next day in 
the Samuel Appleton building, Boston, 
and it gave Edward C. Stone, United 
States manager of the Employers’ who 
was chairman of the meeting, the op- 
portunity to thank the delegates for what 
they had done during the contest and 
to wish them every enjovment during 
the get-together period. There were a 
few other addresses bv various depart- 
ment heads but most of the time was 
devoted to a general discussion from the 
floor. After an afternoon of motor trips, 
golf and baseball the day came to a 
close with a dinner at the Hotel Stat- 
ler, Boston, and a theatre party. 

1,400 at Annual Outing : 

One of the features of the convention 
was the annual outing at Swampscott 
on Wednesday of the entire Employers 
group with more than 1,400 employes 
and friends in attendance. Outdoor 
events which go to make such affairs a 
success were the order of the day with 
special events for the visiting agents. 

The final business session of the con- 
vention on Thursday was held at the 
New Ocean House followed by a motor 
trip in the afternoon and the closing 
dinner in the evening. Much credit is 
due to John J. Murray, superintendent 
of the production department, for the 
good work done by his committee on 
arrangements consisting of T. J. Quin- 
lan, P. C. Lewis, J. Chester Mullen and 
Frank D. Tibbetts, who was general 
chairman of the outing committee. 

List of Those Attending 

The following agents made up the con- 
vention party: 

Pennsylvania: Thornley B. Wood, Roy R. 
Allsopp, Walter Semisch, C. Collison, T. G. 
Donnell, Wallace Deacon, J. F. Mitchell, 
Streeper Karr, A. B. Guest, W. C. Gegler, 
Sidney T. Johnson and E, M. Simpson, all of 
Philadelphia; R. Forsyth, J. D. Guernsey ana 
D. Harold Dennis of Pittsburgh; Thomas B. 
Stockham of Morrisville; C. C. Gruver of York; 
R. E. Wallace of Harrisburg; C. E. Lenhart 
of McKeesport and J. S. Carroll of Wilkes- 
Barre. 

Maryland: H. F. Klinefelter, F. I. Wheeler, 
E. N. Witler, E. C. Knight, Frederick R. Small 
and John H. Filler of Baltimore. 

Virginia: J. M. Zeiler and W. C. Anderson 
of Richmond; Julian Rutherfoord of Roanoke; 
S. O. McCue and M. T. Bohannon of Nor- 
folk; Harry Lee Dechert of Harrisonburg; and 
P. R. Stone of Martinsville. 

Delaware: F. H. 


Simonton of Wilmington. 
New Jersey: H. S. 


St. John, William F. Ef- 
finger, Isaac Cohn, Sterling McDevitt, Henry 
Durna and H. P. Peterson of Newark; J. M. 
Rutala of Bridgeton: H. S. Marmorstein of 
Jersey City; Harry Heins of Cranford; Morris 
Lobel of Perth Amboy; C. V. DuBois of Free- 
hold and H. S. Calvert of Asbury Park. 

North Carolina: R. L. Price of Charlotte; 
A. M. Moseley of Greenville; Frank H. Reade 
of Durham; Finley W. Long and J. K. Spencer 
of Winston-Salem; R. S. Baylor and H. A. 
Meissel and Gordon H. Schenck of Greensboro. 

South Carolina: TL. A. Grier, B. C. Lankford 
of Spartanburg; and R. F. Brownlee of Ander- 
son. 

Mississippi: Eugene Peresich of Biloxi; Clif- 


ton_ Livingston of Yazoo City; Harold D. Lucey 
of Meridian ; Joe Mitchell of Clarksdale. 

Louisiana: William N. Simons; R. Douglas 
Branch and James E. Hassinger of New Or- 
leans; Thomas M. Hart of Shreveport; E. J. 
Seymour and Ned Leigh of Monroe; G. J. 
Vincent of Kaplan. 

Georgia: Lawrence P. McRae, J. C. Bowie, 
William P. Colquitt, H. W. Powell, Hubert L. 
Blackwell and Floyd Robertson of Atlanta; W. 
G. Morton of Columbus; J. R. Spinks of La- 
Grange; and Edward J. Davis of Albany. 

Alabama: F, L. Giblin of Mobile; Raymond 
M. Jones and D. H. Waldrop of Birmingham. 

Florida: Marion Bowles, Jacksonville. 





OPENS PITTSBURGH BRANCH 





Guardian Casualty Selects Edward Ball 
to Head New Office; Fully 
Equipped for Business 
The Guardian Casualty of Buffalo has 
opened a Pittsburgh office for the writ- 
ing of all casualty and surety lines 
under the management of Edward Ball 
as resident vice-president. Mr. Ball is 
a thoroughly experienced surety under- 
writer with a background of twenty-five 
years in this line. He will have asso- 
ciated with him in his new capacity sev- 
eral large brokers handling special surety 
or casualty lines in the Pittsburgh dis- 
trict. His appointment will have no ef- 
fect on his representation of the Inde- 
pendence Companies for aviation lines in 

western Pennsylvania. 

The Guardian Casualty will also estab- 
lish a claim department in connection 
with the new Pittsburgh office. It is also 
contemplated that branches will be es- 
tablished in that city of the Automobile 
Security Companies, the Metropolitan 
Securities Corp., of Cleveland and the 
Metropolitan Commercial Corp., of Buf- 
falo in which the officers of the Guard- 
ian are largely interested. 

Established two years ago, the Guard- 
ian Casualty rolled up a premium vol- 
ume of $2,000,000 last year. It is backed 
by the M. & T. Trust Co. of Buffalo 
and affiliated with the Merchants Cas- 
ualty of the same city. Its surety vice- 
president is Edmund A, Tallman, for- 
merly with the Royal Indemnity. 





TEASDALE GOING TO COAST 





Vice-President of Continental Casualty 
to Supervise Western Territory 
From San Francisco 


C. A. Teasdale, vice-president of the 
Continental Casualty, is to move his 
headquarters to San Francisco, Cal., in 
order to exercise executive supervision 
over the western territory. He will begin 
there July 1. 

Mr. Teasdale has been a vice-presi- 
dent of the company for about a year. 
He has spent a great deal of time on 
the Pacific Coast in that capacity. In 
addition to his office with the company, 
he is president of California Agencies, 
Inc. 





TO HEAR REAR ADMIRAL BYRD 





Accepts Invitation of Nat’l Safety Coun- 
cil as Banquet Speaker at 
Big Annual Congress 

Rear Admiral Richard E. Byrd, now 
en route to New York City after a two 
year trip to the South Pole, has definite- 
ly accepted the invitation of the National 
Safety Council to be its chief banquet 
speaker at the nineteenth annual safety 
congress and exposition to be held in 
Pittsburgh September 29 to October 3. 
The noted Polar explorer will bring to 
the safety experts his story of Antarctic 
adventures. 


WRITES ERLANGER BOND 


The metropolitan branch of the Con- 
solidated Indemnity in New York has 
executed the bond of $2,200,000 or- 
dered by Surrogate Foley to be fur- 
nished by S. J. Baron as temporary ad- 
ministrator of the estate of A. L. Er- 
langer. This bond was required pend- 
ing the result of the suit of Charlotte 
N. Fixel to break the Erlanger will. 





MOVE NEWARK OFFICES 
The Newark branch office of the Hart- 
ford Accident & Indemnity is now lo- 
cated in new and larger offices in the 
Military Park Building. 
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QUESTION BANK LIABILITY 





Safe Deposit Vaults Robbed While St. 
Louis Institution Was Preparing 
To Move To New Quarters 

Just who will stand the losses to box- 
holders from the recent looting of safe 
deposit boxes of the Grand National 
Bank of St. Louis, Mo., is a question 
that may have to be decided by the 
courts. On the morning of May 25 bur- 
glars secured over $200,000 in cash. 
bonds, jewelry and other valuables of 
the box holders, as well as about $20,- 
000 of cash belonging to the bank. The 
Fidelity & Deposit, which had insured 
the bank against burglarv has announced 
that the bank’s claim will be paid. The 
cashier and custodian of the bank have 
been placed under bond pending inves- 
tigation. 

Under ordinary circumstances the bank 
would not be responsible for the valu- 
ables of the box-holders, but the cir- 
cumstances of the loss may lead the box- 
holders to take the matter into court. 
How many of these individuals may have 
had insurance themselves is not known. 
It has been revealed that prior to the 
robbery the bank had removed the sev- 
enteen-ton burglar-proof door which cov- 
ered the vault entrance preparatory to 
moving the safe deposit department to 
new quarters in the Continental Life 
building. The bank was also without a 
burglar alarm system. It is probable 
that the individual box-holders will con- 
tend that the bank is liable because at 
the time of the robbery their boxes 
were not kept in a burglar-proof vault 
nor was adequate protection provided. 

Ed Mays, president of the Grand Na- 
tional Bank. is also president of the 
Continental Life. 





BANK ROBBERIES DROP IN MO. 


Efforts of State Bankers Association 
Believed to Be Partly Responsible; 
Burglaries on the Increase 

Missouri bank burglaries have in- 
creased during the past fiscal year but 
bank robberies have dropped consider- 
ably. according to the annual report of 
the Missouri Bankers Association made 
by the secretary, W. Frank Keyser. 

During the year there were fourteen 
bank burglaries compared with ten the 
nrior year and the loot increased from 
$860 to $5,945. Bank holdups totaled s*x- 
teen of which fifteen were successful, 
and cash and sectrities valued at $54.- 
905 were taken. In the fiscal vear 1928- 
29 bank robberies numbered thirty-four 
of which twenty-nine were successful 
and the losses amounted to $119,471. 

The association in the past year has 
been offering special rewards for the 
capture of bank robbers and it is be- 
lieved that this has helped to keep down 
holduns, Twentv-eight awards totaling 
$18.150 were paid for captured robbers 
during the fiscal year. In only two bank 
robberies was no information as to the 
identity of the robbers obtained. Out 
of eighty-five persons suspected of bank 
robbery sixty-cight were punished. 





FURNISHED $15.990 BATL BOND 

The Standard Accident recently fur- 
nished a $15,000 bail bond through its 
New York branch office for James M. 
Maxon, Jr., son of the Enisconal Bishop 
Coadiutor of Tennessee. who ‘s now 
awaiting trial cn the charge of second 
cegree murder. 





THIRD COMPANY ACQUIRED 





Automobile Underwriters of Dallas Joins 
Darby A. Day Fleet; Chicago 
F. & C. to Start About July 1 

The third company to be acquired by 
Darby A. Day of Chicago for the ac- 
count of the Chicago Fidelity & Casualty 
of which he is president, is the Auto- 
mobile Underwriters Insurance Co. of 
Dallas. This company has a capital of 
$350,000, admitted assets of $1,004,571, 
net surplus of $152,397 and net premium 
volume last year of $705,040. 

Purchased by the Darby Day Invest- 
ment Corp., and held by it, the Dallas 
company will continue for the present 
undisturbed with J. 'G. Webster as its 
president, G. W. Baillio as vice-presi- 
dent, and C. Perry as secretary-treas- 
urer. It operates in five states and has 
an agency force of about 300. ; 

In the meantime the Chicago Fidelity 
& Casualty is expecting to get under 
way about July 1. It is planned that 
the company will be licensed to oper- 
ate in the several states in which the 
Automobile Underwriters, Continental 
Indemnity Co. of America and*the Con- 
tinental Auto Underwriters of Spring- 
field, Ill, are entered. These companies 
now constitute the Darby A. Dav fleet, 
having assets of more than $4,000,000. 
liabilities of about $1,000,000 and a total 
premium income of about $2,500,000. 


INSURANCE LOW, UPKEEP HIGH 

The “Standard Cog” points out: “Re- 
cent figures show the following cost per 
mile for a six-cylinder car selling from 
$1,000 to $12,000. These are concrete 
facts which show the low cost of auto- 
mobile insurance in proportion to the 
upkeep cost.” 
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SEATTLE ADJUSTERS FORM 

The Casualty Adjusters’ Association of 
Seattle was formally organized last week 
with the purpose in view of promoting 
a friendly feeling among adjusters and 
establishing a standard of ethics, as well 
as the fulfillment of an educational pro- 
gram. It is modelled after the San 
Francisco and Los Angeles organizations. 
Wendell Bonsteel, Seattle claims man- 
ager of the Hartford Accident & In- 
demnity was elected chairman and A. E. 
Campbell of Frank Allyn, Inc., was cho- 
sen to head the committee on organiza- 
tion. 





REINSTATED BY MISSOURI 

The Travelers & Operators’ Mutual 
Insurance Co. of Kansas City, Mo., 
which recently was temporarily suspend- 
ed from doing business in Missouri after 
it had cancelled liability and property 
damage policies issued to some 250 ser- 
vice car operators in St. Louis, has been 
fully reinstated by the Missouri Insur- 
ance Department and is again being ac- 
cepted as an ‘insurer by the City of St. 
Louis. 
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Keynote Talk Given 
By T. Leigh Thompson 


LOOKS AHEAD TO THE FUTURE 





Praises Ideals of the Conference in His 
Presidential Address; Tribute to A. 
E. Forrest, H. & A. Pioneer 





In an inspirational talk which brought 
round after round of applause at its 
conclusion T. Leigh Thompson, retiring 
president of the Health & Accident Un- 
derwriters Conference, who is vice- 
president of the National Life & Acci- 
dent of Tennessee, depicted the high 
ideals upon which the business of per- 
sonal insurance rests, took cognizance of 
the progress made in the past decade 
and looked ahead to an encouraging fu- 
ture. He was gracious in his tribute to 
the pioneers of the health and accident 





T. LEIGH THOMPSON 


business who twenty-nine years ago laid 
the foundation of the Conference. He 
referred to Alfred E. Forrest, vice-pres- 
ident and general manager of the North 
\merican Accident, as the only one of 
that galaxy of pioneers who is still “car- 
rying on,” describing him as wise in 
counsel, courageous in defending funda- 
mental principles, courteous and oblig- 
ing. 
Analyzes 1929 Results 

Swinging into the theme of his ad- 
dress Mr. Thompson pictured the acci- 
dent and health business as a fairly ac- 
curate barometer of business conditions. 
“When they are favorable, personal in- 
surance is easily written but when un- 
favorable and it becomes necessary to 
apply the economic axe, the insurance 
premium is usually the first item cut 
out of the family budget.” In this con- 
—- he referred to aftermath of last 
fall’s stock market debacle in which in- 
surance companies became the unwilling 
victims of a sharpened economic axe. 
Under such conditions he thought the 
stock companies could congratulate 
themselves that the 1929 premium in- 
come in accident and health was only 
$2,455,843 less than in 1928, a decrease 
of 14% while the claim ratio was 2.3% 
more than the previous year which was 
doubtless due to the influenza epidemic 
during the first quarter of 1929. 

Mr. Thompson referred to the plans 
inaugurated early this year by Executive 
Secretary Harold R. Gordon to collect 
premium and claims data from member 
companies by means of monthly reports 
and he heartily recommended this plan 
to the consideration of the convention. 
He paid a justified tribute to Mr. Gor- 
don’s efficiency, ability and unselfish ser- 


vice in the interests of the Conference, 
saying that he “works like a Trojan, 
executes like a genius and withal is a 
most affable gentleman. Then he said: 

“It is also my pleasure to say that it 
is an easy job to be president of this 
Conference when the chairman of its 
executive committee has the wisdom, 
ability, kindness and delightful personal- 
ity of Dr. J. R. Neal.” 


High Calling of the Business 


The speaker then set forth his estima- 
tion of the essential objective of person- 
al insurance, showing how it was unique 
unto itself, how it was conditioned on 
the inability of the “person” to func- 
tion normally and how its purpose is to 
relieve human beings of the sufferings 
and privations incident to death and 
bodily disability and in a measure to 
increase their opportunities of success 
and the pursuit of happiness. Continu- 
ing, he said: 

“With this understanding of the na- 
ture and great objectives of our busi- 
ness, should we not highly esteem and 
have a sincere and deep appreciation of 
the exalted dignity and the human val- 
ues of our ‘high calling’? Does not a 
business of this kind demand the high- 
est ideals of safety and solvency, in- 
tegrity, fair dealing and clean practices ? 
Can we, with the approval of conscience, 
fail to faithfully fulfill our contract prom- 
ises? Will our self respect permit us 
to drive ‘hard bargains’ with those who 
gave to us in trust their sweat- of-the- 
brow earnings for simply a ‘promise to 
pay’ at some indeterminate time? Should 
we deal in human values on the level 
of a huckster peddling lifeless commodi- 
ties that make dung hills? 

“Tt is known to all men that the Health 
& Accident Underwriters’ Conference 
stands for those high ideals comprehen- 
sively embodied in the Golden Rule. If 
there be a member of this Conference 
whose business is not conducted in ac- 
cordance with these ideals, it should be 
branded with the infamy of a Judas Is- 
cariot and driven from Conference fel- 
lowship as an Ishmaelite.” 


What of the Future? 


Mr. Thompson dwelt at some length 
upon the future of personal insurance, 
his opinion being that the progress made 
in the last decade is a trustworthy ba- 
sis upon which to forecast future prog- 
ress. In the course of his remarks he 
mentioned the high peak of 100 billion 
dollars reached in ordinary life insur- 
ance, the deep root taken by group life, 
accident and health insurance, compen- 
sation for occupational accidents as a 
permanent policy of state governments 
and the speed with which industrial and 
commercial accident and health is reach- 
ing out and extending its beneficient 
protection to all classes from the hum- 
blest wash woman to the high salaried 
business and professional man. He con- 
tinued : 

“As I vision our future, the highway 
of progress is clearly marked, but it is 
not yet graded and_ hard-surfaced 
throughout its length. We have, to be 
sure, already cut down many _ heavy 
grades, straightened out many sharp 
curves, smoothed over many _ rough 
bumps and leveled up many deep holes, 
but state legislatures with members of 
super-insurance knowledge and wisdom 
continue to meet bi-annually, insurance 
commissioners continue to make ‘rulings’ 
based upon neither law nor gospel and 
courts continue to interpret our policy 
contracts as mere ‘scraps of paper.’ It 
is also a fact that we have successfully 
beaten down many of the barriers that 
stood between insurance companies and 
public confidence, but the public does 
not yet quite give full ‘faith and cred- 
it’ to our ‘promise to pay.’” 

He emphasized that accident and 
health carriers would not be materially 


(Continued on Page 40) 


Keen Interest Taken in 
Round Table Meetings 


INTRODUCTORY PAPERS READ 





Leaders in Discussion Were Messrs. 
Gordon, Rogers, McNeill, Manzel- 


mann, Patterson and Young 





The health and accident men entered 
into round table discussions on impor- 
tant problems in their business with en- 
thusiasm on Tuesday and Wednesday 
with introductory papers being read by 
Harold R. Gordon, executive secretary 
of the Conference; Chester W. McNeill, 
president, Massachusetts Accident; P. H. 
Rogers, manager, accident and health 
department, Massachusetts Bonding; 
George F. Manzelmann, agency director, 
North American Accident; John Patter- 
son, president, Midland Casualty, and 
George W. Young, Jr., Inter-State Busi- 
ness Men’s Accident Association, Des 
Moines. Keen interest was taken in 
these discussions and it was the con- 
sensus of opinion that round table meet- 
ings were most effective in clarifying 
and interpreting new trends and existing 
practices in the business. 

Gordon Tells Results of Survey 

In his paper Mr. Gordon presented 
both sides of the question: “Should Re- 
newal Premiums Be Increased at the 
Older Ages?” He admitted that this 
question was a debatable one involving 
consideration of whether rates should be 
increased on renewals. He told how his 
office had just completed a survey among 
members of the Health & Accident Un- 
derwriters’ Conference as to their prac- 
tice at the present time in handling risks 
at the older ages. The first question 
asked in this survey, “Do you increase 
your rates on old business when the 
policyholder reaches age fifty?” brought 
a response from 70% of the companies 
as in favor of not increasing the premi- 
um; 15% in favor of increasing the pre- 
mium at age 50 and/or 60, and 15% 
in favor of reducing the benefits with 
the same premium. 

The second question, “To what age 
do you permit a policyholder to carry 
his accident insurance? His combina- 
tion accident and health policy ?” brought 
the following response: 


Accident Only 
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Combination Policies 
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The Affirmative Side 

Mr. Gordon then discussed the affirma- 
tive side of his question, pointing out 
how the accident fatality rate, particu- 
larly for males, increased considerably 
at the older ages. “From age forty-five 
on we can expect a marked increase in 
accidental deaths, the principal cause of 
which are falls,” he said. “Moreover, 
the degenerative diseases incident to the 
older ages retard recovery from acci- 
dental injury and in many cases death 
takes place from comparatively minor 
injuries. Therefore, if we would make 
a scientific computation of that portion 
of disability premium chargeable for ac- 
cidental death we would have to in- 
crease that part of the premium ac- 
cording to the increase in age. 

The speaker said the second indisput- 
able fact is that the duration of disa- 
bility lengthens as age increases, adding 
that due to those degenerative changes 
taking place past middle life, ability to 
recover rapidly from injury or illness is 
impaired with the result that claims are 
of much longer duration at the younger 
ages. 

The Negative Side 
Coming to the negative side of the 


IND. 





question, Mr. Gordon said it was point- 
ed out by many that although the mor- 
bidity rate does increase at the older 
ages, the increase is not so great as to 
prevent a level premium being charged 
to take care of this increase without 
prejudice to the younger risks. He said 
that the statistical bureau of the Con- 
ference in an analysis of both its acci- 
dent and sickness loss experience did 
not find a marked or very perceptible 
increase of disability at the older ages. 
He said further: 

“Those who say that it is not neces- 
sary to increase the premiums at older 
ages point out that accident and health 
insurance experience differs materially 
from the morbidity experience of the 
general public. They concede an increase 
in morbidity as age increases but point 
out that this does not necessarily mean 
that loss experiences under accident and 
health insurance will increase according 
to age for these reasons: (1) accident 
and health companies are permitted a 
selection and since they select only nor- 
mal risks in good health a great many 
substandard risks who ultimately would 
develop bad e«perience at the older ages 
would not be insured; (2) accident and 
health insurance is cancellable term in- 
surance and during the younger ages 
and up to age fifty, companies are per- 
mitted to retire those risks which have 
become impaired. This leaves a very 
select class of business on the books to 
be retained at the older ages. 

Before closing Mr. Gordon emphasized 
that perhaps the most practical reason 
for not increasing the rates on old busi- 
ness at the older ages is a psychological 
one; that underwriters are almost wholly 
in accord with the theory that an in- 
crease in premiums is productive of an 
adverse selection against the company 
and a resultant heavy loss ratio. 


Rogers on Standard Provisions 
No. 17 and No. 20 


The contention of P. H. Rogers, Mas- 
sachusetts Bonding, in his paper on the 
question “In What Policy Forms Should 
Standard Provisions No. 17 and No. 20 
Be Used?” was that the logical and 
proper use of these provisions involves 
underwriting principles that are gener- 
ally accepted as sound and proper. He 
said, therefore, that the use of these 
two provisions should lead the compa- 
nies to rather uniform practice regard- 
ing them. On the contrary there is 
very little uniformity, he added. 

After giving an explanation of the 
No. 17 provision and pointing out that 
every full coverage disability _ policy 
should include this provision Mr. Rogers 
said: “The fact remains that a great 
many companies do not use it in their 
standard provisions and it is my impres- 
sion that this is because certain abuses 
have grown up in connection with that 
provision. It is a protective clause and 
when properly used there is nothing 
about it unfair to an insured. The trou- 
ble is that over-zealous claim adjusters 
have sometimes used the provision as a 
weapon, have invoked the authority the 
company has to pro rate even though 
the additional insurance taken out does 
not over insure.” 

It was Mr. Rogers’ feeling that the 
provision had probably been left out of 
policies because the companies felt it 
would lessen sales resistance. He said 
he did not agree with this opinion since 
if the No. 17 clause were uniformly and 
properly used there would be no occa- 
sion for trouble with the insured. 

Discussing the use of the No. 20 pro- 
vision the speaker said that it was usu- 
ally found in the type of policies that do 
not ordinarily contain No. 17. He con- 
tinued: “It does not seem desirable to 
use paragraph 20 in the ordinary full 
coverage cancellable disability policy. 
* * * To include paragraph 20 in the 
average policy does not permit that flex- 
ibility of judgment which good under- 
writing requires. The matter of mini- 
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Employers’ Liability 
Host to Winning Agents 


8 AT FOUR-DAY CONVENTION 





“Profitable Producers” Program Includ- 
ed Two Business Sessions, Golf, Mo- 
tor Trips and Annual Outing 





The Employers’ Liability home office 
in Boston and the New Ocean House, 
Swampscott, Mass., were the scenes of 
considerable activity for the first four 
days of this week upon the occasion of 
the “Profitable Producers” convention of 
the company which was attended by 
eighty-five agents from Pennsylvania, 
Maryland and several southern states. 
These agents were production winners 
in a contest for new business lasting 
from last October to April and many 
of them have also been competing to 
win one of the trips to London in con- 
nection with the company’s Golden Jubi- 
lee contest which has been in progress 
ever since the first of the year. 

E. C. Stone Welcomes Agents. 

The visiting agents were in a holiday 
mood as the convention formally opened 
on Monday with a luncheon at the New 
Ocean House followed by a delightful 
motor trip along the North Shore and 
golf for those who preferred to play. 
In the evening there was a reception, 
dinner and entertainment. The first bus- 
iness session opened the next day in 
the Samuel Appleton building, Boston, 
and it gave Edward C. Stone, United 
States manager of the Employers’ who 
was chairman of the meeting, the op- 
portunity to thank the delegates for what 
they had done during the contest and 
to wish them every enjovment during 
the get-together period. There were a 
few other addresses bv various depart- 
ment heads but most of the time was 
devoted to a general discussion from the 
floor. After an afternoon of motor trips, 
golf and baseball the day came to a 
close with a dinner at the Hotel Stat- 
ler, Boston, and a theatre party. 

1,400 at Annual Outing ‘ 

One of the features of the convention 
was the annual outing at Swampscott 
on Wednesday of the entire Employers 
group with more than 1,400 employes 
and friends in attendance. Outdoor 
events which go to make such affairs a 
success were the order of the day with 
special events for the visiting agents. 

The final business session of the con- 
vention on Thursday was held at the 
New Ocean House followed by a motor 
trip in the afternoon and the closing 
dinner in the evening. Much credit is 
due to John J. Murray, superintendent 
of the production department, for the 
good work done by his committee on 
arrangements consisting of T. J. Quin- 
lan, P. C. Lewis, J. Chester Mullen and 
Frank D, Tibbetts, who was. general 
chairman of the outing committee. 

List of Those Attending 

The following agents made up the con- 
vention party: 

Pennsylvania: Thornley B. Wood, Roy R. 
Allsopp, Walter Semisch, C. Collison, T. G. 
Donnell, Wallace Deacon, J. F. Mitchell, 
Streeper Karr, A. B. Guest, W. C. Gegler, 
Sidney T. Johnson and E. M. Simpson, all of 
Philadelphia; R. Forsyth, J. D. Guernsey ana 
D. Harold Dennis of Pittsburgh; Thomas B. 
Stockham of Morrisville; C. C. Gruver of York; 
R. E. Wallace of Harrisburg; C. E. Lenhart 
of McKeesport and S. Carroll of Wilkes- 
Barre. 

Maryland: H. F, Klinefelter, F. I. Wheeler, 
E. N. Witler, E. C. Knight, Frederick R. Small 
and John H. Filler of Baltimore. 

Virginia: J. M. Zeiler and W. C. Anderson 
of Richmond; Julian Rutherfoord of Roanoke; 
S. O. McCue and T. Bohannon of Nor- 
folk; Harry Lee Dechert of Harrisonburg; and 
P. R. Stone of Martinsville. 

Delaware: F. H. Simonton of Wilmington. 

New Jersey: H. S. St. John, William F. Ef- 
finger, Isaac Cohn, Sterling McDevitt, Henry 
Durna and H. P. Peterson of Newark; J. M. 
Rutala of Bridgeton: H. S. Marmorstein of 
Jersey City; Harry Heins of Cranford; Morris 
Lobel of Perth Amboy; C. V. DuBois of Free- 
hold and H. S. Calvert of Asbury Park. 

North Carolina: R. L. Price of Charlotte; 
A. M. Moseley of Greenville; Frank H. Reade 
of Durham; Finley W. Long and J. K. Spencer 
of Winston-Salem; R. S. Baylor and H. A. 
Meissel and Gordon H. Schenck of Greensboro. 

South Carolina: L. A. Grier, B. C. Lankford 
of Spartanburg; and R. F. Brownlee of Ander- 


Mississippi: Eugene Peresich of Biloxi; Clif- 


ton Livingston of Yazoo City; Harold D. Lucey 
of Meridian; Joe Mitchell of Clarksdale. 

Louisiana: William N. Simons; R. Douglas 
Branch and James E. Hassinger of New Or- 
leans; Thomas M. Hart of Shreveport; E. J. 
Seymour and Ned Leigh of Monroe; G. J. 
Vincent of Kaplan. 

Georgia: Lawrence P. McRae, J. C. Bowie, 
William P. Colquitt, H. W. Powell, Hubert L. 
Blackwell and Floyd Robertson of Atlanta; W. 
G. Morton of Columbus; J. R. Spinks of La- 
Grange; and Edward J. Davis of Albany. 

Alabama: F, L. Giblin of Mobile; Raymond 
M. Jones and D. H. Waldrop of Birmingham. 

Florida: Marion Bowles, Jacksonville. 





OPENS PITTSBURGH BRANCH 





Guardian Casualty Selects Edward Ball 
to Head New Office; Fully 
Equipped for Business 
The Guardian Casualty of Buffalo has 
opened a Pittsburgh office for the writ- 
ing of all casualty and surety lines 
under the management of Edward Ball 
as resident vice-president. Mr. Ball is 
a thoroughly experienced surety under- 
writer with a background of twenty-five 
years in this line. He will have asso- 
ciated with him in his new capacity sev- 
eral large brokers handling special surety 
or casualty lines in the Pittsburgh dis- 
trict. His appointment will have no ef- 
fect on his representation of the Inde- 
pendence Companies for aviation lines in 

western Pennsylvania. 

The Guardian Casualty will also estab- 
lish a claim department in connection 
with the new Pittsburgh office. It is also 
contemplated that branches will be es- 
tablished in that city of the Automobile 
Security Companies, the Metropolitan 
Securities Corp., of Cleveland and the 
Metropolitan Commercial Corp., of Buf- 
falo in which the officers of the Guard- 
ian are largely interested. 

Established two years ago, the Guard- 
ian Casualty rolled up a premium vol- 
ume of $2,000,000 last year. It is backed 
by the M. & T. Trust Co. of Buffalo 
and affiliated with the Merchants Cas- 
ualty of the same city. Its surety vice- 
president is Edmund A, Tallman, for- 
merly with the Royal Indemnity. 





TEASDALE GOING TO COAST 





Vice-President of Continental Casualty 
to Supervise Western Territory 
From San Francisco 
C. A. Teasdale, vice-president of the 
Continental Casualty, is to move his 
headquarters to San Francisco, Cal., in 
order to exercise executive supervision 
over the western territory. He will begin 

there July 1. 

Mr. Teasdale has been a _ vice-presi- 
dent of the company for about a year. 
He has spent a great deal of time on 
the Pacific Coast in that capacity. In 
addition to his office with the company, 
he is president of California Agencies, 
Inc. 





TO HEAR REAR ADMIRAL BYRD 





Accepts Invitation of Nat’] Safety Coun- 
cil as Banquet Speaker at 
Big Annual Congress 

Rear Admiral Richard E. Byrd, now 
en route to New York City after a two 
year trip to the South Pole, has definite- 
ly accepted the invitation of the National 
Safety Council to be its chief banquet 
speaker at the nineteenth annual safety 
congress and exposition to be held in 
Pittsburgh September 29 to October 3. 
The noted Polar explorer will bring to 
the safety experts his story of Antarctic 
adventures. 





WRITES ERLANGER BOND 


The metropolitan branch of the Con- 
solidated Indemnity in New York has 
executed the bond of $2,200,000 or- 
dered by Surrogate Foley to be fur- 
nished by S. J. Baron as temporary ad- 
ministrator of the estate of A. L. Er- 
langer. This bond was required pend- 
ing the result of the suit of Charlotte 
N. Fixel to break the Erlanger will. 


MOVE NEWARK OFFICES 
The Newark branch office of the Hart- 
ford Accident & Indemnity is now lo- 
cated in new and larger offices in the 
Military Park Building. 
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QUESTION BANK LIABILITY 





Safe Deposit Vaults Robbed While St. 
Louis Institution Was Preparing 
To Move To New Quarters 

Just who will stand the losses to box- 
holders from the recent looting of safe 
deposit boxes of the Grand National 
Bank of St. Louis, Mo., is a question 
that may have to be decided by the 
courts. On the morning of May 25 bur- 
glars secured over $200,000 in cash. 
bonds, jewelry and other valuables of 
the box holders, as well as about $20,- 
000 of cash belonging to the bank. The 
Fidelity & Deposit, which had insured 
the bank against burglarv has announced 
that the bank’s claim will be paid. The 
cashier and custodian of the bank have 
been placed under bond pending inves- 
tigation. 

Under ordinary circumstances the bank 
would not be responsible for the valu- 
ables of the box-holders, but the cir- 
cumstances of the loss may lead the box- 
holders to take the matter into court. 
How many of these individuals may have 
had insurance themselves is not known. 
It has been revealed that prior to the 
robbery the bank had removed the sev- 
enteen-ton burglar-proof door which cov- 
ered the vault entrance preparatory to 
moving the safe deposit department to 
new quarters in the Continental Life 
building. The bank was also without a 
burglar alarm system. It is probable 
that the individual box-holders will con- 
tend that the bank is liable because at 
the time of the robbery their boxes 
were not kept in a burglar-proof vault 
nor was adequate protection provided. 

Ed Mays. president of the Grand Na- 
tional Bank. is also president of the 
Continental Life. 


BANK ROBBERIES DROP IN MO. 








Efforts of State Bankers Association 
Believed to Be Partly Responsible; 
Burglaries on the Increase 

Missouri bank burglaries have  in- 
creased during the past fiscal year but 
bank robberies have dropped consider- 
ably. according to the annual report of 
the Missouri Bankers Association made 
by the secretary, W. Frank Keyser. 

During the year there were fourteen 
bank burglaries compared with ten the 
nrior year and the loot increased from 
$860 to $5,945. Bank holdups totaled s*x- 
teen of which fifteen were successful, 
and cash and sectrities valued at $54 - 
005 were taken. In the fiscal vear 1928- 
29 bank robberies numbered thirty-four 
of which twenty-nine were successful 
and the losses amounted to $119.471. 

The association in the past year has 
been offering special rewards for the 
capture of bank robbers and it is be- 
lieved that this has helped to keep down 
holduns, Twentv-eight awards totaling 
$18.150 were paid for captured robbers 
during the fiscal year. In only two bank 
robberies was no infcrmation as to the 
identity of the robbers obtained. Out 
of eighty-five persons suspected of bank 
robbery sixty-cight were punished. 





FURNISHED $15.990 BAIL BOND 

The Standard Accident recently fur- 
nished a $15,000 bail bond through its 
New York branch office for Tames M. 
Maxon, Jr., son of the Enisconal Bishop 
Coadiutor of Tennessee. who ‘s now 
awaiting trial cn the charge of second 
degree murder. 





THIRD COMPANY ACQUIRED 


Automobile Underwriters of Dallas Joins 
Darby A. Day Fleet; Chicago 
F. & C. to Start About July 1 

The third company to be acquired by 
Darby A. Day of Chicago for the ac- 
count of the Chicago Fidelity & Casualty 
of which he is president, is the Auto- 
mobile Underwriters Insurance Co. of 
Dallas. This company has a capital of 
$350,000, admitted assets of $1,004,571, 
net surplus of $152,397 and net premium 
volume last year of $705,040. 

Purchased by the Darby Day Invest- 
ment Corp., and held by it, the Dallas 
company will continue for the present 
undisturbed with J. G. Webster as its 
president, G. W. Baillio as vice-presi- 
dent, and C. Perry as secretary-treas- 
urer. It operates in five states and has 
an agency force of about 300. : 

In the meantime the Chicago Fidelity 
& Casualty is expecting to get under 
way about July 1. It is planned that 
the company will be licensed to oper- 
ate in the several states in which the 
Automobile Underwriters, Continental 
Indemnity Co. of America and*the Con- 
tinental Auto Underwriters of Spring- 
field, Ill., are entered. These companies 
now constitute the Darby A. Dav fleet, 
having assets of more than $4,000,000. 
liabilities of about $1,000,000 and a total 
premium income of about $2,500,000. 


INSURANCE LOW, UPKEEP HIGH 


The “Standard Cog” points out: “Re- 
cent figures show the following cost per 
mile for a six-cylinder car selling from 
$1,000 to $12,000. These are concrete 
facts which show the low cost of auto- 
mobile insurance in proportion to the 
upkeep cost.” 





Gasoline at 20 per gala... 0066 ciccces -0136 
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SEATTLE ADJUSTERS FORM 

The Casualty Adjusters’ Association of 
Seattle was formally organized last week 
with the purpose in view of promoting 
a friendly feeling among adjusters and 
establishing a standard of ethics, as well 
as the fulfillment of an educational pro- 
gram. It is modelled after the San 
Francisco and Los Angeles organizations. 
Wendell Bonsteel, Seattle claims man- 
ager of the Hartford Accident & In- 
demnity was elected chairman and A. F. 
Campbell of Frank Allyn, Inc., was cho- 
sen to head the committee on organiza- 
tion. 





REINSTATED BY MISSOURI 

The Travelers & Operators’ Mutual 
Insurance Co. of Kansas City, Mo., 
which recently was temporarily suspend- 
ed from doing business in Missouri after 
it had cancelled liability and property 
damage policies issued to some 250 ser- 
vice car operators in St. Louis, has been 
fully reinstated by the Missouri Insur- 
ance Department and is again being ac- 
cepted as an‘insurer by the City of St. 
Louis. 
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Keynote Talk Given 
By T. Leigh Thompson 


LOOKS AHEAD TO THE FUTURE 





Praises Ideals of the Conference in His 
Presidential Address; Tribute to A. 
E. Forrest, H. & A. Pioneer 





In an inspirational talk which brought 
round after round of applause at its 
conclusion T. Leigh Thompson, retiring 
president of the Health & Accident Un- 
derwriters Conference, who is vice- 
president of the National Life & Acci- 
dent of Tennessee, depicted the high 
ideals upon which the business of per- 
sonal insurance rests, took cognizance of 
the progress made in the past decade 
and looked ahead to an encouraging fu- 
ture. He was gracious in his tribute to 
the pioneers of the health and accident 





T. LEIGH THOMPSON 


business who twenty-nine years ago laid 
the foundation of the Conference. He 
referred to Alfred E. Forrest, vice-pres- 
ident and general manager of the North 
American Accident, as the only one of 
that galaxy of pioneers who is still “car- 
rying on,” describing him as wise in 
counsel, courageous in defending funda- 
mental principles, courteous and _ oblig- 
ing. 


Analyzes 1929 Results 


Swinging into the theme of his ad- 
dress Mr. Thompson pictured the acci- 
dent and health business as a fairly ac- 
curate barometer of business conditions. 
“When they are favorable, personal in- 
surance is easily written but when un- 
favorable and it becomes necessary to 
apply the economic axe, the insurance 
premium is usually the first item cut 
out of the family budget.” In this con- 
nection he referred to aftermath of last 
fall’s stock market debacle in which in- 
surance companies became the unwilling 
victims of a sharpened economic axe. 
Under such conditions he thought the 
stock companies could congratulate 
themselves that the 1929 premium in- 
come in accident and health was only 
$2,455,843 less than in 1928, a decrease 
of 14% while the claim ratio was 2.3% 
more than the previous year which was 
doubtless due to the influenza epidemic 
during the first quarter of 1929. 

Mr. Thompson referred to the plans 
inaugurated early this year by Executive 
Secretary Harold R. Gordon to collect 
premium and claims data from member 
companies by means of monthly reports 
and he heartily recommended this plan 
to the consideration of the convention. 
He paid a justified tribute to Mr. Gor- 
don’s efficiency, ability and unselfish ser- 


vice in the interests of the Conference, 
saying that he “works like a Trojan, 
executes like a genius and withal is a 
most affable gentleman. Then he said: 

“Tt is also my pleasure to say that it 
is an easy job to be president of this 
Conference when the chairman of its 
executive committee has the wisdom, 
ability, kindness and delightful personal- 
ity of Dr. J. R. Neal.” 


High Calling of the Business 


The speaker then set forth his estima- 
tion of the essential objective of person- 
al insurance, showing how it was unique 
unto itself, how it was conditioned on 
the inability of the “person” to func- 
tion normally and how its purpose is to 
relieve human beings of the sufferings 
and privations incident to death and 
bodily disability and in a measure to 
increase their opportunities of success 
and the pursuit of happiness. Continu- 
ing, he said: 

“With this understanding of the na- 
ture and great objectives of our busi- 
ness, should we not highly esteem and 
have a sincere and deep appreciation of 
the exalted dignity and the human val- 
ues of our ‘high calling’? Does not a 
business of this kind demand the high- 
est ideals of safety and solvency, in- 
tegrity, fair dealing and clean practices? 
Can we, with the approval of conscience, 
fail to faithfully fulfill our contract prom- 
ises? Will our self respect permit us 
to drive ‘hard bargains’ with those who 
gave to us in trust their sweat-of-the- 
brow earnings for simply a ‘promise to 
pay’ at some indeterminate time? Should 
we deal in human values on the level 
of a huckster peddling lifeless commodi- 
ties that make dung hills? 

“It is known to all men that the Health 
& Accident Underwriters’ Conference 
stands for those high ideals comprehen- 
sively embodied in the Golden Rule. If 
there be a member of this Conference 
whose business is not conducted in ac- 
cordance with these ideals, it should be 
branded with the infamy of a Judas Is- 
cariot and driven from Conference fel- 
lowship as an Ishmaelite.” 


What of the Future? 


Mr. Thompson dwelt at some length 
upon the future of personal insurance, 
his opinion being that the progress made 
in the last decade is a trustworthy ba- 
sis upon which to forecast future prog- 
ress. In the course of his remarks he 
mentioned the high peak of 100 billion 
dollars reached in ordinary life insur- 
ance, the deep root taken by group life, 
accident and health insurance, compen- 
sation for occupational accidents as a 
permanent policy of state governments 
and the speed with which industrial and 
commercial accident and health is reach- 
ing out and extending its beneficient 
protection to all classes from the hum- 
blest wash woman to the high salaried 
business and professional man. He con- 
tinued : 

“As I vision our future, the highway 
of progress is clearly marked, but it is 
not yet graded and_hard-surfaced 
throughout its length. We have, to be 
sure, already cut down many _ heavy 
grades, straightened out many _ sharp 
curves, smoothed over many _ rough 
bumps and leveled up many deep holes, 
but state legislatures with members of 
super-insurance knowledge and wisdom 
continue to meet bi-annually, insurance 
commissioners continue to make ‘rulings’ 
based upon neither law nor gospel and 
courts continue to interpret our policy 
contracts as mere ‘scraps of paper.’ It 
is also a fact that we have successfully 
beaten down many of the barriers that 
stood between insurance companies and 
public confidence, but the public does 
not yet quite give full ‘faith and cred- 
it? to our ‘promise to pay.’” 

He emphasized that accident and 
health carriers would not be materially 


(Continued on Page 40) 


Keen Interest Taken in 
Round Table Meetings 


INTRODUCTORY PAPERS READ 





Leaders in Discussion Were Messrs. 
Gordon, Rogers, McNeill, Manzel- 


mann, Patterson and Young 





The health and accident men entered 
into round table discussions on impor- 
tant problems in their business with en- 
thusiasm on Tuesday and Wednesday 
with introductory papers being read by 
Harold R. Gordon, executive secretary 
of the Conference; Chester W. McNeill, 
president, Massachusetts Accident; P. H. 
Rogers, manager, accident and health 
department, Massachusetts Bonding; 
George F. Manzelmann, agency director, 
North American Accident; John Patter- 
son, president, Midland Casualty, and 
George W. Young, Jr., Inter- State Busi- 
ness Men’s Accident Association, Des 
Moines. Keen interest was taken in 
these discussions and it was the con- 
sensus of opinion that round table meet- 
ings were most effective in clarifying 
and interpreting new trends and existing 
practices in the business. 

Gordon Tells Results of Survey 

In his paper Mr. Gordon presented 
both sides of the question: “Should Re- 
newal Premiums Be Increased at the 
Older Ages?” He admitted that this 
question was a debatable one involving 
consideration of whether rates should be 
increased on renewals. He told how his 
office had just completed a survey among 
members of the Health & Accident Un- 
derwriters’ Conference as to their prac- 
tice at the present time in handling risks 
at the older ages. The first question 
asked in this survey, “Do you increase 
your rates on old business when the 
policyholder reaches age fifty?” brought 
a response from 70% of the companies 
as in favor of not increasing the premi- 
um; 15% in favor of increasing the pre- 
mium at age 50 and/or 600, and 15% 
in favor of reducing the benefits with 
the same premium. 

The second question, “To what age 
do you permit a policyholder to carry 
his accident insurance? His combina- 
tion accident and health policy ?” brought 
the following response: 


Accident Only 


No fixed MIMI Scecceascecsdedassae 
Age 70 San Wek eceeeeheknmie aa sel 30% 
Combination Policies 
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The Affirmative Side 

Mr. Gordon then discussed the affirma- 
tive side of his question, pointing out 
how the accident fatality rate, particu- 
larly for males, increased considerably 
at the older ages. “From age forty-five 
on we can expect a marked increase in 
accidental deaths, the principal cause of 
which are falls,” he said. “Moreover, 
the degenerative diseases incident to the 
older ages retard recovery from acci- 
dental injury and in many cases death 
takes place from comparatively minor 
injuries. Therefore, if we would make 
a scientific computation of that portion 
of disability premium chargeable for ac- 
cidental death we would have to in- 
crease that part of the premium ac- 
cording to the increase in age.” 

The speaker said the second indisput- 
able fact is that the duration of disa- 
bility lengthens as age increases, adding 
that due to those degenerative changes 
taking place past middle life, ability to 
recover rapidly from injury or illness is 
impaired with the result that claims are 
of much longer duration at the younger 
ages. 

The Negative Side 
Coming to the negative side of the 


IND. 





question, Mr. Gordon said it was point- 
ed out by many that although the mor- 
bidity rate does increase at the older 
ages, the increase is not so great as to 
prevent a level premium being charged 
to take care of this increase without 
prejudice to the younger risks. He said 
that the statistical bureau of the Con- 
ference in an analysis of both its acci- 
dent and sickness loss experience did 
not find a marked or very perceptible 
increase of disability at the older ages. 
He said further 

“Those who say that it is not neces- 
sary to increase the premiums at older 
ages point out that accident and health 
insurance experience differs materially 
from the morbidity experience of the 
general public. They concede an increase 
in morbidity as age increases but point 
out that this does not necessarily mean 
that loss experiences under accident and 
health insurance will increase according 
to age for these reasons: (1) accident 
and health companies are permitted a 
selection and since they select only nor- 
mal risks in good health a great many 
substandard risks who ultimately would 
develop bad e«perience at the older ages 
would not be insured; (2) accident and 
health insurance is cancellable term in- 
surance and during the younger ages 
and up to age fifty, companies are per- 
mitted to retire those risks which have 
become impaired. This leaves a very 
select class of business on the books to 
be retained at the older ages.” 

Before closing Mr. Gordon emphasized 
that perhaps the most practical reason 
for not increasing the rates on old busi- 
ness at the older ages is a psychological 
one; that underwriters are almost wholly 
in accord with the theory that an in- 
crease in premiums is productive of an 
adverse selection against the company 
and a resultant heavy loss ratio. 


Rogers on Standard Provisions 
No. 17 and No. 20 


The contention of P. H. Rogers, Mas- 
sachusetts Bonding, in his paper on the 
question “In What Policy Forms Should 
Standard Provisions No. 17 and No. 20 
Be Used?” was that the logical and 
proper use of these provisions involves 
underwriting principles that are gener- 
ally accepted as sound and proper. He 
said, therefore, that the use of these 
two provisions should lead the compa- 
nies to rather uniform practice regard- 
ing them. On the contrary there is 
very little uniformity, he added. 

After giving an explanation of the 
No. 17 provision and pointing out that 
every full coverage disability policy 
should include this provision Mr. Rogers 
said: “The fact remains that a great 
many companies do not use it in their 
standard provisions and it is my impres- 
sion that this is because certain abuses 
have grown up in connection with that 
provision. It is a protective clause and 
when properly used there is nothing 
about it unfair to an insured. The trou- 
ble is that over-zealous claim adjusters 
have sometimes used the provision as a 
weapon, have invoked the authority the 
company has to pro rate even though 
the additional insurance taken out does 
not over insure.” 

It was Mr. Rogers’ feeling that the 
provision had probably been left out of 
policies because the companies felt it 
would lessen sales resistance. He said 
he did not agree with this opinion since 
if the No. 17 clause were uniformly and 
properly used there would be no occa- 
sion for trouble with the insured. 

Discussing the use of the No. 20 pro- 
vision the speaker said that it was usu- 
ally found in the type of policies that do 
not ordinarily contain No. 17. He con- 
tinued: “It does not seem desirable to 
use paragraph 20 in the ordinary full 
coverage cancellable disability _ policy. 
* * * To include paragraph 20 in the 
average policy does not permit that flex- 
ibility of judgment which good under- 
writing requires. The matter of mini- 
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mum age limit is not at all a trouble- 
some one for policies are rarely applied 
for by insureds under eighteen and an 
applicant who is regularly employed and 
who is eighteen or over is an acceptable 
risk.” 

In Mr. Rogers’ opinion the provision 
has had its largest use in special cover- 
age policies where the underwriting is 
handled on more or less of a wholesale 
basis and where the premium does not 
warrant obtaining inspection reports. 


McNeill’s Slant on “Not Covered 
Provisions” 


Chester W. McNeill, 
Accident president, brought out in his 
paper on “Not Covered Provisions” that 
for the premium now charged such pro- 
visions in present policies are necessary 
for safety in underwriting and in gen- 
eral are limitations which can readily be 
explained to the insuring public as fair 
and equitable. In retrospect Mr. Mc- 
Neill told how as far back as 1850 the 
high ideal of “giving everything and 
asking nothing” had to be forsaken be- 
cause it was found necessary to take 
certain safeguards so as to protect the 
funds deposited with the companies in 
trust for beneficiaries. 

In 1900, he said, it was stated as a 
rule that accident policies did not cov- 
er disappearance, suicide, hernia, nor 
accidents, nor death, nor loss of limb or 
sight, nor disability resulting wholly or 
partly, directly or indirectly, from in- 
toxication, nor from or while violating 
the laws, nor did they cover injuries 
of which there is no visible mark on 
the body. He then listed a group of 
other conditions under which the acci- 
dent policy was not binding. 

Mr. McNeill observed that at the birth 
of health insurance precaution was tak- 
en that carriers might experiment with 
the coverage they could give and that 
which should be “not covered.” He said 
the first health policies specified the in- 
dividual sicknesses that were covered 
but as underwriting of this line pro- 
gressed it became the practice to speci- 
fy those sicknesses which were “not cov- 
ered.” It then developed that practical- 
ly every sickness was covered but lim- 
ited liability to one-fifth benefit if the 
insured was disabled on account of such 
diseases as tuberculosis, rheumatism, 
paralysis, lame back, lumbago or sci- 
atica. 

Mr. McNeill said that all the compa- 
nies would be desirous of issuing a pol- 
icy renewable for life, granting unlim- 
ited coverage for either accident or sick- 
ness disability and without restriction, 
but he said the matter of reserves en- 
ter into the equation and of necessity 
the insurers face the problem of issu- 
ing the ideal policy which would require 
high premiums such as would prohibit 
increased production, or a policy not 
requiring high reserves with reduced 
premium allowing for its salability. 


Massachusetts 





H. W. HEINRICH’S NEWARK TALK 


“Carelessness is the most frequent 
cause of industrial accidents,” H. W. 
Heinrich, assistant superintendent of en- 
gineering and inspection division of the 
Travelers, declared before the delegates 
at the sixth annual meeting of the East- 
ern Safety Conference held recently 
in Newark. His address was entitled 
“The Relation Between Safety and Suc- 
cess.” 


“More than 90% of accidents are 
chargeable to mental lapses and_ less 
than '0% to physical hazards,” said the 


speaker. “Many plants with carefully 
guarded machinery and careless workers 
produce more accidents than _ poorly 
guarded plants with carefully employes. 
The same factors necessary for success 
are necessary for safety.. These are 
courage, prudence, fair play, knowledge 
of the job at hand, foresight, efficiency 
and planning the job in advance.” 


C. O. Pauley on Proper 
Attitude Toward Public 


UNDERWRITING A WEAK POINT 





Importance of Well Equipped Agents 
Stressed by Great Northern Life 
Official; Raps Premium Taxes 





One of the best talks given before 
the health and accident underwriters 
was by C. O. Pauley, secretary, Great 
Northern Life, on “The Responsibility 
of the Accident and Health Company 
to the Public and to the Agent.” Mr. 
Pauley’s paper covered a lot of ground 
and he took into consideration such 
problems as the responsibility of indi- 
vidual companies to the public, the im- 
portance of selecting agents who are 
properly equipped with a knowledge of 
the business, the advisability of a uni- 
form accident and health policy, the 
company attitude in regard to legislation 
and regulation and the need for satis- 
factory handling of claims. It was his 
feeling that one of the weakest points 
in the accident and health business is 
the underwriting and on this point he 
said: 

True Picture of Applicant Needed 

“We are dependent upon the picture 
of the applicant give; in the applica- 
tion, and his natural tendency is to sup- 
press or minimize every unfavorable 
item. How often the claim adjuster is 
called upon to pay large claims on risks 
that should never have been written. 
We should avail ourselves of every pos- 
sible means of obtaining a true picture 
of the applicant, using impairment rec- 
ords, inspections, asking for additional 
information, and in the present financial 
situation being especially careful as to 
moral hazard and over-insurance. We 
have no right to burden the sound and 
honest policyholder with claims of the 
unsound and dishonest by poor or care- 
less underwriting. 

“This brings us to the subject of poli- 
cies or what shall we give our agents to 
sell. I realize that this is a subject that 
is more or less loaded with dynamite, 
and I am not going to let myself be 
drawn into a discussion of the merits 
of the various kinds of policies such as 
newspaper, limited non-cancellable and 
other types too numerous to mention. 
Probably in the present stage of our 
business they all have their place. In 
any event, regardless of the form of 
policy, whether limited or full coverage, 
they should be presented in such a form 
as to be fair in their terms and intel- 
ligible to the policyholder and not easy 
of misrepresentation by the agent. The 
important thing after all is perhaps not 
so much the actual coverage contained 
in the policy as that the policyholder 
shall get what he thinks he is getting.’ 

Premium Rates 

Referring to the question of premium 
rates as always a vital one, Mr. Pauley 
emphasized: 

“Our rates should always be adequate 
to cover claims, reserves, expenses and 
a reasonable compensation to the agent 
and a margin of safety for surplus or 
profits. I believe you will all agree that 
the premium for full coverage on both 
accident and sickness is so high as to 
be prohibitive to many men of com- 
paratively small income. The only solu- 
tion seems to be to educate the policy- 
holder to the advisability of eliminating 
the myriad of small claims which in the 
aggregate make a large part of our loss- 
es, and to confine his claims to the more 
serious disabilities. This can only be 
done by a reasonable elimination period 
for each disability which the policyhold- 
er can carry himself.” 


Not in Favor of Premium Tax 


Mr. Pauley was outspoken on the sub- 
ject of legislation and state regulation. 


He said in part: “Naturally in dealing 
with legislatures and insurance officials 
charged with regulation of insurance, we 
have our own interests to look after, 
but on the whole the interests of the 
companies are the interests of the pub- 
lic, and since the public is largely in- 
articulate in dealing with matters of this 
kind, it becomes our duty to represent 
the public as well in matters of legisla- 
tion. , 

“For example, I think we are generally 
agreed that from the standpoint of jus- 
tice, there is no reason why insurance 
companies should pay the usual taxes 
paid by other corporations and in addi- 
tion thereto should pay a premium tax 
or a sales tax, if you please, of from 
2% to 3% of all the premiums collected. 
There seems to be a feeling on the part 
of the public and the legislatures as well 
that this is paid by the insurance com- 
panies. Nothing could be further from 
the truth, as, of course, every dollar of 
premium tax is computed as the part of 
the expense loading of the premiums and 
passes on to the individual policyholder. 

“We are all agreed that such a tax 
should be eliminated entirely, but it 
seems to be such an easy way to raise 
revenue, and so painless to the policy- 
holders who actually pay the tax without 
knowing it, that we have become re- 
signed to ea our policyholders taxed 
from 2% to 3% of all the premiums that 
they pay. While we have nearly given 
up the hope of the elimination of such 
taxes, it certainly is our duty to oppose 
any increase, and we should do every- 
thing in our power before legislatures 
to prevent any extension of such taxes.” 

Attitude of Courts and Juries 

The opinion was expressed by the 
speaker that probably the most unsat- 
isfactory relations with the public were 
to be found in the attitude of the courts 
and juries. He declared: “In part we 
are the victim of general prejudice on 
the part of the courts and particularly 
juries against corporations in general 
whenever opposed to the claims of an 
individual. That is a condition that is 
gradually improving with the tremendous 
increase in the number of stockholders 
in corporations, large and small, and 
with the more intimate relationship be- 
tween individuals and corporations in 
general.” 

Mr. Pauley closed his talk by fea- 
turing the company’s responsibilities to 
its agents. He said that it was impor- 
tant to give them policies which they 
could sell, to give them the proper train- 
ing and equipment so that they can sell 
successfully and to allow them sufficient 
commission to enable them to make a 
living. He came out heartily in favor 
of the American Agency System, saying 
that the accident and health business on 
the whole could only be built up by the 
increase and strengthening of its agen- 
cy system. 


Thompson Talk 


(Continued from Page 39) 
handicapped by legislation, rulings and 
judicial interpretations if they were loy- 
al to the highest standards, ethics and 
ideals of the Conference; if they main- 
tained at all times unquestionable finan- 
cial safety and solvency; if their home 
office and field practices were open, clean 
and above suspicion. “Our dealings with 
policyholders must be honest, fair, lib- 
eral and in many cases even generous,’ 
he said. “We must scrupulously observe 
all regulatory laws and should cordially 
co-operate with state insurance commis- 
sioners in the performance of their le- 
gal and authorized duties. We should 
liberalize our policy contracts as fast 
and as far as experience warrants. Ad- 
ministrative and operative expenses 
should be reasonable and not unfair in 
proportion to the amount returned to 
policyholders in payment of claims.” 





PRESENTS LEGISLATIVE REPORT 





Chairman J. F. Ramey Warns Against 
Spread of Radical Non-Can. Bills; 
His Recommendations 
The legislative report by Chairman 
James F. Ramey called attention to cer- 
tain measures which although not enact- 
ed into law were of unusual importance 
to the accident and health business. Mr. 
Ramey specified the bills introduced in 
New York and South Carolina during 
the last session which under certain con- 
ditions would make accident and health 
policies non-cancellable except for non- 
payment of premium or fraud. Both 
measures died in committee but at on 
time passage of the South Carolina bill 
seemed likely. Said Mr. Ramey: “We 
have had these types of bills in the past 
and are likely to have more in the fu- 
ture. In nearly every instance they are 
introduced because of a cancelation or 
misunderstood claim settlement of some 

policy.” 

In order to reduce this type of legisla- 
tion to the minimum he made the fol- 
lowing recommendations: (1) Every 
agent should receive full instruction as 
to the coverage of each particular con- 
tract so that at the time of issuance the 
policy may not be misrepresented; (2) 
companies should be careful in canceling 
policies especially at the older ages; ex- 
plain reasons for such cancelation in de- 
tail; (3) provide some special form of 
coverage for old policyholders who, upon 
reaching age 60. or 65 are not eligible to 
have their regular protection continued. 
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England Holds First 
“Safety Week” Drive 


DUKE OF YORK ACTS AS PATRON 








Automobile and Industrial Accidents 
Targets of Campaign; Lord Mayor 
Presents 140 Medals 





The first National Safety Week ever 
held in Britain has just been observed. 
There are about 15,000 fatalities and 1,- 
000,000 non-fatal accidents every year 
there. 


The Duke of York, as patron, sent the 
following message to the National Safe- 
ty First Association: “The appeal of Na- 
tional Safety Week is for a further ef- 
fort on the part of all to avoid causing 
or being involved in an accident. To 
this I give my full support, and trust the 
endeavors of the National Safety Week 
Council may meet with the greatest suc- 
cess.” 

In London the chief event was the 
presentation by the Lord Mayor at the 
Mansion House of the National Safety 
First Association’s gold medallions to 
drivers who have had no accidents for 
ten years. No fewer than 140 of these 
medallions were awarded. 

A series of day by day mottoes were 
used in connection with the week. They 
enjoined the observance of very neces- 
sary traffic precautions, some in plain 
“Safety First” directions and others by 
pointing out the consequences of care- 
lessness. Among them were the follow- 
ing: 

“Took around before crossing the 
road.” 

“One thought on the curb saves two 
in hospital.” 

“Cut out that cutting in.” 

“Better be careful a thousand times 
than crippled once.” 

“It only takes a minute to get in- 
jured; it may take a year to recover.” 

The Light Car Club engaged in the 
campaign. The club admits to member- 
ship only those who have signed the 
“road manners” code of the Road Fel- 
lowship League, an offshoot of the Na- 
tional Safety First Association. The 
president of the club is the Earl of 
March. 

Workshops Conference 


The Federation of British Industries 
and the General Council of the Trades 
Union Congress joined in the campaign 
with a special regard for safety in the 
workshops. 

There is an average of something like 
fifty fatal accidents in industry every 
week, and an analysis of principal caus- 
es discloses the following proportions: 


Cause Accidents Fatal 
Hiandling goods ...< 3.660.050 34,094 30 
Ballitig’ GDjECtS: ocd c ccciccsces 18,411 97 
Balls: GF ‘GessSOS: ccc cccciee 18,343 322 
OSE Seer are oe ome eas 16,347 39 
ERAN 4001S ois sisicicsvecincee 15,407 14 
Collision with objects ...... 11,062 19 
Cranés, hoists; lifte ......... 3,794 133 
Internal transport .........- 2,281 66 
Driving pulleys, etc. ........ 1,115 12 
WE crtistna pice aidcenneceeee 260 18 


It is believed that an enthusiastic and 
scientific prevention campaign might re- 
duce accidents by 40%, or even more. 





TO REDUCE CAPITAL 

Stockholders of the Federal Surety 
of Iowa will meet on June 6 to vote 
on a change in the capital structure of 
the company. The authorized capital is 
now $1,500,000, divided into — 100.000 
shares of $15 par. Of these shares &7,- 
220 have been issued, making the pa‘d- 
up capital $1,308,300, and 12,780 shares 
remain in the treasury. 

It is proposed to reduce the par value 
of the shares from $15 to $10, thus re- 
ducing the authorized capital from $1.,- 
500,000 to $1,000,000 and the paid capi- 
tal to $872,200, transferring $436,000 from 
capital to surplus and then to sell the 
remaining 12,700 unissued shares at a 
premium, bringing the paid capital up to 


$1,000,000 and adding still further to the 


surplus. 
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R. E. BURKS PROMOTED 





Newly Appointed Comptroller of Stand- 
ard Accident Succeeding R. S. Hull, 
Resigned; His Career 

Ralph E. Burks has been appointed 
comptroller by the Standard Accident, 
succeeding Robert S. Hull, who resigned 
to join Woodward, Fondiller & Ryan, 
New York consulting actuaries. A na- 
tive of Georgia, Mr. Burks was first 
with an Atlanta real estate company, 
then went to the accounting division of 
the Kentucky Refining Co., and later to 
the First National Bank of Madison, 
Ga., as assistant cashier. 

His first insurance connection was with 
the Atlanta Agency Co., which office 
represented the Empire Life. He joined 
the Standard Accident in 1920 in charge 
of liability claims clerical division. He 
was promoted in 1927 to be assistant 
comptroller of the company under Mr. 
Hull. During the war he was a_com- 
a officer in the National Horse 
Guards at Atlanta. 





N. J. FIDELITY APPOINTMENT 

The New Jersey Fidelity & Plate Glass 
of Newark has appointed William N. 
Hudson as its agent at Burlington, Vt. 


JOINS BANKERS INDEMNITY 





B. J. Mackey Resigns Globe Indemnity 
Post to Handle Claims for New Jer- 
sey North of Trenton 

B. J. Mackey, in charge of home of- 
fice claims in the Globe Indemnity for 
the past seven years, has resigned to 
join the Bankers Indemnity, where he 
will supervise the handling of all claims 
in New Jersey, north of Trenton, mak- 
ing his headquarters in the home office 
at Newark. 

Mr. Mackey is one of the best known 
claim men in the state. Before his con- 
nection with the Globe Indemnity he 
was with the Philadelphia office of the 
Travelers, He is now a member of the 
executive committee of the newly formed 
New Jersey Casualty & Utilities Claim 
Men’s Protection Association and took 
a prominent part in its formation. 


J. J. IAGO TO MARRY 

John J. Iago, vice-president of the 
Fidelity & Deposit in charge of its bur- 
glary department activities, is to be 
married next Monday to Miss Mary 
Mangus of Baltimore at the St. Agnes 
Rectory, East Forty-third street and 
Lexington avenue, New York. 








DVERTISING with a chuckle—not 
quite loud enough to drown out 

a snappy sales message—is bringing 
home the bacon for ZURICH Agents. 


ZURICH GENERAL ACCIDENT & LIABILITY INS. CO., LTD. 


ZURICH FIRE INS.CO OF NEW YORK 











A BUMP ON THE BEAN MAY 
MEAN A LAWSUIT FOR YOU 


Now this man will probably be sore and want damages. Can you 
blame him? Certainly not—unless you are the unlucky one that 
can be held responsible for the injury. Do you know that we 
provide insurance, at small cost, that protects you against claims 
from persons injured on property which you own or lease? 


We'll Have Thee ZURICH protect you 


©Z.G.A. & L. 1. CO., LTD. 
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J. E. MURPHY PROMOTED 








Succeeds C. W. French as Chicago Man- 
ager of Royal and Eagle Indem- 
nity; His Career 
As announced last week in The East- 
ern Underwriter the Royal and Eagle 
Indemnity have appointed John E. Mur- 
phy as manager of the Chicago admin- 
istrative office succeeding C. W. French, 
who resigned recently to become vice- 
president of the Seaboard Surety. For 
the past year Mr. Murphy has been 
superintendent of production in this of- 
fice, serving the states of Illinois, Indi- 

ana, Michigan and Wisconsin. 

After his graduation from Purdue Uni- 
versity in 1912 where he took the engi- 
neering course, Mr. Murphy was asso- 
ciated with the American Steel Foundry 
and the LaClede Steel Co. for a time 
and then entered the insurance business 
as an engineer with the old New Eng- 
land Casualty at St. Louis. In 1915 he 
joined the Aetna Casualty & Surety in 
Chicago as special risk engineer and was 
with that company until 1919 except for 
the war period when he served in the 
139th Field Artillery. 

Mr. Murphy’s first post with the Royal 
Indemnity was as manager of its en- 
gineering department at Detroit, trans- 
ferring to Chicago in 1920, when the 
company started its western service of- 
fice. He was placed in charge of all 
rating and inspection matters, servicing 
seventeen western and southern states. 
Mr, Murphy served in this capacity un- 
til 1929, at which time he was promoted 
to be superintendent of production. He 
has been an active worker in associa- 
tion affairs, being president last year of 
the local casualty organization, an exec- 
utive committee member of the Illinois 
Casualty Field Club and a charter mem- 
ber of the Knoonday Knockers. 





PETERSON SHIFTED TO PHILA. 





Takes Charge of National Bureau’s New 
Branch There; Formerly Assistant 
Manager in Chicago 


FE. C. Peterson, formerly assistant 
manager of the Chicago branch of the 
National Bureau of Casualty & Surety 
Underwriters, is now settled in his new 
post as manager of the Bureau’s newly 
established branch at Philadelphia. The 
transfer was made last week. He will 
be assisted in his preliminary organiza- 
tion work by R. C. Mead who is in the 
automobile department of the Bureau. 





E. A. COLLINS’ NEW POST 


Former Ad Conference President Now 

Managing Lynn Agency of Chicago, 

Representing Grand Central Surety 

FE. A. Collins, former president of the 
Insurance Advertising Conference and 
at one time assistant superintendent of 
agencies of the National Surety, is now 
located in Chicago as manager of the 
J. T. Lynn agency which has recently 
been named the representatives of the 
Grand Central Surety of New York. 
This company received its license in IIli- 
nois a short time ago. 





STANDARD MEETING IN N. J. 


The annual get-together of the Stand- 
ard Accident agents in northern New 
Jersey was held at the Newark Athletic 
Club recently. A round table discussion 
of agency problems was led by J. L. 
Martin. manager of the branch office; 
C. J. Collins, manager of the bonding 
department; Victor Cognat, manager of 
the claims department and J. M. Dur- 
ling, supervising special agent. A din- 
ner was held in the evening. 


TO OPEN ALBANY BRANCH 

The Bankers Indemnity is to open a 
branch office at Albany, N. Y., on June 
15 under the supervision of E. W. Cush- 
ing as resident vice-president. Mr. 
Cushing has held a similar post with the 
Norwich Union Indemnity for the past 
five years. J. Allen Wiley will be as- 
sociated with him as office manager and 
underwriter and W. H. Welch will be 
in charge of claims. 
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How A Veteran Underwriter Sees 


An interesting slant on the introduction 
of financial responsibility laws in the va- 
rious states is taken by Dr. R. S. Keelor, 
United States Casualty liability head 
underwriter, when he asserts that auto- 
mobile insurance agents are on probation 
in states where the new law is operat- 
ing because unless they get busy and sell 
automobile insurance in satisfactory vol- 
ume financial responsibility laws may be 
followed by compulsory insurance with 
reduced commission to agents. 

Dr. Keelor, who has seen more than 
half a century of service in the casualty 
field, goes further into his subject in the 
following article, reviewing some funda- 
mental automobile insurance facts which 
are often overlooked. He edits monthly 
the “Uscasco Bulletin,’ one of the most 
valuable house organs in the business in 
which this material has appeared. 


What do we mean when we say auto- 
mobile insurance agents are on proba- 
tion? There seems to be in this coun- 
try an inherited habit of buying fire in- 
surance without solicitation, but not so 
with other lines of insurance. They 
must be sold by the insurance agent, 
and frequently are only sold after much 
effort. There seems to have been a 
strong sales resistance in the case of 
automobile insurance from the very be- 
ginning down to the present time, and 
this is particularly true of the less popu- 
lous communities. The result has been 
that only a very small percentage of 
automobile owners, excepting in large 
cities, have carried automobile insurance. 

Of course, there has been a steady in- 
crease in the volume of automobile in- 
surance written, that is, in the number 
of automobiles insured, but the increase 
has by no means kept pace with the 
increase in the number of automobiles 
used on the highways, so that there has 
been a steadily growing increase in the 
number and severity of accidents grow- 
ing out of the use of automobiles. Be- 
cause of the failure of automobile insur- 
ance agents to overcome the sales re- 
sistance the number of uncompensated 
accidents has impelled legislators to act 
for the public’s interest, in one state by 
the enactment of a compulsory automo- 
bile insurance law, and in several states 
by the enactment of what have been 
termed financial responsibility laws. 

The more we see of the working of 
the compulsory automobile insurance law 
the more unsatisfactory it appears to be 
from every point of view. It is there- 
fore, to be hoped that insurance agents 
who are doing business in states hav- 
ing responsibility laws will realize that 
these laws have put them upon proba- 
tion. The laws in question have been 
designed to overcome much of the sales 
resistance heretofore encountered in the 
sale of automobile insurance, thus mak- 
ing it easy for insurance agents to sell 
such protection as is required under the 
terms of the financial responsibility law, 
the ultimate hope being that the finan- 
cially irresponsible automobile driver 
and the reckless driver will be controlled 
or driven off the road. 

When we say that automobile insur- 
ance agents are on probation we mean 


Present Automobile Trend 


Dr. R. S. Keelor, U. S. Casualty, More Than 50 Years in the Field, 
Tells Why Financial Responsibility Laws Have Put 
Agents on Probation; Discusses Fundamentals 
Often Overlooked in Scramble for Business 


By DR. R. S. KEELOR 


unless those agents located in the states 
having responsibility laws get busy and 
sell automobile insurance in satisfactory 
volume these laws will be followed by 
compulsory insurance laws with reduced 
commissions to agents or possibly state 
funds to write the business. 


Facts to Remember 

The agent who undertakes to sell auto- 
mobile insurance should, as a matter of 
course, know precisely what the different 
kinds of automobile insurance contem- 
plate. Some kinds are written by cas- 
ualty insurance companies while other 
kinds are written by fire insurance com- 
panies. Again, at least two kinds of au- 
tomobile insurance, namely property 
damage and automobile collision insur- 
ance, are written by both casualty and 
fire insurance companies. The charter 
of a casualty insurance company does 
not permit it to write any of the kinds 
of automobile insurance which fire and 
marine companies write, excepting prop- 
erty damage, collision and theft, but as 
a matter of fact, casualty companies have 
up to this time left automobile theft in- 
surance to fire insurance companies. 

Sometimes when the subject of auto- 
mobile property damage comes up for 
discussion, coverage upon what is known 
as “cargo” insurance is asked for. This, 
however, is a kind of property dam: ge 
which casualty companies may not write. 
It can only be written by fire and ma- 
rine insurance companies. To state the 
matter concisely the fire insurance com- 
panies and the fire and marine insurance 
companies issue policies against fire, 
theft, collision, transportation, tornado 
and explosion hazards, and also against 
the hazard of damage to the property 
of third parties, including property car- 
ried on the assured’s automobile (cargo 
insurance). Casualty insurance compa- 
nies write policies covering against the 
liability of the owner or the driver oper- 
ating with the permission of the as- 
sured, growing out of personal injuries, 
damage to property of others, if not in 
possession of the assured, and collision 
or damage to the insured automobile. 

Owners of automobiles are sometimes 
confused by the terms “property dam- 
age” and “collision damage,” and it not 
infrequently happens that an automobile 
owner, who has purchased a policy cov- 
ering public liability and property dam- 
age, remains under the impression that 
property damage coverage relates to his 
own automobile, whereas it relates only 
to other property than his own, or that 
which is in his care or custody, and 
for damage or destruction of which he 
may be held liable in law because of 
some want of care on his part. 

And so it appears that an automobile 
owner has no insurance against damage 
to his own car unless he buys collision 
insurance. He can obtain such insur- 
ance along with the public liability and 
property damage insurance. It is sold 
as either full coverage collision or de- 
ductible average collision. 

When Auto Coverage Is Needed Most 


Many of us either fail to do that which 
we should do, or do that which we 


should not do in the handling of auto- 
mobiles, and thereforeaccidents with 
resulting injuries, or property damage, 
follow as a matter of course. As the 
highways become more and more crowd- 
ed the automobile owners’ chance of 
keeping away from accidents is becom- 
ing less every day, and the automobile 
owner who gets into an accident may, 
however carefully he may have driven 
and sought to avoid a collision, be sued 
by the other party who, although really 
in fault, may eventually produce in 
court such evidence as to put the blame 
on the innocent party to the collision, 
or in any event, to place him in jeopardy 
and oblige him to spend a considerable 
amount of money in his own defence. 
The only protection against this is to be 
found in automobile insurance. 

The automobiles used in business are, 
with very few exceptions, insured. Busi- 
ness men realize the danger of going 
without insurance, but in the smaller 
towns and outlying country districts, 
automobiles used for delivery and other 
purposes may still be used without in- 
surance. Since such automobiles are 
usually operated by young men employed 
for that purpose and who are ant to be 
less careful than the owner, this fact 
serves to increase the need for insur- 
ance upon such automobiles used in 
business. Agents will, undoubtedly, find 
their richest field among the owners of 
private automobiles used for pleasure 
purposes. 

Many automobile owners do not own 
the homes in which they live, and there- 
fore consider themselves judgment-proof, 
and on that account regard automobile 
insurance as unnecessary. In_ taking 
this view of the matter, however, the 
automobile owner does not’ reason 
soundly because very few automobile 
owners are without hope of at sometime 
in the near future owning their own 
homes. It is only necessary, in soliciting 
insurance from such people, to call at- 
tention to the fact that a iudgment ob- 
tained against an automobilist for dam- 
ages growing out of an accident may be 
kept alive for twenty years or more and 
then inforced, taking from the automo- 
bilist any property which in the mean- 
time he may have acquired, so that in- 
surance is a valuable asset, regardless of 
the present financial status of the auto- 
mobile owner. 

Court Verdicts as Sales Ammunition 

It may help the insurance agent in 
soliciting insurance from anyone who 
takes this view if the case of J. K. Rad- 
cliffe, proprietor of a general store at 
Goshen, Va., is mentioned. Goshen is a 
town with a population of about 150. 
Radcliffe bought a new Buick car and in 
operating it on the highway he ran down 
a child, was sued for damages and a 
verdict for $9.000 with costs and inter- 
est was rendered by the jury. Judgment 
was entered and the sheriff. in order to 
collect the judgment, advertised and sold 
the Buick car, upright piano. household 
furniture, and general merchandise be- 
longing to Mr. Radcliffe, who. by the 
way, did not own the property in which 
he conducted the store and lived. If he 
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had been insured these things would not 
have happened to him. 

$60,000 in Damages Caused by a Bee 

Some automobilists, who have driven 
automobiles for several years without an 
accident, therefore regard themselves as 
safe drivers. They regard automobile 
insurance aS an unnecessary expense and 
elect to depend on their safe driving to 
see them through. The case of Warner 
M. Cooper, a lumber merchant of Wood- 
bury, N. J., may serve to illustrate that 
an automobilist of this type may, never- 
theless, have an expensive accident. A 
bee flew into Mr. Cooper’s sedan while 
he was driving. Following a natural im- 
pulse in such circumstance, he struck at 
the bee with one hand while driving with 
the other, and did so at a critical mo- 
ment because he collided with the car 
in which Mrs. Elizabeth Moodie and her 
husband were driving. A damage suit 
resulted and when the case was tried in 
court Mr. Cooper alleged that the acci- 
dent was due to an act of God, but the 
jury did not agree with him and award- 
ed damages in the amount of $60,000. 

Another case that carries an instruc- 
tive lesson taken from court records, fol- 
lowing the trial of a suit for damages 
against the automobilist, may be men- 
tioned here. Louis Lerman, a nrosper- 
ous merchant of Oneida, N. Y., ran into 
another automobile parked on the side 
of the road for tire repairs, killing one 
person and injuring four others. He 
claimed there was no rear light on the 
parked car, but nevertheless, he was con- 
victed of manslaughter and fined $1,000. 
Damage suits were brought against him 
and the widow of the man killed recov- 
ered a judgment of $25,000. Other ver- 
dicts were obtained by the remaining 
victims of the accident. Lerman was 
obliged to close out his business to meet 
these judgments, the payment of which 
left him a poor man. 

Stock Companies vs. Mutuals and 

Reciprocals 

When an automobile owner purchases 
stock company insurance he leaves all 
of his automobile troubles behind him. 
When he buys either mutual insurance 
or reciprocal insurance he merely 
shares his automobile troubles with the 
other policyholders and participates in 
their troubles because he may at any 
time on account of failure of the mu- 
tual or the reciprocal, be called upon to 
pay not only his own losses but assess- 
ments in order that the losses of his 
fellow-policyholders may be met. 

In reciprocal insurance the policyhold- 
er becomes an insurer of a large num- 
ber of other policyholders about whom 
he knows nothing and he executes an ex- 
traordinary power of attorney through 
the operation of which the attorney in 
fact who runs the business, uncontrolled, 
at the risk of the policyholders, but for 
his own profit, may do about as he wants. 
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